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TIGHT MONEY FOES CEASE FIRE. The Senate has recessed its inflation 
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1946 Year Month Week § Latest 
Average Ago Ago Ago Week 


BUSINESS WEEK INDEX (chart) . . . 91.6 146.0 1474 +1449 *1442 


PRODUCTION 

1,281 2,359 2,033 +2,062 2,123 

? 62,880 126,675 148,551 137,143 146,425 

Engineering const. awards (Eng. News-Rec. 4-wk daily av. in thous.)......... $17,083 $50,482 $72,230 $62,702 $57,041 
Electric power (millions of kilowatt-hours) 4,238 11,794 12,306 12,070 12,409 
4,751 7,122 6,947 6,797 6,837 

Bituminous coal (daily av., thous. of tons) 1,745 1,564 1,452 +1,625 1,615 
Paperboard (tons) 167,269 273,756 264,778 279,462 286,966 


TRADE 


311.9 424.2 428.0 
Industrial raw materials, daily index (BLS, 1947-49 — 100) +t73.2 96.7 : 92.7 
Foodstuffs, daily index (BLS, 1947-49 = 100) ++75.4 83.4 85.9 
Print cloth (spot and nearby, yd.)................. 17.5¢ 18.6¢ ; 17.9¢ 
Finished steel, index (BLS, 1947-49 = 100) t+76.4 168.6 181.5 
Scrap steel composite (iron Age, ton) $20.27 $57.50 $53.50 
Copper (electrolytic, delivered price, E & MJ, Ib.).. 2... 26. ce eee eee eee 14.045¢  39.970¢ : 28.480¢ 
Wheat (No. 2, hard and dark hard winter, Kansas City, bu.) $1.97 $2.21 $2.09 
Cotton, daily price (middling, | in., 14 designated markets, Ib.). . **30.56¢ 33.00¢ 33.69¢ 
ee ee GE dae deecebeonsceudeebi dds ceeuss $1.51 $1.83 $2.22 


FINANCE 


500 stocks composite, price index (S&P’s, 1941-43 = 10) 
Medium grade corporate bond yield (Baa issues, Moody’s) 
Prime commercial paper, 4 to 6 months, N. Y. City (prevailing rate) 


BANKING (Millions of Dollars) 


Demand deposits adjusted, reporting member banks +*+45,820 , 55,096 54,683 
Total loans and investments, reporting member banks tt71,916 , 87,090 85,955 85,834 
Commercial and agricultural loans, reporting member banks tt9,299 ; 32,070 31,742 31,958 
U. S. gov’t guaranteed obligations held, reporting member banks tt49,879 ; 25,642 24,821 24,635 
Total federal reserve credit outstanding ‘ 25,641 25,124 25,102 


Month Lotest 


MONTHLY FIGURES OF THE WEEK _ yom Month 
Private expenditures for new construction (in millions) $3.0 $3,107 $3,004 $3,047 
Public expenditures for new construction (in millions) $1,313 $1,343 $1,356 
Cost of living (U.S. Dept. of Labor BLS, 1947-49 = 100) een . 117.0 120.2 120.8 
Personal income (seasonally adjusted, in billions) 78. $325.6 $344.8 $345.5 
Farm income (seasonally adjusted, in billions) — . $14.9 $15.5 $15.4 
Bank debits (in millions) ‘ $181,284 $193,303 $200,547 
Imports (in millions) : $1,034 $1,104 $983 


* Preliminary, week ended August 17, 1957. tt Estimate. 8 Date for ‘Latest Week’ on each series on request. 
* Revised. ** Ten designated markets, middling 44 in. 


THE PICTURES—E. Cannel—30; Grant Compton—cover; Daystrom, Inc.—162; Art Fillmore—152, 153, 155; George Harris—56, 57, 66 (rt.); 
McGraw-Hill World News—131; Perfect Circle Corp.—38; Robert Phillips—25, 26, 27; Joan Sydlow—78, 80, 81. 
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QUESTION: What is Western Electric’s 
job in the 
Bell System? 


ms. io ANSWER: To help make possible 
| ... through highly special- 
ized manufacturing, 
purchasing, distribution 
and installation services... 
the good, dependable Bell 
telephone service you 


enjoy 24 hours a day. 





MANUFACTURING AND mab)... OF THE GELL SYSTEM 








You Can 
Count On... 
to Pay Off! 


It’s the *Original Equipment idea . . . which simply 
means that, when you’re figuring on electrical or 
mechanical counters in any new product, it pays to 
design them in, when you begin. 


For then Veeder-Root quite likely can save you time and Series 1205 — 
money by adapting or modifying a standard counter to Reset Magnetic Counter 
your needs, instead of a special which you might specify on 


your own. This solves the counter problem . . . and saves 
you time in engineering, purchasing and assembly. Ey One, 
What’s more, you give your product new sales-advantages: 

Direct-reading digits, instead of hard-to-read dials and 

verniers . . . instant remote indication if needed . . . 

up-to-the-minute performance records that serve 

as a basis for production-Countrol, and as proof 


of your performance guarantee. So don’t let VW d SE i 
counters take a back seat in your new-product e2 e e r = © © 
plans. Design them in, when you begin . . . INCORPORATED 


it pays in many ways. Do you have the 


. . Hartford, Conn. « Greenville, S.C. « Chicago « New York 
newest Veeder-Root Catalog? Write 


Los Angeles «+ San Francisco * Montreal 
Offices and Agents in Principal Cities 


qouuuus 


Series 1380 P. 
Box-Type Counter (Ratchet, 4-bank Counter for 
Revolution, or Geared) Radio Transmission Equipment 360-degree Bearing Counter 
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READERS REPORT 
A Budgeting Problem 


Dear Sir: 

The people who invented the 
Monthly Investment Plan |BW 
Jul.13°57,p76| apparently missed 
a very important point concerning 
their potential customers. The per- 
son who invests in anything (in- 





, cluding stock) is the person who 


avoids buying on the installment 
plan because of the excessive cost 
involved. When viewed _ strictly 
from the standpoint of cost; the 
Monthly Investment Plan is strik- 
ingly similar to installment buying. 
It is just as easy to budget your 
income for a yearly stock purchase 
as it is to budget for yearly (rather 
than quarterly) insurance pre- 
miums. 

RoGeER L. CASON 
CHARLESTON, W. VA. 


New Factor 
Dear Sir: 

Maybe the Old Answers Don't 
Work |BW—Jul.27°57,p168| on 
present “rising wages and prices” 
because there is a relatively new 
factor at work. 

This factor is the many new 
“cost-of-living” wage adjustments 
now functioning. 

Once they start, they constitute 
an automatic, built-in guarantee of 
a small but continuing inflationary 
effect, perhaps nearly as great as 
we have been experiencing the past 
few years. 

WILLIAM C, WHITE 
SCHENECTADY, N. Y. 


Well Done 


Dear Sir: 

As a former Austrian editor 
and economist, I read with great 
interest your article Austria’s In- 
vestors Given a Look-in |BW 
Aug.3'57,p95|. It is objectively 
and well written. 

MAURICE FELDMAN 
NEW YORK, N. Y. 


Special Circumstances 


Dear Sir: 

Re your Why the Guesses Go 
Haywire |BW—Jul.20°57,p28]|, the 
problems of forecasting future 
population growth and its eco- 
nomic implications are difficult 
enough without adding needlessly 
to the confusion. The disparities 
you cite between the forecasts of 
the early postwar years and those 
of today are much less startling if 
we consider that they are mainly 
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RAILROAD 








GROW? 


One of a series telling what Chesapeake and Ohio 


ts doing to make this a bigger, better railroad. 





How Ccs«O got 
its trade mark 


Chessie first appeared in Chesapeake and 
Ohio's advertising 24 years ago, as a symbol 
of C&O’s traditionally smooth track. 


There is a difference in the way this railway 


is maintained. But it isn't done merely so that 


R 


Pullman passengers can “sleep like a kitten” 


a . =. © - 


The Abbott Tie Machine, developed by C&O person- 
nel, automatically removes and replaces ties without 
disturbing adjacent roadbed, thus permitting trains to 
continue operation without delays. 


Would you like a portfolio of pictures 
of Chessie and her family? Write to: 


The high standard of C&O’s programmed 
maintenance is good business for both the rail- 


road and its shipping customers. 


Over smooth track (new rail was laid on more 
than 2,100 miles of track within the past ten 
years ) coal and merchandise freight trains roll 
faster, more safely, and require less power. 
This smooth, fast transportation is a plus for 
freight shippers. They know this and prefer 


C&O’s devendable service. 


But a good roadbed is only one factor in pro- 
viding better railroad service. In the past dec- 
ade, C&O has invested more than a half bil- 
lion dollars in new cars, new yards, new piers, 
new signal systems, new car building facilities 
and other improvements that contribute to 
more efficient operation and better transporta- 
tion service for Chessie’s customers. 

With its thinking geared to tomorrow and the 


courage to translate vision into reality, 


Chessie’s railway keeps growing and going! 
; ! ; $ 


Chesapeake and Ohio 


Railway 


3804 TERMINAL TOWER, CLEVELAND 1, OHIO 











| | “a: 
Be 


. 








i 





ut nobody dies on purpose, Cal !” 





Cal: It couldn’t be worse if you’d planned it that way. 


Dan: But I left my business to the family. 
What happened? 


Cal: Estate taxes, Dan. Inheritance taxes. 

Dan: [ don’t understand. What about my credit? 
Cal: A-1, Dan. But—ahem—you’re gone. 

Dan: Oh. You mean, the bank wouldn’t —? 

Cal: No, they wouldn’t. I had to sell the business. 
Dan: Oh. 


Cal: I told you to consult your attorney. 
Your banker, too 


Dan: I remember. Business insurance. 

Cal: Business insurance by Equitable. 

Dan: I know, I know. 

Cal: Just as important as planning production quotas. 
Dan: Enough, Cal. You'll do your best? 

Cal: You know I will, Dan. But my best will be a 


salvage operation. 


Dan: If I had it to do over— 


C 
Living Insurance 
for Business 


ty Equitable 
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CORPORATION 


The new CURTISS-WRIGHT 
JET ENGINE 


ZiLILL LL XL 


Air transportation must become quiet not 
only for its passengers, but for the com- 
munities in which it operates. The develop- 
ment of the Curtiss-Wright Zephyr Turbojet 
was based on the premises: | — that its 
technical excellence must provide a worth- 
while performance improvement; 2 — that 
its advances must be sound in the final 
analysis from the economic point of view, 
and; 3 —that it must have a high order of 
public acceptance, not only from the view- 
point of the passenger, but the communities 
in which the airport is located and over 
which the airplane is operated. Moving air- 
ports further out of town with its attendant 
expense and the inconvenience of time lost 
in additional city to airport transportation 
is not the answer. 

Curtiss-Wright Corporation has completed 
sufficient testing with the “Zephyr” to warrant 
the statement that the jet engine transport 
can be quiet and have a high order of public 
acceptance. 

New Testing Procedure 

The testing procedure for the Zephyr is 
new and novel. Curtiss-Wright discarded the 
standard jet engine test cell — a mass of 
concrete, steel, sound absorption, water 
silencing, etc. — and transferred the testing 
of the Zephyr to an open air test stand in 
which the engine is run with no silencing or 
sound absorption equipment under a specifi- 
cation calling for a minimum of noise, as 
well as a minimum of fuel consumption, just 
as the engine would run when it is in an 
airplane at the airport. 

This outdoor testing equipment consists 
of two mobile vehicles; one on which the 
engine is mounted for tests; the other hous- 
ing the contro! room and instrumentation 
required to measure thrust, fuel consumption 
and other equipment. Through the use of 
these mobile vehicles, the Zephyr is con- 
stantly being tested and demonstrated at 
airports and at off-highway locations to 
record and analyze its noise levels under 
idling, taxiing and full throttle conditions. 
This practical method of testing enables en- 
gineers and technicians to change new noise 
suppressing devices being developed and 
other equipment quickly and with ease. 

The engine may be held at a given set of 
conditions so that technicians and observers 
can listen to, record and analyze noise levels 
for extended periods of time, and, while 
they are doing this, engine operating condi- 
tions can be changed instantly for purposes 
of demonstration. This method is preferable 
to listening to an airplane passing overhead 


where the noise is reduced or muffled, where 
the time for measuring and recording the 
volume of noise is limited and where it is 
difficult to fix the distances and conditions 
with any degree of accuracy. 

Curtiss-Wright plans to demonstrate the 
mobile testing unit and the Zephyr engine 
at airports and other locations in the U.S. 
A request has been received to demonstrate 
the unit at a major airport in Europe. 

Quicter Than Piston Engine 

A jet engine transport can be quieter than 
a piston-engine airplane. For example, 
Curtiss-Wright has been able to minimize 
the compressor whine of the jet engine. This 
is the lesser in decibels of the two principal 
sources of noise from a jet engine, but, in a 
practical sense, its frequency and character- 
istics are something like a siren and more 
objectionable to some people than the jet 
noise which is of a lower frequency. 
Curtiss-Wright has also reduced the jet ex- 
haust noise to acceptable levels because 
basically the engine is designed so that the 
mass of air passing through the jet to pro- 
duce thrust is moving at a lower speed than 
that common to engines developed for mili- 
tary use at supersonic speeds. For the fore- 
seeable future airlines will fly subsonically, 
and, therefore, there is no need for using 
supersonic speed jet engines, with their dis- 
advantages, for jet airline operation. 


Broad Research Program 

Engine noise suppression, while the major 
element, is only one phase of the Curtiss- 
Wright program to lower noise levels for 
aircraft and airport communities. The mobile 
control room used in the Zephyr tests is 
lined with Curon, a new sound absorbing, 
multi-cellular, foamed material developed by 
Curtiss-Wright. This enables engineers to 
conduct concurrent tests of new methods of 
soundproofing aircraft passenger cabins. The 
same Curon can play an important role in 
absorbing ground noise at airports where 
jet and other aircraft are operated. For ex- 
ample, a curtain of Curon hung between 
runways and buildings will substantially re- 
duce noise at the building. And Curon, in 
the form of wall tiles, ceiling and floor cover- 
ings, can further absorb sound and result 
in quieter air terminals and offices than ever 
before. 

These are but a few of the technological 
developments of the Curtiss-Wright Cor- 
poration designed to make the introduction 
of jet airliners to the world airways quieter, 
more comfortable and economically sound. 
Others will follow. 


This advertisement is published in response to the public interest in the Zephyr Jet engine 
reflected by numerous inquiries received from individuals and governmental authorities at every level. 


WOOD-RIDGE 


NEW JERSEY 





Tt wares ar ct cleans! 


REDUCES THE FREQUENCY OF REFINISHING 


Sanax was developed to permit frequent 
cleaning of waxed floors without washing 
away the finish .. . and to eliminate waste in 
wax and labor. A neutral liquid soap with 
a wax base, Samax not only quickly removes 
dirt, oil, and grease, but leaves a thin film of 
wax. In fact, regular use of Sanax to 
machine-scrub or damp-mop waxed floors 
actually prolongs the life of the finish, and 
thereby reduces refinishing costs on a year- 
to-year basis. Like all Finnell Fast-Acting 
Cleansers, Sanax is designed for the greater 
speed of machine-scrubbing, and works as 
effectually in a Combination Scrubber-V ac 
as in a Conventional Scrubber-Polisher. 
And because Sanax is processed from pure 
vegetable oils, it’s safe for all floors. 


Find out how you can simplify and reduce 
the cost of caring for waxed floors. There’s 
4 Finnell Floor Specialist nearby to help you 
choose the waxes and cleansers that are ex- 
actly right for your 
needs. Finnell manu- 
A 100 Series factures a complete 
General-Purpose line, so you can de- 
Finnell pend on unbiased ad- 
11, 13, 15, 18” vice. In fact, Finnell 
makes everything 

for floor care! 


CLEANER 











A mild liquid wax-soap 
for machine-scrubbing 
or damp-mopping 
waxed floors 


leaves a lustrous anti- 
skid protective finish 


Highly concentrated . . . 
economical to use 


For consultation, demonstration, or literature, phone or 
write nearest Finnell Branch or Finnell System, Inc., 3808 
East Street, Elkhart, Indiana. Branch Offices in all princi- 
pal cities of the United States and Canada. 


FINMELL SYSTEM, INC. 
Originators of 
Dower Scrubbing and Polishing Machines 


BRANCHES 
IN ALL 
PRINCIPAL 
CITIES 





the result of two special sets of 
circumstances: The continuing 
“baby boom” in many Western 
countries, the first significant re- 
versal of declining fertility in this 
region in a century, and the re- 
markable fact that mortality in 
much of Latin America, Asia, and 
Africa is declining at rates which 
are completely unprecedented by 
past experience. 

No doubt pride comes before 
the fall, but it seems unlikely that 
the forecaster will again be con- 
fronted with so concentrated, un- 
expected and simultaneous a com- 
bination of shocks 

As to the Woytinsky projection 
of a 3.6-billion world population 
by the year 2050, no demographer 
I know has accepted this as even 
approximately reasonable. The 
Brown-Bonner-Weir projection of 
7-billion is certainly more _per- 
Suasive 

GEorRGE J. STOLNITZ 
DEPT. OF ECONOMICS 
INDIANA UNIVERSITY 
BLOOMINGTON, IND 


* We hope future population pro- 
jections live up to Reader Stoinitz’s 
high expectations. 


Casting the First Stone 


Dear Sir: 

On page 5 of your issue of July 
27, Mort Friedlander says that 
“while employed as a worker” in 
a large company he “ran across” 
some instances of personal work 
being done for company executives 
at company expense. 

As a worker, how would he 
know that the services weren't 
billed to the executive in question? 
From my knowledge it would be 
the exceptional case that wasn't 
invoiced. 

By contrast, many employers 
agree that a lot of pilfering goes 
on in their plants. Taps disappear 
from shower and washrooms; 
small motors are dismantled and 
taken out piecemeal; many em- 
ployees’ summer cottages are par- 
tially built from pillaged material. 

.. Now that Mr. Friedlander 1s 
president of a company, does he 
get free service from it? If not, 
why accuse others? Let him re- 
member the Biblical injunction 
about casting the first stone. 

R. A. MEAGAN 


TORONTO, ONT 





Letters should be addressed 
to Readers Report Editor, 
BUSINESS WEEK, 330 West 42n 


Strect. New York 36, N. ¥ 
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The Profit Squeeze 


Many a medium-sized manufacturer finds his earnings 


are not keeping pace with his increased volume; 


Yet he can often improve this situation from within 


ASK most businessmen today about sales 
and they beam. Bring up profits and they 
change the subject. Higher ‘abor and 
materials costs, greater selling expense 
— these have taken the bloom off the 
boom for thousands of companies. 


3USINESS-PAGE headlines report how 
this squeeze affects large corporations. 
But it’s the smaller outfits who feel it 
most. Their slimmer profit margins will 
only stretch so far to absorb added costs, 
yet price increases are dangerous if the 
big boys hold the line. Equally bad, 
lowered retained earnings limit, some- 
times even prohibit, needed expansion. 


FACED with these facts, more and more 
companies are re-examining their own 
operations, searching within for hidden 
profit leaks. What they find missing is 
a system of modern management control 
— fast, accurate reports which enable 
you to spot trouble a/most as it’s happen- 
ing, instead of long after the damage is 
done. Such systems exist, of covrse, but 
most of them are too complicated or 
too costly for small to medium-sized 
companies... 


With one exception—Keysort. 


McBEE 


THE KEYSORT PLANT CONTROL PLAN was 
designed to provide modern manage- 
ment control in terms of the facilities 
of a growing company. With Keysort, 
you need only 5 reports — 1 daily, 2 
weekly, 2 monthly — to put you in full 
control of your business and your profits. 
On your desk immediately following the 
last work day of the period, these reports 
cover 1) labor costs and distribution; 
2) 3) work-load and 
excess cost; 4) plant operation; 5) com- 
parative In addition, PCP 
may be extended to give you similarly 


cost recovery ; 


earnings. 


timely reports on job costing and work- 
in-process. 


THESE flexible, on time reports are so 
simple te produce that in many cases 
the job can be handled completely by 
existing office personnel — without dis- 
rupting y«ur present accounting pro- 
cedures. Their cost is remarkably low 
— approximately that of one additional 
shop employee. 


THE nearby McBee man has a presenta- 
tion which will show you how it’s done. 
Phone him, or write us for illustrated 
folder containing an example of each 
report. 
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Punched-card accounting for any business 


Product of Royal McBee Corporation, Port Chester, N. Y. 
Offices in principal cities « In Canada: The McBee Company, Ltd., 179 Bartley Drive, Toronto 16, Ontario 





This illustration of a section of the Caterpillar Tractor 
Co. plant in Decatur, Ill. demonstrates their use of brighter 
Sylvania Silver-White Mercury Vapor lamps 


Reduce overhead costs...increase overhead light 
with Sylvania Silver-White Mercury Vapor lamps 


Like many other leading companies, 
Caterpillar uses Sylvania lamps. They 
have installed Sylvania Mercury Vapor 
lighting, with its service and economy ad- 
vantages for efficient high-bay lighting. 
Sylvania’s Silver-White lamp offers ad- 
vantages never before possible in mercury 
vapor lighting. It's the most efficient 
mercury lamp ever developed for general 
use. The Silver-White delivers up to 20° 
more light than other color-improved 
mercury vapor lamps. .. yet costs no more 
In addition, you enjoy color integrity that 
cannot be matched by any conventional 


color-improved mercury lamp now made. 

These exclusive advantages make the 
Silver-White lamp a most efficient, more 
versatile light source for high-bay plant 
illumination, for outdoor industrial use, 
and for highway lighting. 

Uniform quality and superior construc- 
tion features mean extra savings, too, 
with Sylvania mercury lamps. Built for 
rugged use, they perform long after others 
fail from shock and vibration. They pro- 
vide maximum, uniform light throughout 
their life . . . help increase plant efficiency 
and morale. And they offer the economies 


of a Sylvania Group Lamp Replacement 
program that reduces plant down time 
and more costly one-at-a-time lamp- 
changing expense. 


Available in 100-, 175-, 400-, 700-, and 
1000-watt types, Sylvania Silver-White 
lamps can give you more for your mercury 
vapor lighting dollar. Call your local 
Sylvania Supplier for the facts, or write; 


SYLVANIA ELectric Propucts INc. 
Lighting Division, Dept. 7L-1408 

60 Boston Street, Salem, Mass 

In Canada: Sylvania Electric Products (Canada) Lid 

Shell Tower Building, Montreal 


SYLVANIA 


-». fastest growing name in sight! 


TELEVISION 


ATOMIC ENERGY 

















SETS UP FAST — LIKE A TURRET LATHE 


Warner & Swasey 3AC Single Spindle Automatic Chucker 
widens field of profitable turning jobs 


This versatile, new model was engineered for fast, 
automatic machining of your larger, complex chucking jobs. 
It provides accuracy, metal removal capacity, tooling 
flexibility and set-up ease and speed heretofore unobtainable 
by automatic operation in this work range. 


WARNER 
SWASEY 


Cleveland 


For over eight years, enthusiastic users Now, Warner & Swasey announces a new, 
have told us, “Performance records of our larger capacity, more powerful 3 AC 


Warner & Swasey Single Spindle Chuck- model with a 15-inch diameter chuck and 


ing Automatics have been phenomenal.” 


The 1AC model, first introduced at the 
1947 Machine Tool Show in Chicago, met 
with instant field acceptance. In 1953 

88 customers placed orders for the 
2AC model before the first machine was 


ever built! 


a 40-horsepower motor, which will provide 
fast, automatic production for your larger 
pieces precision and otherwise in all 


lot sizes. 


Our Field Representative will be glad to 
give you complete details on how this new 
machine can increase profits on your 
Operations. Why not call him in, today? 


PRECISION 
MACHINERY 
SINCE 1880 


No Matter Which Way You Turn...Warner & Swasey Cuts Costs 





rs 4a CREATING THE FUTURE 


racing the meteor 


At supersonic speeds, aircraft and guided missiles gen- 
erate tremendous heat from surface friction. How to keep 
them from disintegrating, as speeds increase, becomes a 
problem of material and design. 

Toaid the aircraft industry in this field, where new types 
of lightweight, high strength airframes and structural 
components must be developed, The Budd Company’s 
Defense Division is bringing exceptional experience in 
the design and fabrication of metals. This Budd activity 
is also engaged in the development of nuclear equipment 
for commercial and military purposes. Engineering and 
metallurgical research are supported by modern manu- 
facturing facilities. 

This is an expansion of Budd’s participation in the 
aircraft industry, which for several years has included 
the manufacture of afterburners and other structural 
components for jet engines. 
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MANY-SIDED BUDD INDUSTRY 

The creative engineering talents which brought about 
the all-steel automobile body and the stainless steel 
railway passenger car are now being employed in many 
new and diverse activities. 

Among them, the development and production of ma- 
chines and systems for the employment of products of 
nuclear technology ... and the devising of methods and 
structures for “environmental testing’’, increasingly 
needed to keep pace with technological advances. 

In addition, through its subsidiary, the Continental- 
Diamond Fibre Corporation, Budd has become an im- 
portant supplier of insulating materials, and molded and 
laminated plastics to the electrical, aircraft, electronic 
and many other industries. 

The Budd Company, Philadelphia 32. 























3 important check points 
on steel suppliers “23.0250 





DEPENDABILITY AND EXPERIENCE—Is your company 
establishing a sound business relationship with a 
supplier of steel from stock who will be willing and 
able to furnish steel at fair prices next year or five 
years from now under all market conditions? And 
is your company dealing with a supplier who can 
give you the benefit of experience gained in working 
with tens of thousands of other companies whose 
problems of steel purchasing, selection and fabrica- 
tion may be similar to yours? 

The supplier with the broadest experience is Ryer- 
son—the nation’s largest steel-service organization 
with a 115-year record of dependable performance. 


CAPACITY TO SERVE—Consider this recent example: 
It was 10 after 5 P.M. The phone rang and a steel 
buyer 80 miles away said: “I’ve got to have 60,000 
lbs. of slit coils first thing in the morning.” Impos- 
sible? Not at Ryerson. The needed steel was on 
hand in Ryerson stocks—the nation’s largest, by 
far. Unequalled processing equipment was put to 
work. And during the night coils of two different 
gauges were slit to size requirements. Early the next 
morning the steel was delivered as promised—80 
miles away. This kind of service takes great capacity 
—and Ryerson has it. 


QUALITY OF PRODUCT— Mislabelled steel cannot pass 
skilled Ryerson inspectors who “‘read’’ steel sparks 
to determine carbon content and alloying elements 
with amazing accuracy. And spark testing is typical 
of the exacting attention given to quality control at 
Ryerson. As a result you are sure of getting the 
third important requisite of satisfactory steel service 
—steel of known, uniform high quality, accurate in 
size, gauge, length and weight, and right for your 
particular application. 
In stock: Carbon, alloy and stainless steel — bars, structurals, plates, sheet and strip, 
Spark testing Ryerson bar stocks to avoid mixed steels tubing, reinforcing steel — aluminum, industrial plastics, metal-working machinery, etc. 


€) RYERSON STEEL 


= = 


JOSEPH T. RYERSON & SON, INC. PLANTS AT 
CLEVELAND ¢ DETROIT ¢ PITTSBURGH « B 
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Inflation talk is due to calm down a bit, at least temporarily. 


July’s cost-of-living figure, announced this week, marks the fourteenth 
month of successive new highs—but there will be little if any rise from 
now to yearend. 


Seasonal factors are now working for the consumer on prices, and the 
big price-raising wage adjustments are behind us. 


Food costs, as everyone must know by now, have played the biggest 
part in raising living costs for more than a year. 


Now, however, there’s every reason to expect foods to work lower. 


Meats, in fact, probably hit their top early in August. Both pork and 
beef now are edging lower under the late summer rise in slaughter runs. 


Housewives may detect no more than a leveling off in bills, but prices 
of processed foods at wholesale turned lower a month ago. 


Moreover, even the boosts in steel and aluminum have brought no 
appreciable rise in prices of industrial goods at wholesale. This index has 
been virtually unchanged ever since last February 


Rises in the cost of living, to the extent that there are any over the 
remainder of this year, are likely to be limited to the rather loosely defined 
areas of housing, transportation, and other services. 


Rents and services never seem to stop rising (and prices paid always 
jump with the auto model change even if price tags are up but little) 


— 
Do you begin to get a vague scent of autumn upturn in the air? 


It isn’t pronounced as yet. Nevertheless, Detroit is astir as truckloads 
of new Edsels reach dealers (page 28). And this week brought news of some 
rehirings by appliance makers. 

These may not be the harbingers of a consumer rush for hardgoods 
Yet they raise hopes for larger steel orders, more factory jobs. 


Auto dealers seem to face the 1957 model-year cleanup calmly. 


They are quite satisfied with stocks a bit bigger than a year ago—as 
insurance that they’ll have something to sell this fall. A lot of them ran out 
of 1956 cars during last year’s hysterical final rush. 


And they welcome the bonuses forthcoming at this season. These give 
dealers the cushion for “the best deals ever” plus a mite of profit 


Available figures on appliances may not tell the whole story, but they at 
least indicate that there is room for some improvement. 


Retail dollar volume has at least been keeping up with last year. 


Meanwhile, production through June was cut fully 1242% to help 
relieve the troublesome inventory situation 


Strength in over-all business (or, to put it another way, the ability of 
some segments to make up for other’s weakness) still is evident. 
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The new report by the Federal Reserve Board marks June up one notch 
over the earlier estimate and places July at the June level. 


Production for both months registers 144 on the board’s index. 


Figures on output now profit by comparison with the steel strike 
period last year. Nevertheless, it is significant that the Federal Reserve 
Board’s index each month this year has topped the like 1956 mark. 

With even a modest autumn upswing, the average level for 1957 is 
assured of bettering the record set last year. 


Durable goods output, bellwethered by production equipment, has 
stood out in this year’s gains, of course. Nevertheless the oft-bemoaned 
consumer hardgoods lines have done a little better this summer than last, 
while softgoods have consistently been a point or two higher. 


Production valued in dollars, benefiting by price rises, continues to top 
last year by a wider margin than physical volume. 

The value of national production (both goods and services) at the second 
quarter’s annual rate is now placed at $434.3-billion—up moderately from 
the earlier estimate of $433.5-billion 


And the rate of gain over a year ago is but little changed—plus 5.7% 
for the second quarter as compared to 5.9% for the first. 


Here are some characteristics of the last 10 years’ record in production 
and employment that are worth notinz: 


¢ Durable goods output has risen more than 60% above its 1947-49 aver- 
age with a gain of only 13% in the number of production-line workers 
¢ Softgoods output is 30% ahead while workers number 5% less 


Profitability of business, even if the second half of the year measures 
up to expectations volumewise, remains a moot point. You see that clearly 
in the recent tumble taken by the stock market (page 142) 

And the uncertainty of profits (along with the need for conserving 
working capital) also seems to be leaving its mark on dividends 


Payments to stockholders will rise again this year, but the rise may be 
little more than $400-million (the smallest in either dollar or percentage 
terms since 1953) to a total of $124-billion 


The 1954-5-6 average annual gain was nearly $1-billion. 


Machinery manufacturers seem little worried about incoming business, 
however many qualms some outside observers may feel. 


Makers of nonelectrical machinery report to McGraw-Hill’s Department 
of Economics that third quarter bookings should be 17% above second quar- 
ter (though it might be noted, as far as the second quarter was concerned, 
that they overestimated new orders by about 412%). 


As was true three months ago, they expect third quarter volume to be 
a peak but the subsequent slide will be slow. 


Contents copyrighted ender the general copyright on the Aug. 24, 1957, issue—Business Week, 330 W. 42nd St., New York, N. Y 





FIRST FOR LASTING QUALITY FROM MINE TO MARKET .. 
COPPER PRODUCTS made by PHELPS DODGE 


Making copper oducts serve you better is our busines: 
electricity or build products for your comfort and convenie 
> 
We're the manufacturing member of a famous | 


fabricators of copper with a reputation for m 


DODGE COPPER PI 
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*The Electronic Yard: 
where freight trains 
get off to a fast start 


Moving freight cars are weighet 


¥ More Railroad Progress like this 
fepends on adequate earnings 
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AMERICA MOVES AHEAD WITH THE RAILRO 


ASSOCIATION OF AMERICAN RAILROADS WASHIN( 
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COFFEE 


You llsell 2 jars instead of J 


.1f you display them in the revolutionary 
new Cluster-Pak .... now designed 
to merchandise your glass packages 


Two, three, four...even more jars! In the new Cluster-Pak 
multi-unit carton, they’re as easy to sell as a single jar. For 
Cluster-Paks, with greater display area and greater “grab 
appeal,” actually trigger impulse purchases. Further, because 
they make it convenient for housewives to buy ahead, they fit 
into today’s trend to less frequent shopping. If you package 
your product in glass... from coffee to peanut butter, catsup 
to beer, baby food to detergent... there is a Cluster-Pak car- 
ton specifically engineered to meet your needs. For full details 
about Cluster-Pak ... world’s strongest carton with the 
only self-locking construction that needs no glue... write to 
Mead Atlanta Paper Company, Atlanta 2, Georgia. 

| 
MEAD + ATLANTA PAPER COMPANY ap Where Packaging ts Advertising 
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The Fed Turns Teacher to Give Senators 








SAGA of U.S. price rises—as told to the 


Senate on Fed charts—starts in 1946 . JINELATIONS FEVER CHART 





CONTINUES to the 1949 dip, fol 


ed by new climbs during Korea, and 
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TO SHOW why prices rose, dials are set to 
indicate economic climate in 1946. Next... 
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The Edsel Sheds Its Wraps — 


With the public 
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Cutbacks Bring on the Jitters 
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ir spending to a $34-billion Broadly speaking big contractor e Subcontracting—The touchiest prob 
frst quarter of 1958. With utside aircraft, haven't be« mag ill mtractors tace is that of 


mind, industry has just cause heavily. True, a number of them have 1Cl icaling with — subcontract 
] tractors stoutly 


rrr ] 


I had contracts inceled ind ome ny | OM 


We ) 


VOI 1 
¢ Impact on Business—Alreadv, the tretched out. But most of these con- _ tain tl haven't pulled back am 
rrent round of cuts and stretchouts cerns keep defense business relatively heir own plants—and just 
mntracts rescheduled for later delivery low \ big electroni ompany, for ube ractors maintain th 
having a visible impact on business example, more heavily embroiled in de- ruth probably les somewher 
e Labor lavofts are cropping up in fense contracts than most.: has about ty When asked to comment 
he aircraft industry (page 137), which 16% of its total sales in defense v the problem, Defense Se Wil 
had a terrific jolt from canceled And the defense contracts of the i t sounds like a1 nm Crd 
cts and stretchouts. General Dy panies usually are so basic to 
Div., for example, has security there’s little chance ther 
ve tossed out. If they were, tl lar ny aircraft 
would not be grea fact vast admit thev’re looking 


] t i 

e Nan mpal are beginning such corporation is gleefu bD ce if it « done in thei 

shift from defense worl ») commer;r- thought of cutback We've | O Man 

ial business divert valuable talent to t 
¢ Stretchouts in deliverv time, on government contract 

top of the recent 5 cut in progress wanted. If those contract 

payments on racts (BW—Aug.17 out, we could go back t 

7,p26), have company financial brain of making money again.’ 

in a whirl. In the past, the services paid e Preventive Medicine—Hovw 

75 of total costs on account, includ picture is not that 

ing overhead, before delivery of weap tractors. Many of 


ons and equipment. From here on, the fense W 
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Fuzzy Problem IRBM 
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Economy Nleasures—! 


IRBNI 
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vn 


' 
t 
¢ Backlash 


—— 


a “A Z , . ae oe Z) 
— ge “oS ae 
“7 y 


Se 


Chinese Junk Joins the Yachting Crowd 


tht 


ntractor Tl r ! \ Chinese junk N y . iraug 
that big prn ! rs will Harbor this week vith | lv a nore 

vork disproportio ly ripple of lateen sails IT hea New } 

ontractors f thousands of boat Cl he The Sch 

r Force Secretary Jame H med by unknown arch s ab heir time on their own junk 

ind Lt. Gen. C. S. Irvine, the 20 centuries ago, wa ’ I tically for nto th 

Air Force Deputy Chief of Staff for ind imported by Transonei soat Ce by envious frien Now 

Materiel, scheduled talks before the the husband-wife partnership ani ders for 

Los Angeles Chamber of Commerce for ind Charles Schreiber $4,500 £. New York. An American 

Aug. 28 to deflate fears that there’s an Made of teak, the 25-f rk me built craft of the ime specifications 


official policy to disperse m ft. in the 


» 


mport business 
K¢ 
m-made junks at about 


they ta 


[ costs about 55,UUt 


itary pro ures 
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Opponents Spar at Steel Hearing 


@ Sen. Kefauver is trying to prove there is a link 


between physical size of a company and price manipulation. 


@ U.S. Steel’s Blough denies there is price setting 


the industry or a tendency toward concentration. 


@ And Steelworkers’ spokesman insists the industry 


can pay higher wages and cut prices at the same time. 


C hand? 
and Con—BI 


mitt 
l CC 


with 


than a 
ompany s 
of S6 


reases 


es and 


f this week, 
ommittee that the 
ving for a wage inc 
could still have 
instead of 
the price by that amount. 
So the cont 
pave its facts to the 
that had fallen short of 
paving for labor costs, and 
pleading that increased productivity is 
the answer to stopping further 
price increases. And Kefauver, 
mg to connect bigness in the 
industry with price manipulation, re 
torted that ynpanyv after company 
followed U.S. Steel in its pricing poli 
cies, costs. That, he 
term “admin- 


Brubaker 
industry, 
to the 
reduced 


rease 
workers stee] 
prices 50 a ton increasing 
1S. Steel 
ommittee, arguing 


VCTSV goes | 
price mcreases 


increased 


steel 
seek 


steel 


regardless of says, 


is what is meant by the 
istered prices.’ 
Antitrusters in Washington—and Sen. 
Kefauver regards himself as a big one— 
have long made the U.S. Steel Corp. 
a target for attack for bigness, for 
causing inflationary price increases, and 
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lation t 


oO 


am 
} . ] we. ” 
1dmunistered prices 


>. ocd: uld ha 


igger profit than 
srubak 
1LLS¢ i ¢ IC 
the union was formed 2 
“There have 
Brubaker said 
ge increase 
e The Aim—As the hearing proceed 
ou can plainly sec 4 Kefauver and 
his staff are trving to build an argu- 
ment to tie price manipulation with 
hysical size. Object: to 
iws that would either bre 


regulate 


CCH £64 


sponsor ne\ 
ik up phy 
publi 


| 
cal size, or prices by 
opinion or fiat 

U.S. Steel has been bearing the brunt 
of the Kefauver inquiry to date. But 
with Biough off the stand, and the stecl 
union and miscellaneous steel user 
heard from, the committee wants to 
hear from other steel company exect 
tives, particularly from Bethlehem—to 
tell about its proposed merger with 
Youngstown Sheet & Tube (page 110 


Kefauver vs. Blough 


Kefauver read into the record a com 
pilation of U.S. Steel capacity 
on figures submitted by the American 
Iron & Steel Institute. The figures show 
a comparison with U.S. Steel’s nearest 
competitor on a_ product-by-product 
basis. Main fact: U.S. Steel has the 
largest capacity for most of the 46 ma 
jor steel product lines. Kefauver 


base 


material was t \ 
Ss Stecl 7 


mnpetitor m 


the point of thi 


the mmanding lead” [ 
VC ts nearest ce 
portant product 
¢ Less Concentration 
that while U.S. Steel 


Mall 1thh 


-Blough I joined 
ipacity today 
of the mdu 


Bl ug 


y* industr 
ompenhior 
cmarke 


ncentration 


hare Ol 
ther 1 
read off figi 
of ingot 
l ictually going 
1947, the four larg 
61.] of total 
’ 1954, an 


id there Wa no agree 
industr 
Kefauver that 


industry produc 


( ire markets in the 
llowed a remark bi 
less of whether 

joing up OF down, the share of 

by the four largest com 

panies remains substantially the sam« 
¢ Basing Point System—Staff couns¢ 
Paul Rand Dixon presented the bach 
und of several 
U.S. Steel, 


I rade 


antitrust cases against 
two by the ed 
Commission on charges of 


including 
Ihe second of 


rimination 
ended bv a consent stat 
charged price disc 
sc of a 


svstem of 


rimina- 
discriminator 
pricing against 
anes industry. ‘Though that 
ened to top | 
Kefauver’ 
on identical 
still exists 

asked—and got—permission 
to the Dixon statements at a 
inswer Kefauver 

to what S. Steel’s 


with regard to freight 


whol 
was de identica 
pricing Diem: said evidenc« 
of last week 
the practice 


Blough 


bidding she 


re ply 


' 
later time, and to 
| 
| 


road question as 
policy 
rates and basing point pricing 

“It would take me three or four 
hours here for you to fully comprehend 
it and if I try to brief it for you, vou 
won't understand _ it Blough — told 


Ket iver 


now 





The President's Fight for Aid 


@ His threat to call a special session of Congress 


shows unusual concern over foreign aid funds. 


@ State and Defense officials insist cuts would dis- 


illusion our allies, add to our own defense load. 


@ Biggest loser would be our program of moderniz- 


ing Allied weapons to fight atomic-jet war. 


locked in In 
t struggle with Congress since he 
Mice Ihe issue is the 
iations bill. The Pre 
equested $3.5 bilion. Congress 
ration bill for $3.3-bil 
bill, as 


th ou mn » 


K.isenhower 


foreign aid 


levy rio 
rdcnt origi 


) authori 


But the 


Administration battling to 
the Senate to restore the ut 
the House. Unless most of the 
Kisenhower threat 
ial session 
ot State 
Senate \p 
cuts, if al 
ibroad “‘a 
in the U.S 
the dependability of its policies.” 
Adm. Arthur W. Radford, 
cently retired as chairman of the 
Chiets of Staff, said the onl 
t toring the cuts i 
Ameri l 


our vn 


ire rescinded, 


to into spe 
¢ Spokesmen— [his week, Secs 

hn Foster Dulles told the 
Committee the 


tand, would 


ill Congres 


| ypnation 
| 


wed to reatc 


us crisis of confidence 
who re 
Joint 
ilternative 

Fortress 
military 


di fens¢ 


trateg increasing 


effort 


|. Military Aid 


Uhe President had 


n to bun 


isked for $2.4-bil 
hardware for our 
iuthorization t he 


li 


militar 
illic th 


igned 
last week provided $2.1-billion, but thc 
Louse ut the ition to 
$1.75-billion 

\ rding to the 

t of the 

the plan for 
force the 
World 
other 


ictual appropri 
Administration, 
cut would have to come out 
Allied 
Free 

defense Officials say 
costs of military assistance can’t 
be reduced: $345-million for 
tration shipping costs of 
already ordered U.S 
tional military 
for building bases and communication 
systems overseas; $980-million to main- 
Allied $175-mil 
lion to finance arms purchases in the 
U.S. by friendly nations items 
add up to $1.5-billion 

his leave only $250-million 
to provide our allies with modern 
weapons. The President requested $900 
million to refit the nearly 4-million men 
in Allied than 


modernizing 
cornerstone of our 
policy 


idminis 
equipment 


share of interna 


costs, and commitments 


tain existing forces; 
hese 


would 


irmed forces with mor 


32 


raft: 17 destrovers an n 
equipped with the latest ck 


rear and weapons; over 


n tanks ind equipment for l¢ 
m ile and rocket battalions 
¢ Obsolete Arms—If most of this mod 


+ re 1 ) to 


\\ | in critical areas around the 
Soviet Empire NATO forces and the 
troops in Korea, Formosa, and Vietnam 

uuld be left primarily with World 
War Il Baghdad Pact 


i equipment 


veapons, thi 
I with even older 

The impact of the cuts would be 
most serious in Europe Lhe 
NATO strategy has 


n tactical nuclear 


vh Ic 
been geared to stress 
weapons and guided 
missiles 


Britain 


zation of 


to replace sheer manpower 


is basing its sweeping ran 
defenses BW —Apr.13°57, 
p+8) on assurances of Pres. Eisenhower 
ind the Defense Dept. that the U.S 
vould provide these modern 

If the modernization program has to 
postponed, Defense officials fear 
Allicd governments mav decide it 
maintain even their 
without up-to-date 


would in 


weapons 
i 


that 
1S pointless to 
present rorces 
I his, thes 1\ 
crease our own defense burden 

e Trade-in Value—The Pentag 

ilso worried about another dollars-and 


we ipons 


ents effect on our military budget 

Under the 
is the | 
for our 


modermization program, 
S. replaced a plane or a gun 
model, 
the older one bought bv the 
military program to be passed 
long to our allies. This reduced the 
cost of modernizing our own forces by 
in estimated $10-billion over the 
five vears, Defense officials sav 

A cutback in military 
our allies would mean that U.S. forces 
would either have to keep the older 
types of weapons longer or would have 
to pay higher net costs for new ones 


own forces by a newer 
would be 


issistance 


past 


issistance to 


ll. Defense Support 


Pres. Eisenhower had requested an 
other $900-million to help allies bear 
The House cut the 
ippropriation to $621-million 


the cost of defense 


lhree-fourths of this defense support 
to Korea, Formosa, Vict 
Turkey. Aid to Ke 
might be cut S100 
Both 


hoht 


money 


goes 
nam, Pakistan, and 


rea. and ictnam 


million in cach e, officials sa‘ 
countri ire havin hard time 
ing infl 


litical 


( 


ition, as stirred 


up po 


unrest onomil 


ind other 
funds—would 
curtail their defen frorts 
¢ No Cushion—The Pres 
; | , 


Lii¢ \\ 


emergency ful 


stan, 
Yugos 
House 
to SOU-m 
ources cign xchange, it might 
have to lose of aid, and 
the $10-million ompk the Hun 
garian cut 
eA contingen 
House 
lion. Expenditures ft 
averaged $40! 
last four vears 
The $400-million program of ¢ 
nomic aid to the Arab 
Iso be shaved. This particularly alarms 
the State Dept. in view of Russia’s cur 
rent moves, backed by economi 
rt Svria into a 


refuges 1 would be 


bv the 


| $115-mil- 


fund have 


l 
t 
from $200-million to 
m thi 


milo 1 vear f 


ountries would 


Massive 
ind military aid, t 
satellite 


lll. Economic Aid 


[The authorization act 
) 


carmarked 
$500-million for long-term development 
work in foreign $400-million 
was paid out in grants and loans last 
vear, and officials sav thev have a $1-bil 
lion backlog of worthwhile projects 
The House cut the item back to $300- 
million and refused to 
power foi the next two 
insisted that all aid be in 
than partly in 

[his appears to doom the 
tration’s hope of putti 
of underdeveloped countries on a long 
House 
most 


Vvear. 


countries 


grant borrowing 
vcars It also 
loans, rather 
grants 

Adminis 
ig the programs 
term footing, especially since the 
that 
fiscal 


ilso added a 
funds be spent within the 

Funds for the Atoms for Peace pro 
gram were slashed from $7-million to 
$4.4-million, which will mean canceling 
contracts for research reactors and run- 
ning the new International Atomic En- 
ergy (BW—Aug.3’57,p28) on a_ short 
tether. U.N. technical assistance funds 
were, in effect, chopped from $15-mil- 
lion to $10-muillion 


require ment 
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Busy Times Ahead for the World’s Shipyards 


Scheduled U.S. Construction 


Under 
Construction 


NUMBER § EST. COST 
(millions) 


To Start 





¢ 


1957 


EST. COST 


(millions) 


(millions) 


1958 EST. COST 





1959 EST. COST 
(millions) 


aa 


EST. COST 
(millions) 





: 7 
a ee ee, eee 


Passenger-cargo | ...5....106.7.. 


[aa Se ae | ee 


»..43....367.5.. 











22. *. $220.0 
1... ..109.0 


1.15." .$150.0 











Scheduled Foreign Construction 


TYPE NUMBER 


Under Construction 
or on Order 


EST. COST 





a eee Pe 


Passenger-cargo | . .39 
Tanker ..........946 
Bulk carriers ...§. .129 








$5.9-billion 
. . .$280-million 
... $6.0-billion 
:. +. $473-million 








Keeping Up With the Order Book 


The shipbuilding industry, deep in the doldrums only two 


years ago, has a backlog cf orders for merchant ships that will 


keep it jumping until well into the 1960s. 


HIPBUILDING, traditionally a feast or it 
famine industt is loosening its _ sell 
bel r om e | est peacetim American Export Lines 


yids 


current] immed with — te 


building and with order beok American | 
fat with contracts valued at $1.2-billion, — vard 


gearing for an even bigger merchant — cla 


ship building 


1 cost of around $109-million, then 


it to 


t 


Ss cargo 


boom $2S8-million 


round 


resident 


ship 


compan 


(heir counterparts around the world 2 Recently, too, the 


are even busier. For the second time 1 package 
this vear, world shipbuilding brok Lvkes 

previous peacetime peaks. It rose to of the cargo ship operators, 
to build 


record during the first quarter of 1957, it 


then increased nearlv 400,000 tons over the 
t of S500-million 


during the second quarter to push int COS 
It has 


new record of SS §,095 gross tons 
under construction 1Ca 


e U.S. Order Book—In the U.S., a over 
big cargo ship replacement program is $400-million 
slated to pump an estimated $2.2-billion reed to build 26 new 
vears that will « 
\Moore-Mec¢ 


of new contracts into vards over the next 20 
iext 20 vears The government will $286-million 
be footing about 40 of the cost of — too, is signed to build 


Bros 


that 


$46-million 
ha ( illed fOr 


; 


on four new cargo ships estimated 
$40-million And 
Lines is asking 
ls to bid on two high-speed Marin 
vill st about 


rovernment signee 


replacement contract with 


Ste imship Co bigg« 


53 modem 


14 vears ; 


n President Ling 


the 


next 10 


rT 


Linc In . ha 


ost an estimatec 


, + 
TC 


CaTZgO VCSSC 


an estimated 


i similar contract with Am« 


to build 16 shi 


it a cost of 


hips over th 
| 


ormack | 


31 ships 


these new ships through construction 20-year period at an estimated 


} 


subsid 


Ihe boom is starting to roll now 


Ics $31 3-million 


In all, 


14 U 


shipping 


his week, Congress was asked to build panies that hold government oper 


ister ship to the SS United States sul 
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ysidy 


contracts 


},! ] 
obligatec 


~ 


replace 2 


S5 


f the American Merchant 


preparing to build 


nother segment—th« 


floundering 1 


WV hok 


tramp 


1 broken 


market that has them losing 


Last fall when 


] 


ris md = exporter 


} 


pace tramp 
BW —NMavll 


VOTe d wihg down 


the 


ram 
hip 
pt 


ships over the next 20 vear 


¢ Why the Boom—W hile onc 


SCLIN nt 


Marine 


new flects, 


opel itor 


raft 
raat 


One’ 


Suez Canal 


bling for 


rate ky 


+ Lhe 


al much 


to haul coal from Hampton 


N 


l the ti 
ittic as S4.l 1 


haul. And thi c lo 


ton in the 
) 


But, while it is. the 


that is current] ight m_ the 


{1 tav low the 


ure to feel the pin 


¢ Subsidy Umbrella—! 


thi hv the building pl 


tems fro 


ndustr 
crnment 


American 


fit was to Keep an 


liner 


the market 
unpel cettling fo 
ton for 
lose 


tram 
| 


} 


] > 
lt 


} 
thie 


flect on the seas for defens« 


had to bolster it 


Under the subsid 


with si 
pl ill 


nent p the difference im t 


run an American flag 
it t 1 forcign flag 
| when 


on \) 


Ve cl 


ope 


ha 


the Lyne 


} ~ | 


> Indu 


yy un vA 


rators are 


n the face 

Plain and 
government 
\ 


realized that 


far bacl 


merchant 


purposes, 


ibsidi 


the govern 
he cost to 


over what 


hip for similar 


the t 


me come 


33 





try 





te repla c the Na} the g nent 
il pa the difference in U.S. vs 
foreign building costs—normally about 
4 

lo KCCDp th« fiect modern the 

f rmiment requires subsidized ope 
itors to replace ships when they become 
ears old. Currently, about a third 
f the 1,000 ships under the American 
flag operate under the subsidy plan 
¢ First Real Test—Originally, operat 
n ubsidies were made for 10-vea 
iow thev are being let fo 
ca World War Il interrupted 
the in of the first subsidy contracts, 
th most compan coming out of 
tl var with newer ships than they 
ted out with. This took care of 
izing the flect, but it also means 
that most of the ships in service today 
built about the same time, and 

hit the ve we bracket t ether 


1K up for replacem nt, if 
the first real test of the govern 
keep 1 modern ficet 
props 


plan to 
¥ ubsidy 
e New ( oncepts— he overriding ques 
hant 


moan the Dig mec! h ) repl ¢ 


nent program where nuclear power 
fits into the picture. The government 
d building an atom powered 
} h nt el to be n CTV ICY by 
Niaritime experts that pro 
plants for shi may well be 

he first peaceful use of the atom 
But it ipplication in commercial 
CXDCNISIVE ind till full of 
| mn the general thinking in 
hipping rcles that nuclear power 
tial] vill be most economical for 
hy uch tankers that perate over 


distances 
¢ Improvements—lhere will | 
design n the 


new 


new ship however 

With rising labor cost ompanic are 
] king for wavs to cut expensive port 
t ind to find new wavs to spc d up 
handling. One plan is to out 

fit rgo holds with big container that 
n be loaded and sealed at a shipper’s 
warehouse, then trucked or railed to 
th icr where thev will b tacked in 


the ship. This seems to be taking the 


] f the truck-trailer hip idea 
Most of the ships will be bigger and 

faster. Almost all will jump from pres 

cnt speed f around 15 knots to 17 
20 knots 


’ 
¢ Passenger 


Ships—Although 


every vcal 


tourist 
there are 
plans to step up American 
SCTVICe Over 500.000 
i i vear shuttle between U.S 
ind northern European ports by ship, 
but le than a fifth go American flag 
Right now, the only U.S. ships on this 
SS United States and the 


trafic is increasing 
] in 
flag passenger 


cngers 


run are the 
SS America, 


with a total passenger ca 
acity of around 3,000. Reportedly, the 
United States earns a profit, but the 
lower 22.5-knot America just about 


iks even. Plans are to replace the 


34 


2-knot sister shi 


America with a 
the United States 
In contrast, foreign lines operate 34 


liners on the route with over 30.000 p 


+ , : 
ind irc building 


ccngCI Spaces InOTC 
¢ Shipyards’ Bonanza—| hx urrent 
ituation is a far cry from a couple of 


years ago, when private shipvards were 
inaking distress bids just to keep open 
Then tanker operators started ordering 


both before and after the 


new tonnage, 

Suez crisis. It resulted in a run on the 
irds that has them backed up with 
ders into the 1960s 


comes the cargo ship 
While shipbuild 
ers know from experience that it isn’t 
ite to ] 


thas 
dried, 


On 
repl 


top of this 


cement program 


count contracts until the ink 
it looks as though they are in for 
everal vears of cl 


ir sailing 
Pr vate 1 


hipvards around the country 


have contracts for 119 new ships or 
major conversions that will cost an f 
mated $1.2-billion Actually building 
re 43 hips costing $365.7-million. Of 
this, the government is paving $46-mil 
lion in construction subsidies and na 
tional defense features—extra speed, 
other things it wants added for def« 


purposes—on six of the 
?-million for nine 
it is building for 


hips: and an 
$5] merchant 


tvpe vessels its own usc 


¢ Foreign Operations—The activity in 
foreign ship. irds even greatcr. Sct 
ting the pace are Great Britain vith 
ver 2-million gt tons building: Japan 
vith 1.4-million gr ton ind Itah 
with 918,000 gross tons building Th 
U.S. ranks eighth, with 392,000 tons 
under construction 


Although Japan doesn’t have as mu h 


tonnage under nstruction as Britain 
it is turning them out faster. For the 
third consecutive quarter, it topped 
British vards in launching ships and 
new starts 
e Tourist Bait—At least 30 passenger 
hips Te urrently building in foreign 
rds to shuttle passengers around th 
world. Right now, it is not known ex 
thy what SCTVICES the ships \ 1] he 


placed n. but it ife bet that many 
will tap the plush North Atlantic trad 
Specta 


1 sleek 


ilar among the coming liners 


31-knot liner, the Fran 


now building in France for the French 
line. It will accommodate 2,000 pas 
cngers and is slated for the North 
\tlantic trade 


Italy 


including the 


has seven liners under construc 


Leonardo da Vinci, 


fion 


to replace the Andrea Doria, and the 
Federico C. Both accommodate 1,200 
passengers 

In fact, foreign shipbuilding — has 


mushroomed so rapidly that foreign flag 

tank operators have turned to U.S 
rds in order to get faster deliveries 

even though it costs them about 40 


Right now, U.S 
29 tankers build 


more to build here 


vards have orders for 


ing for foreign flags 


Opening Gun 

Reuther’s bid for $100 
price cut in 1958 cars is first 
salvo in UAW’s bargaining for 
next year’s contract. 


(he United Auto Workers’ bargain- 


ing for a 1958 contract with the auto 
inanufacturers opened officially — this 


week—though union and company rep 
resentatives won't approach a_ bargain- 
ing table until next spring 

I'hat’s the meaning behind UAW 
Pres. Walter Reuther’s plea to Gen- 
cral Motors, Ford, Chrysler to 
cut prices by $100 on their 1958 prod- 
ucts. If they did this, said Reuther, 
the union would take it into considera 
tion in framing demand 
say it would not seek higher pay 


ind 


but he didn't 


Since it’s almost rtain that none 
of the three compani ll make any 
such pledge, In ‘lor 9 letter to them 
ould be dismissed as meaningless 
document—cxcept f th things 


e Current government and busi- 


WOTTICS niiationary trends 


less ri 

e Widespread feeling that prosps 
tive auto buvers are being scared off 
by high prices, and intimation that 
1958 autos will cost still more 

e The Kefauver investigation (page 
31) into “administered” prices—which 
hortly will put the auto manufacturers 
m the griddk 
e Reasoning—Reuther based his bid on 
the hypothesis that a $100 price cut 
would increase industry sales by 1-mil 
lion cars a yé He b ked this up with 
specific figures for ca h company, put 
porting to shor the effect on profits 
irguing that the rate of return on In- 


vestment would still exceed the aver- 


ige for manutacturc! 
If in 1958 contract talks 


caisagree¢ 


the two 
1 on whether part of the 
srice cut would have to be restored to 
UAW de Reuther pro 


1 review’’—where the 
| 


have to 


mect 


posed “impart 
companies would pr umabl 
expose innermost secrets of their costing. 
¢ Mathematics—|! GM, Reuther’s 


ked out like this. He 


mathematics wort 


said that in the first six months of 
1957, GM_ produ ed 1,543,323 cars 
ind made profits of $997-million be 
fore taxes, $4Sl-million after taxes 
in annual rate of 21 m investment, 
he said 

With the $100 pn ut, he con- 
tended. GM would have sold 228.000 
more cars. On this basis, he figured 


GM’s six-month profits would have been 


$889-million before taxes This, he 
argued, would mean a 39.3 return 
on investment before taxes, 18.9% after 


12.1 IVCI 


IT por itions 


taxes—against a we return 


for all manufacturing 
1957 
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Sonoco teams up with safety... 
winds up saving °383,233! 


by MR. FRIENDLY’ 8) 
&s8 






gf 


U 

























For over 25 years, Sonoco Products Company, 
leading maker of “‘textile paper carriers’’ for the 
world, has counted on American Mutual safety 
experts, working in cooperation with its own 
outstanding safety organization, to help reel in 


extra profits through fewer accidents. 


Just in the years 1949 through 1956, Sonoco’s 
outstanding safety program—aided by American 
Mutual accident prevention know-how—brought 
them savings of $318,885 in reduced insurance 
premiums (difference between manual rates for 
the industry and rates actually paid). Coupled 
with dividends of $64,348 over these years, the | 


company’s total savings were $383,233 ! 


Equally important are the other dividends 


satety has paid Sonoc« fewer lives and 
| . 
limbs los higher employee morale 
] 
better community relations. 


To learn how American Mutual services 
can help your company wind up with extra 
profits, write for your free copy of “How 
15 Companies Saved $3,193,474." No 
obligation, of course. Write: American 
Mutual Liability Insurance Company, 
Dept. BW-9, 142 Berkeley Street, 
Boston 16, Mass. 


American Mutual 


. LIABILITY INSURANCE COMPANY 


A i “~~. ~—s Service from 78 fully staffed offices! 
ey 


PMD Savings opportunity from substential dividends! 


*Mr. Friendly in American Mutual's trademark symb 


an 





olizes the spirit of cooperati 


service typical of American Mutual Representatives everywhere 











No Thanks From the Builders 


@ Homebuilders and mortgage lenders scorn Federal 


Housing Administration's eased downpayments, increased 


interest rates, and mortgage discount limits. 


@ The changes are too late to help them this year, too 


little for next year, builders say. 


@ So the industry is likely to build less than 1-million 


new homes this year—and next year as well. 


(hrough two lean vears while their 
oduction rate sagged from more than 
+-million housing starts to only 930 


{ ) homebuilders sought aid from 
Washington. This month, an Admin- 
tration anxious to avoid feeding in- 
Hationary pressures handed the builders 


1 package. And this week, the nation’s 
mortgage lenders, after a 


pC 


uilders and 


fortnight digesting its contents, are 
ready to give their opinions 

It isn’t worth a damn says a St. 
| builder 

It'll drive away more business than 

ring im,” savs one in San 

Iran 

The whole thing is unrealistic,” says 
» Chicago mortgage banker 

The package that these builders and 
lendet mm (1) reduces downpa 
ent insured 


requirements on FHA 


nortgage 2) raises interest rates on 
th iortgages from 5 to 54%, and 
mits to a maximum of 24 points 
liscounts that can be made on th 


BUSINESS WEEK urveving builders 


in all regions of the « 
th veek found them gencrall 
| with the changed 


¢ Forecasts—It 


ende! ountn 


unim 
regulations 


scem certain that 

webuilding will wind up 1957 at a 

te I than 1l-million starts; that 

f the vhole vear, between 25,000 
id 975,000 homes will be built. 

It m possible from the est:mates 

f tl builders and lenders, that 

homebuilding in 1958 wall run a little 

er to l-million starts a vear 

Not manv builders believe that the 

new package of FHA regulations will 

iffect their work at all this vear l'oo 

little—and too late,” th hant It 


might have helped six months ago, but 
not now.” 
¢ Lenders’ Laugh—Primarily, it’s the 
greet the FHA 
regulations with a hollow laugh 

Downpayment reductions call for 3 
of the first $10,000 of a home’s value, 
15 f the next $6,000, and 30% of 
the excess up to $?0.000 

Chis change, lenders say, ap- 
pears to make the homebuilders’ market 


lenders who changed 


‘ 


most 


36 


wider except for one thing Lower 
downpayments require that buver's 
nonthly payments be higher, and FHA 


I 
has not eased its requirement that a 


buver should have a monthly incom 
fi times as large as his monthly pai 
ments. On a $16,000 house, a buver 
would need only $1,200 as downpay 


ment, but on the remainder, monthh 
payments on a 20-vear mortgage woul 
run to at least $125. Thus, to qualif 
tor an FHA loan, 


the buver would need 
$625-a-month income 


And how easv is it to find such 
buvers? Savs a Midwestern mortga 

Last week, a real estate sales 
to qualify 15 of his 
Not one of the 15 
FHA income 


broker 
man isked TH 
prospects for loans 

| 


ould meet the require 


ments 


¢ Small Gain—The } rise in the 
interest rate, say most lenders, simply) 
dds to the buyers’ monthly payments 
without attracting anv more monev to 
the mortgage market 
\ St. Louis insurance company r¢ 


of FHA to conven 
portfolio, which 


VCar©rs igo now 


ports that the ratio 
tional mortgages in its 
in about 50-50 tw 
tands at 20-80 


“We 
} 


change in this ratio,” says the company. 


inticipate no 


lo make FHA paper an attractive 
investment most lenders say the interest 
rat hould be increased to at least 
54 ind probably 53‘ Those most 
chement about this are generally the 
nes most affected by the FHA’s im- 


; 


position of a new 
cage discount limitations. 
¢ Discount Pinch—This 
n FHA rules brings the 
from lenders. The 
gy! iphi lh 
estimates of economic 
tability, its supply of lendable money, 
ind the discounting habits of its local 
lenders. The limits 
in the Rocky Mountain states and in 
Michigan, to points in Western, 
Southern, and Midwestern states, to 14 
points in the Middle Atlantic region, 
ind to 1 point in New York and New 
England 


Michigan’s 


sliding scale of mort- 


latter change 
greatest 
fixed geo- 
iccording to Washington’s 
each 


scorn 
scale is 


region § 


range from 24 points 


lenders, naturally, are 


piqued by the 24-point limit imposed 
in their stat ly, discounts ran 
regularly to + and 5 points there. ‘The 
1 Detroit banker, will dis 

courage out-of-state investors who fre 
quently bought mortgages in Michigan 
In the eastern half of the country, 


lormet 


revision, Sa' 


where discounting h been less fre- 
quent ind the discounts themsclves 
smaller, there's | inguish about the 
newly imposed FHA limits. But ilong 


the West ¢ t. there seems a chance 
: 


that there will b mortgage money 


it least temporarih 


San 


iailabl 


Bankers in Los Angeles Fran- 


cisco, and Portland sa‘ The increased 
iterest t n make FHA loans seem 
more attractive in relation to 6% con- 

ntional mortgages. But we shall put 
no more mon nto FHA mortgages 
than we have.” In almost every cas¢ 
thes te tl discount limit as_ the 


fresh interest. 
Hopes—BusINess 


} ful of builders 


reason for their lack of 
¢ Builders’ WEEK'S 


found onlv a han 


surve' 
in the nation major metropolitan 
enter wh <pected the FHA rule 
chang t help their business this 
veal 

\ few, troubled bv lenders’ reactions 
to the discount limit uess their busi 
nes n l little more this 
ear. But t expect their operations 
for the t of tt ir will run alon 
ibout as th h e Januar 

In several cities, builders have noted 
1 slight pickup in les in the last few 
weeks \I t r the epresent decals 
that were made befor but not ened 
until after nnoun vent of the new 
FHA rule 

For next 1 few will estimate th 
number of homes thev'l! build. But 
most of th who are planning f 
1958 guess their own sales ll range 
from ‘“‘about th me” to 5% better 


than this 


e Factors for "58—The improvement, 


t 
thev say hould ne from three sec- 
tors of the narket. The new FHA 
rules, even mbined with the FHA’s 


strict buver qu ilifications standards, will 
. 


tap a sl shtlv larger market. One builde1 
of this plans to 


trend: “We'll down 


who looks 


buck the 


nation i] 


grade our homes to get the prices night,” 
he savs. In some ties there’s a little 
gain in sales of existing houses, putting 
more in the market for new homes. 
And many local lenders, the hopeful 


builders add, will need to put out some 
FHA money if thev want to maintain 


good relations in their communities. 

None of these three factors is likely 
to bring the homebuilders a much 
better market in 1958, and most of 


those who are looking ahead seem to 


accept this. 
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INDOORS AND OUT 





MORE WESTINGHOUSE 


MERCURY LAMPS ARE IN SERVICE THAN 
ALL OTHER BRANDS COMBINED 


They're Job-Tailored to give you the most mercury light for your money 


From Westinghouse developments like those below, 
you can see how the built-in quality of Westinghouse 
Mercury Lamps gives more light when new, more light 
throughout life, as well as guaranteed long life. 


¢ Thorium-Coated Electrodes provide HIGHER LIGHT 


OUTPUT 


« Molybdenum Ribbon Seals assure GREATER DEPEND- 


ABILITY, LONGER LIFE 


¢ Hi-Temp Life-Time Bases eliminate INSTALLATION 


AND SERVICE BREAKAGE 


L 


B-H18: 700 W. Fluo- 
rescent-Mercury 
Lamp. Color-corrected 
Golden-White light for 
general purposes, flood 
and street lighting. A 
Westinghouse exclu- 
sive! 





a 


- 


E-H1: 400 W. Mer. 
cury Lamp. Most 
widely used today. For 
interior and street 
lighting E-H1-Y: 
Built-in clear yellow 
filter warns of road 
hazards. 





A 


t 


A-H12-WD; A-H15- 
WD:1,000W. Weath- 
er Duty Mercury 
Lamp. Recommended 
for all interior applica 
tion . Widely used by 
industrial high bay 
lighting. Weatherproof 
for heavy duty service. 





coverings . 
densation. 


° We athe r Duty ’ 


Outside install 


y 


Su ld, N. J 


A-H1-WD: 400 W. 
Weather Duty Mer- 
cury Lamp. Recom 
mended for general 
purposes, flood and 
street lighting. Weath 
erproof for heavy duty 
service 





AR 
[ 


P-H1: 400 W. Semi- 
Reflector Mercury 
Lamp. Color-corrected 
golden white for all 
interior uses. ideal for 
areas of high dust con 
centration 





construction with Spe cial “‘hard”’ 
ations can’t be harmed by snow, 


AR 
r 


C-H12-WD; B-H15- 
WD: 1,000 W. Weath- 
er Duty Fiuorescent- 
Meccury Lamp. Color 
corrected golden 
white light for general 
interior and flood light 
ing. Weatherproof for 
heavy duty service 








glass. 
sleet or 


rain even when lamps are installed without protective 
. or inside by fumes, or dripping con- 


For recommendations for using the most complete line 
of mercury lighting—for the right kind of lamp for the 
job—call your nearest Westinghouse lamp supplier or 
write: Westinghouse Lamp Division, Dept. B8, Bloom- 


% 
+ 
a 


J-H1: 400 W. Fluo- 
rescent-Mercury 
Lamp. Golden-White 
light is color-corrected 
for interior and street 
applications. J-H1-Y: 
Rich, yellow light to 
identify road hazards 
ideal substitute for 
sodium installations. 


you CAN BE SURE...1F os Westi nghouse 








In Business 


Major Toll Roads Move a Step 


Into the Federal Highway System 


Ihe Bureau of Public Roads announced Wednesday 
that 2,100 mi. of toll roads, worth $2-billion at todav’s 
costs, have been brought into the 40,000-mi. interstate 
It will be 
up to Congress whether to pay off the turnpike authori 


} 


highway system, thus avoiding duplication 


make the roads toll-free or to let them continue 
to pay their way. 


( ind 


Additions include many well-known turnpikes that fit 
nto the national system, but not others such as the West 
Virginia pike and most of the New Jerse. l'urnpike 

Some were excluded because thev don’t match the 
national plan; others because the states still want parallel 
free roads built. 


New Gadget Controls Car Speed 
While Driver Takes It Easy 


\ new kind of auto speed control that’s more than a 
governor will be marketed this fall by Perfect Circle 
Corp. If it works as it’s claimed to, it could be a boon 
to motorists on long drives over superhighways. On 

a dial on the dashboard 
or steering 
ture), the 


column (pic 

could 
select his cruising speed 
and take his foot off the 
accelerator pedal Up 
hill, downhill, or on the 
Speedostat 


would maintain constant 


driver 


level, the 


speed And the driver 
ipe the ankle cramps that often 
ing at a fixed speed 
The device, designed by blind, retired Pres. Ralph R. 
leetor of Perfect Circle, may be offered as optional 
equipment on some 1958 models. 
When the Speedostat takes over in long runs, its auto 


go with hours 


matic Operation can instantly be cut off by touching the 
brake pedal In ordinary driving, too, the driver can 
elect his cruising speed but continue using the gas pedal. 
W hen the Cal reaches pre selected speed, l back pressure 
of 24 lb. builds up on the gas pedal to warn the driver; 
in emergency, he can overcome this pressure but after- 
ward the car returns to pre-set speed. 


Flu Vaccine Starts to Trickle Out 


As U. S. Cases Continue to Rise 


Output of Asiatic flu vaccine (BW—Aug.17°57,p95) 
was stepped up this week in a race to build stocks before 
coo] weather brings an expected outbreak. The number 


38 


of confirmed cases in the U.S. rose a few thousand from 
last weekend's total of 25,000 

Meanwhile, the U.S. Public Health Service and the 
American Medical Assn. gave reassurance that one injec- 
tion of a cubic centimeter is enough to immunize. ‘| his 
means available stock will go further than if repeated 
shots were needed, as some ductors had suggested. 

First shipments of vaccine were made last week by 
Lederle Laboratories of American Cvanamid Co. (85,000 
cc.) and National Drug Co., a Vick Chemical Co. sub 


* 


sidiary (250,000 cc.). 


74-Year-Old Baseball Giants 
Join the Gold Rush to the West 


After plaving baseball in New York for 74 years, the 
New York Giants will move to San Francisco next season 
Pres. Horace Stoneham told stockholders 
a profit of $200,000 to $300,000 if the team went west. 
The club has been losing money. 

The deal includes a promise by San Francisco to build 
a 40,000- to 45,000-seat heated stadium south of the city, 
for occupancy next summer. Cost of $10-million to 
$12-million will be financed partly by tax-exempt bonds 
The Giants will pay a rent of 5‘¢ of receipts after taxes 


Thev must guarantee the 


he could assure 


and the visiting clubs’ share. 
city $125,000 a year. 

Before big profits roll in, the Giants will have to pay 
damages to the Pacific Coast League for moving in on 
its territorv, thev ll have to buy the franchise of the 
San Francisco Seals, and they'll have to continue paying 
rent in the Polo Grounds, their New York home, for the 
four vears their lease still runs 

Next to be heard from: the Brooklyn Dodgers. 


Business Briefs 


First commercial oil production in the Northwest 
began ‘Tuesdav near Aberdeen, Wash. Sunshine Mining 
Co. expects in about a month to determine how much 
oil there is in its field 

The Texas oil allowable for September was boosted 
bv 68.287 bbl. a dav, even though some major buvers said 
thev have so much crude that they don’t know where to 
store it... . New Mexico cut its production quota fort 
September to an all-time low The Interior. Dept. 
predicts an increase of 100,000 bbl. a day in demand 


next month 


General Motors Corp. ¢ immed any extra profit it made 
on a $344-million jet fighter contract, Air Force officers 
told a House Armed Services subcommittee investigating 
alleged excess profits (BW —Jul.27°57,p46). Witnesses 
spoke of GM’s “phenomenal performance” and “unheard- 
of ingenuity’ in cutting costs. 


Webb & Knapp Inc. has the Chrysler Building back 
on its hands. A deal to sell the 77-story New York sky 
scraper and two smaller buildings for $66-million (BW— 
Aug.3'57,p36) fell through in disagreement over terms of 
leaseback. 
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See what adhesives are doing today ! 


WHEN THIS MAN SQUEEZES THE TRIGGER, HE CUTS PRODUCTION COSTS. HIS SPRAY GUN IS LOADED WITH A MODERN ADHESIVE BY 3M. 


Shooting holes in production costs 


Every day this worker shoots holes 
in his company’s manufacturing costs. 
The 3M adhesive in his spray gun 
creates a structural sandwich 


that’s 


inexpensive, featherweight and strong. 


this adhesive is a favorite 
}] 


comptrotier. 


Naturally 
with the 
$M adhesives like EC-1357 and EC- 
1177 

=. 


os 


Ww 


a 


“SCOTCH” 


bond a honeycomb paper core 
> 
) ADHESIVES AND COATINGS DiviSiON, MINNESOTA 


BRAN 


between thin metal skins. They pro- 
duce rigid, more durable units from 
materials because they’re 
indus- 


such light 
tougher, more flexible. Many 
tries benefit: building, furniture, air- 
craft, railroad equipment and others. 


These 3M adhesives are specially de- 
signed for this sandwich construction, 


thoroughly tested. They apply fast 


41.eGE . 
— TA . 


“SCOTCH” GRA 
"3M" 


and easily, like the hundreds of varied 
3M adhesives for other uses. 

SEE WHAT ADHESIVES CAN DO FOR YOU! 
Consult 3M research. Contact your 
3M Field Engineer. Or for informa- 
tion and free literature write on 
your company letterhead to: | proouct oF 
3M, Dept. 18, 417 Piquette 


Avenue, Detroit 2, Michigan. | researcu 


MINING AND MANUFACTURING COMPANY 


e CANAD 7. LONDON, ON 


“SCOTCHLITE” GRANO REFLECTIV 
@ 3M" CHEMICA 


6 





Operate your 


‘ 


industrial trucks 


a Tull shitt 
for 48c 





We're talking about fuel cost. The only “fuel” 
you need to operate electric industrial trucks is 
electricity—today’s cheapest form of power. 

Imagine—just electricity! No gasoline, no crank- 
case oil—just electricity. If you pay 2c per kwhr, 
you can buy enough power for 48c to operate a 
2000 Ib. industrial truck a full shift. That’s only 
about a quarter as much as any other kind of fuel—48c as 
against $2. 











These figures are based on performance records of actual 
trucks in countless typical applications. They illustrate the kind 
of savings possible when you use electric industrial trucks. And 
if you like to look into the future, remember that the cost of 
electricity has been declining for years. Other fuels have grown 
progressively more expensive. 

There are other economies too. Electric industrial truck 
motors run cool, have few moving parts, seldom need mainte- 
nance, are virtually free from the risk of unscheduled down- 
time. They outlast others two to four times. In addition, they 
give you the advantages of quiet running, easier operation, and 
freedom from fumes. 


Over the period of a year, statistics prove, electric industrial 
trucks can save you up to $1000 each in operating, maintenance 
and depreciation costs. Have a talk with your nearby industrial 
truck dealer or salesman. He’s listed in your classified telephone 
directory under ““Trucks—industrial.” 


This message is presented as a service to industry by Exide 
Industrial Division, The Electric Storage Battery Company, 
Philadelphia 2, Pa. 


Oe 
THE ELECTRIC STORAGE BATTERY COMPANY Ext 4 
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This Congress gives some clues to next year’s political campaign. 


On the GOP side, Pres. Eisenhower’s influence is slipping. The reluct- 
ance of the Democrats to go after him personally, in the past four years, 
has just about disappeared. Feeling among the opposition is that since 
Eisenhower can’t run for reelection, he can’t be a determining factor in 
elections next year and in 1960. 


You see the results in legislation. Budget cuts are larger than had 
been expected. And they apply to foreign aid projects as well as to domestic 
spending programs. The House killed school aid, a major Eisenhower 
project. Many Presidential proposals have been shunted aside—the natural 
gas bill, for example. And the President has been sent legislation he did 
not want—such as public power projects from the atom. 


Civil rights is the major Republican political gain of the session. The 
White House can’t dictate the final terms of this legislation, if Congress does 
come to action on a bill. Still, it has made a record. The hope, of course, 
is that this issue will swing enough votes to the GOP to score gains in 
House and Senate races next year, and help set things up for the Presi- 
dential race in 1960. The bill actually is aimed more at the North than 
the South. Negro voters, whom Roosevelt put in the Democratic column 
and Eisenhower has been weaning away, can tip the outcome in such states 
as New York, New Jersey, Pennsylvania, Ohio, Michigan, and Illinois— 
all big in terms of Presidential electoral votes 


Democrats show some significant shifts. 

There’s the swing to economy, after years of backing open-handed 
spending by government. The party plans to couple its new economy stand 
with tax cuts in a bid for votes next year 

There’s less of the internationalist sentiment. This showed up most 
in the determination to cut Eisenhower’s foreign aid program. 

There’s more support for tariffs. You see Southerners, the old tradi- 
tional backers of free trade, taking a kinder attitude toward protectionist 
proposals. This can make trouble for Eisenhower next year, when Con- 
gress will again pass on the reciprocal trade law 


— 
Businessmen will want to watch Capitol Hill after adjournment. 


There will be a breather as members take vacations and junkets. But 
the prospect is that in the fall there will be a rash of hearings on issues of 
business importance. 


The Democratic attack on rising prices will be resumed. 


Kefauver’s hearings (page 31) will start up again. So far, they have 
centered on this summer’s steel price rise. Later they will get into autos— 
an examination of the higher price tags that are scheduled to be attached 
to the new 1958 models. 


The issue of so-called administered prices will be up again. Kefauver 
will go into this again. A more detailed study is planned by a sub-group 
of the Joint Economic Committee. It will start with a new survey showing 
price fluctuations for nearly 2,000 commodities 
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The credit policy hearings will pick up again, before the Senate Finance 
Committee, headed by Sen. Harry Byrd (D-Va.). 


Here’s a point to remember: When the hearings started some weeks 
ago, there was a pretty full committee attendance. Byrd sat in, and so 
did most of his fellow Democrats. By the time the hearings recessed this 
week, it was unusual to find more than one Democrat present (page 25). 
And the Democrat who turned up was the one who had the time to question 
witnesses. 


This will show later in politics. If business does turn down, soften 
up a bit, the Democrats will try to picture the trend as an “induced reces- 
sion.” The whole attack on Eisenhower’s anti-inflation policies has been 
on the grounds that they eventually will lead the nation into a recession. 


Hearings on tax cut possibilities will be delayed until January. The 
plan of the House Ways & Means Committee is to start this ball rolling 
early—before Eisenhower sends up his budget message, which will detail 
the Administration’s tax stand. If there’s to be a tax cut, and one seems 
likely, both parties will be fighting for the credit. 


The impact of government spending on business will be weighed in 
the fall by a Joint Economic subcommittee headed by Rep. Mills (D-Ark.). 
The tentative starting date is Nov. 18. 


The object will be to determine what the government should or should 
not be doing in such federal aid fields as housing, public works, and roads 
to maintain a high but stable economy. The subcommittee will seek the 
views of top economists, from outside as well as inside the government. 


The tariff issue will pop up in late fall, when the House Ways & Means 
Committee opens a policy study of foreign trade. Idea is to lay the ground 
work for an extension of the reciprocal trade agreements law, which expires 
next year. Current prospects favor extension, but new strings probably 
will be tied to the authority of the White House to cut tariffs. 


— 
What to do about the farm vote will be a red-hot question in 1958 


Agriculture Secy. Benson doesn’t like his own program—the plan of 
flexible price supports with soil bank payments to farmers who take acreage 
out of the major crops that are in surplus supply. Fact is that the price 
he has paid, at taxpayer expense, for production cutbacks has been tre- 
mendously high. Farmers simply retire some acreage, fertilize highly what 
is left in production, and turn up with crops about as big as ever. 


Congress will take a fresh leok at this problem in December. Plan 
is for Sen. Sparkman (D-Ala.) to make a study with a subcommittee of the 
Joint Economic Committee. Sparkman’s interest is primarily in the family 
farmer—the small operator. This will throw the whole problem into 
politics. Family farmers vote big, but produce small. Anything that gives 
them a sizable jump in income will be costly to consumers. 


A special session of Congress is unlikely. Eisenhower and his spokes- 
men in Congress have used it as a threat to try to line up votes on such 
things as civil rights and foreign aid. But it probably would take a crisis 
abroad—not now anticipated—to persuade Eisenhower to call Congress 
back. 
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Industry’s Preferred Motor Control 
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tler-Hammer ee-Star Unit 
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Dith Fence Contol Gate 


\ll motor control is built to high avol ostly work interruption 
tandards; functional importance re Bu r’s H itler-Hammer Three-Star Moto 
} the comparison of sev seg : Control in industry’s ‘killer’ job 
actual use proves there vi : ha hown a trouble-free operatin 
in be wide differences! essor , fe several times that of what 
of control, for example é ! control equipment it replaced 
ill, so much a, 26 Discover why this is indu 
the man-hours saved in is ; bab referred motor control. Compare 
it often more than pay { ! ise and ee why you ho 
: . t 
‘utler-Hammer Three-Star Motor f y €Sera LER HAMMER, In 
Control! Comparison in use also 1275 St. Paul Avenue, Milwaukee 
proves this control works better, : Wisconsin Associate: Canad) 


makes electric motors work harder Cutler-Hammer. Lid.. Toronto 


entire cost of this control also pecify it as your tandard 





STEEL COMPANY * WASHINGTON, PA. 


OFFICES IN PRINCIPAL CITIES 
Jessop Steel of Canada Limited, Wallaceburg, Toronto 
Jessop Steel International Corp., Chrysler Building, New York, New York 


You buy near-perfection 
when you specify this Jessop steel 


If you visit the Jessop Specialties Division, you'll be 
immediately impressed with the clean, quiet lab-like 
atmosphere, the intensity of effort and care that per- 
sonifies true craftsmanship. For here Jessop processes 
fine Truform oil or Windsor air hardening tool steel into 
one of its top products... precision ground flat stock 
used for the production of highly accurate dies, gages, 
cutters, machine parts, straight edges or the like. This 
Jessop product comes as close to perfection as the steel- 
maker’s art logically allows. Each piece, of any size, is 
highly-finished, dead flat and square, and guaranteed to 
have a thickness tolerance of plus or minus .001 and a 
width tolerance of plus .005, minus .000. An inspector 
double checks the analysis with a delicate Magnetic 
Analysis Production Comparator and a Profilometer is 
used for inspection of the finish. After all tests are passed, 
the stock is carefully wrapped for shipment to Jessop 
customers all over the world. If you have any application 
for this type of product, it will pay you to send in an 
inquiry. Jessop’s pride of accomplishment will make it 
a better buy for you. 
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Once the 


At Top, It's All Work, 


A company president has little time for anything except his 
job. And far from deploring such a situation, he thrives on it, 
probably couldn’t live any other way. This is the picture of 
the corporate leader that emerges from an extensive AMA sur- 
vey of the lives of 335 No. 1 executives. 


OMPANY PRESIDENTS come in. all 
C types and sizes. And they get to 
their exalted positions by a variety of 
means—marriage, proper choice of pat 
ents, hard work, and a certain amount of 
luck. Once at the top, however, they 
become a group apart, men wholly 
dedicated to their businesses, almost to 
the exclusion of everything else. 

rhis is evident from a survey of com 
pany presidents conducted by the 
American Management Assn. The sur 
vey confirms many things already 
known about leading executives—their 
educational backgrounds, how they 
climbed to the top, their on-the-job 
routines. But because of its broad scope 
—335 company presidents were ques 
tioned by mail about their business and 
outside-of-business life—the survey gives 
i deeper insight into the complete cor- 
porate executive. In effect, the survey 
sketches 335 symbols of success. 
¢ The Sample—The company presi 
dents surveyed run organizations vary 
ing in size from several hundred thou 
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sand dollars to several billion dollars in 
yearly sales (the average is $67-million 
Their ages range from 30 to 77 (the 
average is 51), and they make an averag¢ 
salary of $68,000 a year. 

As you might expect, these men have 
energy, vitality, drive, and _ self-conf 
cdence—whatever it takes to get to the 
top of a fast-paced organization. 
¢ Major Preoccupation—More impor 
tant is that all the energy and drive arc 
concentrated on one thing—the 
ness 


busi 
Very little of it is dissipated on 
outside interests. The survey finds that 
almost every one of a president’s waking 
moments are devoted to his job. What 
leisure the man permits himself (even 
his vacations) is work-oriented. Almost 
by definition, family life is something 
brushed aside in favor of the job. Presi 
dents often talk and dream of “that 
leisurely trip,” and of “getting away,” 
but they don’t do it. Nor are the 
likely to until they retire. 

The fact is they like being fully com 
mitted to a job—even at the expense of 








other pleasures. Given the chance to do 
it at all over again, they would make the 
same choice. 

¢ The Pattem—A company president 
can put in 80 to 90 hours a week (thre« 
quarters of his waking time) directly on 
his job or sone related aspect of it. He 
can do this not because he’s a superman, 
but because he puts aside for business 
use time another man spends on his 
family, sports, reading, chatting, or 
dreaming. 

\ president appears to have a differ- 
ent pattern of living from most business 
men, but actually the same pattern 1s 
discernible to a lesser degree down 
through the ranks of every business. 
Every executive ‘‘on the way up” has to 
cope with it. He can adopt the pattern 
as his own and hope to climb or he can 
use his time for another facet of life 
ind settle for a lower rung on the 
ladder. It is almost impossible to do 
both. To get to the top, the survey 
suggests a man has to put on a pair of 
blinders to shut out everything except 
business. He turns himself into a spe- 
cialist running a company 

All of this contradicts the popular 
notion of presidents as well-rounded 
corporate “statesmen.” Many company 
haven't the time—or often 
the interest—to be rounded in anything 
except business life 
¢ Not Enough Time—Asked what their 


heads just 


Vanaqement 45 





“SO THAT'S WHY 


our labor 
turn-over? 
solow/" 


“Before we had our Wheelabra- 
tor Dustube® 


would 


Collector, | never 
that dust 
control could mean so much to 
our personnel department. We 
may have put it in to salvage 


have believed 


material we were wasting. but 


have it, I think 


saving as mut h money on 


now that we 
we re 
training new men. Production’s 
a lot happier, too, because they 
keep their exper ienced men, 
now that turnover has dropped 
down. This Dustube Col- 
lector would pay for itself even 


w ay 


if we couldn't re-use the ma- 


terial it collects.” 


For details on Wheelabrator Dustube 
Collector principles and savings, 
write for Catalog 3724 


¥ heelabrator Corporation 
161 S. Byrkit St., Mishawaka, Ind 








WHEELABRATOR® 


Dust & Fume Control 
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Va naqerire nt 


They may daydream about getting away from it all—but they won't. 


ingle problem most presi 
dents answered “time,” “finding enough 
time,” or “the proper use of the 
wailable.” And thev want time 
not for reading or for family life, but 
for running the business, 
thing they alreadv almost 
cat, and play 

Compan 


time 
nore 
which is some 
literally sleep, 


presidents step into the 
rid of business right at breakfast with 
shift 


business-gear as the 


the morning paper, themselves 


higher drive t 
vork most li close n ugh to get 
ind hard] 


ICHICS the. cat 


there in 15 to 20 minute 
ll. The lm 


lunches 


disengag« 


il busines talking shop 


vith subordinates or customers 


The reading thev d t work is busi 
iding. The sam true of most 
of the reading thev do at home 
look over periodicals and reports during 
davtime 


: - 
() + } 


css T 
They 


fice hours and during the 
» 15 hours \ . overtime 
they put in. Most 

nother five 20 hour i p r Wor 
It’s the onl 


ne vithout beimg 


invthing 
yg upted,’ C 
ports the 54-vear-old head of Michi 
fan concem 
¢ Business Trips— 1h ompany 
pre I business 
trips One 55-vear a hict of $45 


sident take iré 


million-a- mpan\ ivs he takes 
few extra davs off for golf during a 
trip. But r most presidents, 
ntail an extr 1 of work and, in 
umount of “busi 
Roughly one-fifth 
f the executives surveved travel 
o to fou Another third 
from the office two to three 
months a vear; 15 iv they are 
three to four months 

Their vacations, which 


ecks, a 


PUuSINess 


trips 


ddition 1 

n entertaining 

from 
? 

CCAS a VCdI 

iT¢ iwa\ 


wal 


rour 
often as not are mixed with 
Almost half the presidents 
keep in touch with the office by phone 
ind mail. A number plan their itinerary 
make a few “social” calls 
mm major customers and dealers 

One 60-year-old Iowa president takes 
key files and a dictating machine with 
him when he 


iverag¢ 


so the can 


goes on vacation so he 


can crank out 10 hours of work each 
week. The head of a $20-million-a- 
vear Chicago company says he spends 
50% of his vacation time on business. 
“I’ve never been able to get 
pletely,” he says. Chances 
doesn’t want to 

¢ No Impenetrable Retreat—E-ven their 
private retreats often are overrun with 
Half the presidents have a 
One-third 


often ar 


way com- 
re he really 


business 
ummer place of some sort 
of them Both 
used for business entertaining 
(he same business bi hows up in 
the other ompany presi- 
dents. Their favorite game 1s golf, the 
business game. The chances are the 
play it with friends, but not 
is often as thevd like. For many of 
them, during the 
summer is about par; they “just don't 
have the more. In 
they prefer bndge to poker 
While thev aren't thes horses they 
do dress for the job. Most have ean 
extensive enough wardrobe so they can 
show up fo1 fferent suit 
for two weeks running 
Predictably, their tastes 
to scotch and drv martini 
ond this though, 


ke any 


have boats 


activities of 


I usin ss” 


four Or more games 


time’ for cards, 


work ltl 


in liquor run 
ver bourbon 
ind rve. Bey compan} 
other 


} 
steak, 


presidents seem much 
group. Their favorite food is 
nd their favorite T\ wing is foot 
ball. What non-business reading the 
co tends toward popular magazines 
ind escape fiction 

Lhe survey 
cents tip 
downright niggardlvy, 
tip at all (see chart, page 45 

Presidents are not much in the wa 
of hobbvists. Their main interests, out 
side of work and usually 
such non-active pastimes as listening to 
music or reading 
¢ Community Work—For those 
do engage in outside activities, this gen 
crally or church af 
fairs. As leaders in the community, com 
pany presidents often are tapped for 
fund drives, college boards, and hospital 
directorships. Those who are 


that 


conservative! 


most 
some 


ind a few don't 


shows 


families, are 


who 


means community 


ictive 
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Spectrometer 


tt 


a proved G.E. X-Ray product 
to make your products better 


International Nickel analyzes alloys on an average of 


40 times faster 


NTERNATIONAL Nickel’s experience illustrates 

how x-fay emission spectrometry speeds alloy and 
corrosion analysis, promotes high accuracy and cuts 
down cost. At INCO’s Bayonne (New Jersey) labora- 
tory, what was formerly a particularly difficult de- 
termination — requiring two weeks by conventional 
methods — now takes as little as 20 minutes. An 
average of 150 determinations are often completed 
per man per day — compared with 14.2 determina- 
tions by wet chemical analysis. 
X-RAY DIFFRACTION CAN HELP YOU, TOO 
Speed is by far the greatest “plus” of x-ray emission 
spectrometry. The G-E unit makes elemental determin 


with G-E unit 


ations from atomic number 13 aluminum and upward 
in seconds 

What's more, you don't destroy the sample — im- 
portant where precious metals and additional analysis 
are involved. And you eliminate weighings, tedious 
separations, purification, titrations, 1gnitions, the cost 
of chemical reagents or chemical glassware 


Find out XRD-5 


series of units can speed your qualitative and quanti- 
t | 


how General Electric's newest 
tative analysis of both solids and liquids For complete 
details, consult your G-E x-ray rey resentative, Or write 
X-Ray Department, General Electric Company, Mil- 
waukee 1, Wisconsin, for Pub. AD-84. 


Progress /s Our Most Important Product 


GENERAL @@ ELECTRIC 
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Now! 4-second copying 
speed at a new low cost! 





Copies business facts and figures as fast 
as you say, “No chemicals or negatives." 


All-new and All-Electric! This modern, newly styled 
THERMO-FAX “'Secretary’’ Copying Machine gives you 
copies of letters, statements, orders, invoices and other 
business data right when you need them. You make copies 
in 4 quick seconds for as little as 
S¢ each. All-Electric machine 
eliminates chemicals, negatives 
and special installations. And 
now you get all these exclusive 
advantages of the only dry proc- 
ess copy maker for just $299.00*. 
Send coupon below for details. 


Thermo-Fax 


“| COPYING PRODUCTS 


' 


aoouc? o, 


*Sugeested retail price. 
ED Theterms THERMO-FAX and SECRETARY are trademarks of Minnesota Mining & Mtg Co. St Paut 
ba 6, Minn. Gen. Export: 99 Park Ave, New York 16, N.Y. In Canada: P. 0. Box 757, London, Ont 


Minnesota Mining & Manufacturing Company 
Dept. HR-8247, St. Paul 6, Minnesota 


Send full details on the cost-cutting new THERMO-FAX “Secretary” 
Copying Machine. 


Nome 





Compony 
Address 








Zone State 
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How the Top Brass Tips 


Shoeshine Boy 
0 10¢ 15¢ 20¢ 25¢ 
2 %o 57° 12 2% 17% 
Golf Caddy 
$1.01- 
0 0-50¢ $1.50 up to $2 
4 22 5 5 
Hatcheck Girl 
0 15¢ 50¢ other 
- J3 4 10 
Hotel Beliboy 
0 25¢ $1 other 
1 8 é 34 17 
Pullman Porter 
up to 
0 25¢ 50¢ $2 
4 1 11 8 
Taxicab Driver 
up to up to up to 
15% 20% 25% 
66 19 7 
Bartender 
up to up to 
0 25¢ 50¢ 
22 9 
Restaurant Waiter 
up to up to 
0 15% 20% other 
2 84 13 


generally devote 15 to 20 hours a month 
for such work. 
¢ Family Life—All in all, the company 
president doesn’t have much time left 
over for his family. One-fifth of the 
presidents surveyed spend only 20 hours 
a week with their families, including the 
time they sit down with them at the 
table for meals. Half reported they 
spend between 20 to 40 hours a week 
with their families. But meals alone 
take up 10 to 12 hours of the week. 
When you figure a weekend contains 
32 waking hours, it’s obvibus an execu- 
tive’s family often gets short shrift. 
Many of the presidents fret over this. 
Some try to set up formal rules to guar- 
antee them uninterrupted family time. 
They try joint trips, family sports, 
games in the evening, or picnics. One 
president takes his young son to the 
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easily emptied 


Saves 60¢ on Every 5 Gallons for Chocolate Syrup Manufacturer 
This revolutionary new corrugated container, with inner plastic bag for 
shipping liquids or powder, offers substantial savings plus valuable addi- 
tional advantages in storing, handling, packing and shipping. !t was 
originally designed for one of America's leading chocolate syrup manu- 
facturers. In actual use, it has resulted in savings of over 60¢ on every 
5 gallons of chocolate syrup shipped with an overall saving of many 
thousands of dollars annually. If you ship a liquid or powder, this unique 
Stone Container offers the some possibilities for you. Here is something 
that should be investigated —immediately ! 


Send for New Free Brochure r 


Get the complete story of the many advantages of Stone's 
new container for shipping liquids and powder. Send for 
the factual report available, without obligation, 

to all manufacturers interested in improving their packing 
end shipping of these products. 


STONE CONTAINER 


Corporation 
4240 West 42nd Place + Chicago, Iitinois 


Seles Offices in Most Principal Cities 


Stone Container Corporation 
4240 West 42nd Place, Chicago, Illinois 





The Solution 


Evidence 


Plan with 
a B&O man! 


PHONE OR WRITE: 
T. G. GORDON, Industrial Agent 
BALTIMORE 1—LExington 9-0400 


G. E. FERENCE, Ind. Development Agt. A. C. TODD, industrial Agent 
NEW YORK 4—Digby 4-1600 CINCINNATI! 2—DUnbar 1-2900 


FIELDING H. LEWIS, Industrial Agent 
PITTSBURGH 22—COurt 1-6220 


W. E. OLIVER, Industrial Agent 
CHICAGO 7—WaAbash 2-2211 


BALTIMORE & OHIO RAILROAD 


50 Management 


Constantly d » things —better! 





The Office goes everyu here even 


office with him on weekends. This way, 
he says, at least they get to see some- 
thing of each other. The most popular 
family recreation, however, is weekend 
sailing. This is one way a man and his 
family can get away for a while. But 
this too is seasonal and occasional! 

Many presidents sincerely plan to 
make up for a lack of attention they've 
given their homes—as soon as they have 
time. They speak wistfully of pulling 
away from the treadmill for a while— 
but seem to know they aren’t going to. 

Over half of the presidents don’t even 
have plans for their retirement—they 
just don’t like to think about it. Rough- 
ly 10% say thev won’t ever retire. Of 
those who have made retirement plans, 
some speak of doing consulting work or 
serving as directors, and others plan to 
keep busy on community affairs. Most 
of the rest have a ven to travel—mostly 
to Europe—usually by boat, and almost 
always in a leisurely manner 
e Private Dreams—Boats loom large in 
the private dreams of corporate heads. 
When asked what was the one thing 
they would like to do that they had 
never done before, traveling by boat was 
a recurrent theme. “Cruise the Carib- 
bean in my own boat,” responded the 
44-vear-old head of a $50-million-a-year 
Boston concern. About one hundred 
others, a third of the group, spoke in 
the same vein. 

Six or seven corporate chiefs yearn 
to fly a high-speed jet. One wants to 
ride a submarine. Only a handful ex- 
pressed business ambitions. Some 20% 
of the presidents say they are content 
and have no special wants or cravings. 

Being energetic, aggressive, and fairly 
well-to-do, it’s within the power of most 
of these men to fulfill their wishes. But 
they can’t tear themselves away from 
their jobs long enough to try. They 
like their jobs too much. 
¢ Few Regrets—With few exceptions, 
the vast majority of the company presi- 
dents surveyed wouldn’t want to be 
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Need special-purpose wire or steel? 


ODE A ODO ROO ag ie 


Whether it’s manufacturing special wire and steel to 
your specifications, or working with your engineers to 
develop new types to solve new problems, you can 
always count on National-Standard for something ex- 
tra in quality control _ . in product uniformity 
and in service! Not just an idle boast. We’ve been 
doing it that way for over 50 years’ . and would like 
very much to prove it to you. 
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NATIONAL STANDARD 


OIVISIONS: NATIONAL -STANDARD, Nites, Mich.; t/re wire. stainiess, music spring and plated wires « WORCESTER WIRE WORKS, Worcester, Mass.; hig) and /ow carbon specialty wires 


WAGNER LITHO MACHINERY, Secaucus, N. J.; meta! decorating equipment + ATHENIA STEEL, Clifton, N. J.; Mal. high carbon spring sleels + REVNOLOS WIRE, Dixon, HL; ndustrial wire cloth 





NEW ROTARY TRUCK LEVELER 


saves loading costs 


and dock space 


HANDLES ANY HIGHWAY CARRIER AT ANY LOADING DOCK 


© Quickly levels any truck bed at dock height so pallet trucks and 


other materials handling equipment can move in and out with 


maximum speed and safety. 


Takes no space . . 


. installed in driveway in front of dock, leaving 


dock platform completely free of obstructions. 


40,000-Ib capacity, 24” travel... handles any highway carrier at 


any loading dock. 


Raised center curb section guides wheels onto runways for fast, 


accurate truck positioning. 


Dependable, economical hydraulic operation by Rotary Oildraulic 


electric power unit 


For new or old buildings 


The Rotary Truck Leveler is easily, in- 
expensively installed in any building. 
It is the ideal equipment for docks 


where construction or space limitations 


Truck jeler 


Manufactured 
ROTARY LIFT CO., MEMPHIS 2, TENN. 


Specialists in 
oil-hydraulic lifting devices. 


Ce iticinestintiontionn | 


52 Uanage ment 


prevent use of ramps. Changes in ma- 
terials handling systems or equipment 
will never make the Rotary Truck 


Leveler obsolete. Mail coupon below. 


Rotary Lift Co. 
1054 
Memphis 2, Tenn. 

Send complete data on the 
Rotary Truck Leveler to: 


Name 


Kentucky 


Address 








inything except what they are now. One 
or two of them admit they would now 
choose the diplomatic service. And a 
few more say they would like to have 
gone into medicine. But, by and large, 
virtually all of them like being at the 
top of a corporate organization and 
want to stay there. 

¢ Route to Top—The route to the top 
varies, but a college education evidently 
helps. Some 90% of.the presidents at 
tended college; some 72% 
At least 17% received diplomas for 
graduate work. , 

Looking back, 36% of the presidents 
point to a history of general manage 
ment experience covering production, 
marketing, and finance. Either market- 
ing or production proved the touchstone 
another two-fifths of 
them. About 12% worked their wav to 
the top through finance. The rest did it 
by a combination of staff and line jobs. 

Somewhat surprising in view of all 
the talk about the mobility of manage- 
ment, is the fact that more than half 
of the presidents never left their native 
states and more than one-third are at 
work in their home towns. This is 
partly because many went to work in 
companies their families owned or had 
It also indicates that, ex- 
cept in the giant corporation, the home 
town boys who know the local people 
may stand a better chance of getting 
ahead in a company than an outsider. 
¢ How They Got There—Almost 20% 
of the presidents frankly stated that they 
got where they are by inheriting their 
jobs. Some not fortunate enough, to be 
born with companies in their mouths, 
overcame the handicap by marrying the 
boss’ daughter. 

Che president of a $100-million cor- 
poration cites a successful proxy fight 
as the single event that propelled him 
to the top. But the majority mentioned 
luck, “being in the right place at the 
right time,” as an important, if not key 
factor, in their good fortune 
¢ Problems—Once in the top job, how- 
ever, all of them face a set of sometimes 
vexing problems 

\ number mention the pressure they 
are subjected to from old hands. A 
38-year-old head of a small New York 
City manufacturing company says his 
1elationship with the board chairman is 
a worry to him 

Older presidents have a few special 
problems that they lay at the door of 
their younger subordinates. They com 
plain about the difficulty of getting peo- 
ple to do their own thinking or the 
slowness with which junior executives 
make decisions, but don’t say whether 
their own attitudes shape this behavior 

But problems are part of the reason 
that the job of being the president 
of a company is challenging. Without 
them many No. | executives would be 
bored. END 


have degrees. 


to success for 


some voice in 
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Here’s how you can 


PEN COMPONENTS made of Du Pont ZYTEL nylon resin are held to minute tolerances. 
Parts of tough, wear-resistant ZYTEL help give pen long life. (Molded by Gries Reproducer 
Corporation, New Rochelle, N. Y., for The Esterbrook Pen Company, Camden, New Jersey.) 


fulfill your need for intricate parts 
by using DuPont ZYTEL” nylon resin 


Rugged gears, bearings, grommets, 
bolts, nuts or heavy-duty working parts 
for elevators and railroad-axle-lubri- 
cating systems all are molded of dura- 
ble Du Pont ZyTEL. In the Esterbrook 
retractable ball-point pen, tight toler- 
ances mark the design of the moldings. 

ZYTEL was chosen for this application 
because of its ability to hold required 
dimensions in molding, its high resist- 
ance to wear and its stability. The parts 
had to be light in weight . . . ZYTEL is 
one of the lightest plastics available. 


PON 


BETTER THINGS FOR BETTER LIVING 
» » » THROUGH CHEMISTRY 


They had to be corrosion-resistant and 
have good bearing qualities. ZYTEL 
meets these specifications, too. De- 
manded, above all, was durability. Fin- 
ished assemblies of the Esterbrook pen 
were cycled more than 800,000 times — 
the equivalent of 50 years of normal 
usage — without failure of any part. 
ZYTEL nylon resin is ideal for use in 
large-scale production, because it can 
be injection-molded. A complex part, 
fabricated at low cost, can sometimes 
replace an entire assembly. Molded as 


a unit, it eliminates machining and hand 
labor, often with a gain in strength 
Such parts can be produced at a high 
rate of speed, flash-free, and with excel- 
lent surface finish. 


if you are perplexed by the problem of 
procuring intricate parts, why not see 
what Du Pont ZYTEL has to offer? Data 
on properties and uses of ZYTEL will 
be sent to you promptly on receipt of 
coupon below. 


E. I. du Pont de Nemours & Co. (Inc.), Polychemicals Départment 
Room 22824, Du Pont Building, Wilmington 98, Delaware 


In Canada: Du Pont Company of Canada (1956) Limited, P.O. Box 660, Montreal, Quebec 


Please send me more informa- 
Name 


tion on Du Pont ZYTEL. | am 
interested in evaluating this Position 


material for __ 


Firm Name 


a Type of Business 


Street Address 


City 














After hours reading for 


an international 


banker 


The business day is ended: and Leslie H. 
Dreyer, head of the Foreign Banking Depart- 
ment at The First National Bank of Chicago, 
settles down for some required reading 
From his brief case he takes the latest re- 
ports of two department oth | 
returned from Central and 
These are records of meeti1 \ 
nancial leaders; observatio n current po- 
litical situations and national economies. 
There’s a keen evaluation of industries and 
markets; an anecdote about a Latin American 


revolution. 


Mr. Dreyer begins matching information 
with customers’ problems \ fact about the 
coffee market may be a clue to solving a Gary 
manufacturer’s machinery problems. Ex- 
change regulations in Chile may affect oper- 
ations of a firm in Memphis. The situation 
in Venezuela . . . and so it goes 


All this is in the 90-year-old tradition of 
the Foreign Banking De partment at The First 
National Bank of ¢ hicago. Leslie Dreyer 
his associates continue to maintain close ] 


} ; 
sonal connections wit 


{ a ¢ 
correspondent banks. And the 
a significant service for | 
eye on foreign transactions 

How about you? If your operations in 
cate a look into conditions ove rseas, Why not 
get in touch with us today? This is your in- 


vitation. We’re waiting to go to work for you! 


The First National Bank 
of Chicago 


Building with Chicago since 1863 


MEMBER FEDERAL DEP iT 











Loew’s Management Claims Rift 


Among Leaders of Dissidents 


I;mbattled management at Loew’s Inc. let fly another 
barrage of news releases last week as the battle for con- 
trol of the movie giant nears a climax (BW—Aug.17°57, 
p+3 

Firing for effect, mainly on Loew’s 25,500 stockholders, 
management announced (1) that it had won an in- 
junction against opposition directors’ interference with 
the crucial Sept. 12 shareholders’ meeting, and (2) that 
there was not always harmony within the rebels’ ranks. 

Four months ago, Pres. Joseph Vogel says, Stanley 
Meyer made overtures to the management side. With 
Joseph Tomlinson and Louis B. Mayer, Meyer heads the 
opposition slate, but Vogel says he expressed dissatisfac- 
tion with his partners and their methods. 


Burroughs Corp. Announces Plan 


To Broaden Its Line of Computers 


Ambitious Burroughs Corp. plans to become a com 
plete computer producer sometime this fall. In addition 
to its present medium-sized “Dataron” system and its 
highly successful desk-size computer that sells in the 
$40,000 range, it plans to turn out a giant computer in 
competition with Remington Rand and IBM systems. 

However, Burroughs is going to have to watch its flanks. 
Giant IBM, which up til now has stayed out of the 
booming small computer market, plans to shoulder its 
way into the field in a few months. Meanwhile, Bendix 
Aviation Corp. has announced it is undertaking a pro 
gram to double the size of its general computer manu- 
facturing facilities. 


Schering Merger Promises Expansion 


and Freedom From a Control Fight 


Management at Schering Corp. is going after two 
benefits for the price of one merger. On Sept. 19, if 
stockholders agree, Schering will acquire White Lab 
oratories, Inc. Not only will this deal help Schering 
expand further into the ethical and proprietary drug 
field, but it will also help management to fend off a 
threatened take-over by Revlon, Inc., the fast-paced 
cosmetics company. 

Last June, Revlon announced it held some 8.5% of 
Schering’s stock and intended to get into the drug busi- 
ness. ‘l‘his was probably the biggest single bloc of Scher 
ing stock. Company management, which holds less than 
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1% of the stock, didn’t welcome the idea of control by 
the promotion-minded Charles Revson of Revlon. 

The merger move calls for a 2-to-1 split of Schering 
stock, plus the authorization of new shares of both com- 
mon and preferred. ‘Thus, management can dilute the 
Revlon holdings and also get an important chunk of 
voting stock into presumably friendly hands. When the 
whole thing is over, Schering will have 4.2-million voting 
shares outstanding, of which 16% will be held by some 
238 White stockholders while the Revlon holdings will 
drop from 8.5% to 7%. 

Schering, which earned $10.6-million on $54-million 
sales last year, will also boost sales nearly to $70-million 
by acquisition of White, which last year netted a healthy 
13% of sales, after taxes 


Continental Oil Invites Professors 


To Study and Criticize Operations 


Continental Oil Co. is laying itself, its operations, and 
its policies open for inspection, criticism, and suggestions 
by 10 university professors. ‘The educators, all business 
consultants in their own right, are spending two weeks 
reviewing the business and quizzing both line and staff 
personnel. At the end of this time, they will present 
their analyses and suggestions to management 

“An outside examination and evaluation of our opera 
tions and our management can aid us in identifying 
possible problems and weaknesses,” says company presi 
dent L. F. McCollum. Some sharp questioning by sharp 
outsiders is bound to stimulate company thinking and 
help improve over-all performance, he feels. 


Management Briefs 


Now it’s official: Last week, George \1. Humphrey was 
formally elected chairman of the board of National Steel 
Corp., the nation’s fifth largest steel producer 


U.S. interest in overseas operations 1s still climbing 
The latest recruit: A. O. Smith Corp., fabricator of steel 
products (BW—Aug.10°57,p58), announced a long-range 
program to set up manufacturing plants abroad. A new 
subsidiary, A. O. Smith International, S.A., with head 
quarters in Caracas, Venezuela, will serve as the fram 
work for the operation 


Johns-Manville Corp. the building materials, insula 
tion, and industrial products manufacturer, is planning 
merger with Bestwall Gypsum Co., a one-time property 
of Certain-Teed Products Corp. that was spun off to 
stockholders last year 


Ruffled feelings at Superior Tool & Die Co. of Detroit 
BW —Aug.17°57,p52) were smoothed over last week 
When insurgent leader Mendel Luric, a New York at 
torney, was granted a seat on the company’s five-man 
board, he and other insurgents agreed to indefinite post 
ponement of court action 


Vanagqe pier 
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St. Louis Gets Experts Blueprint 


23303298 
, 28883332 
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This team of political scientists, an econo- 
mist, sociologist, and researchers offers 
a middle-of-the-road solution for St. 
Louis area’s government problem. 
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Major Headache: 
Divided authority between it, its | 
suburbs and St. Louis County 
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rOO MANY GOVERNMENTS—tThe city of St. Louis has been separated from the 
county for 80 years. In all, the area has 149 government uwnits—school, fire, sewer districts 


and 96 municipalities in the county (only the largest are shown above). 


HE DOZEN Cl id women posed 
pane the St. Lou kvline at the 
left are authors of the most expensive 
study of a metropolitan rea vet com 


pleted in the U.S 
vev of St. Loui 


Cheir $300.000 sur 
ind St. Louis Count 


map), published this week, offers onc 
’ 


pattern for solving the problem of cit) 
suburban relations that is tormenting 
scores of similar U.S. area 

Though specifi findings may be 
limited to St. Louis’ special backg 
many of the broader conclusions that 
spring out of the study have nationwide 


ound 


significance—and cast doubt on some 
widely held assumptions about the rela 
tions between a cit uburbs in 
rowth 

One picture commonly painted, fot 
example, is of fast 
suburban communities called on to 
rescue the shrinking, down-at-the-heel 
city that gave them birth—a sort of 
“problem parent.” The St. Louis group 
found the main problem there to be 


the other way around—h hard 


ind it 
this era of tremendous suburban 


growing, well-to-do 


elpin 


pressed suburbs to meet the stré 
soaring government costs and a_ tax 
burden resting almost wholly on hom 
Ownec!l 

¢ Joint Rule—The St. Louis study also 
throws fresh light on the coming dk 
velopment of metropolitan area govern 
With citv and suburbs often 


forming virtually one continuous com 


ments 


munity, more and more areas are look 
ing into the p ssibility of areawide gov 
jointly the 

problem 


ernmental units to hand 
highway, transit, and other 
iffecting all alike. or to furnish 
rovernmental service 

Ihe St. Louis survey—financed with 
5250,000 from the Ford Foundation 
ind $50,000 from the McDonnell An 
craft Corp. Charitable Trust—provides a 
few pointers on the 


NO 


direction — the 
metropolitan go nment 
tal 

© Th ire like 
wherever possible, within existing § 
onstitutional framework 


id the i! mo \ ( have 


ernmental o 
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limited pecific powers than to 


broad, new super-governments 
e Each must be tailored to ft an 
area. St. Louis’ case is unique, because 
the city was separated completely from 
the county way back in 1876 
e Planners of metropolitan govern 
ments must contend not only with the 
strong attachment of suburban office 
holders to their jobs, but with power 
ful community loyalties of residents 
stronger than the metropolitan pull 
e Providing a municipal function, 
such as police n a metropolitan scale 
doesn’t necessarily save money But 
effective operation may require at least 
SOTHC coordinati ni 
e St. Louis Version—Many other cities 
ure likelv to look into these broader find 
ngs for clues to their own puzzles. Yet 
the burden of the study applies to the 
local St. Louis situation 
The team of researchers, headed by 
John C. Bollens of the University of 
California at Los Angeles, tackled 
specifically the government problem at 
St. Louis arising from city-county sepa 
ration, multiplicity of local govern- 
ments, and lack of an authority covering 
the whole are 
What it has come up with is a 
middle-of-the-road solution—a_ proposal 
for a metropolitan district government 
with seven functiens: arterial roads, 
transit, planning, economic develop 
ment, sewers, civil defense, assessment. 
Some of the warmest backers of the 
survey were disappointed—they wanted 
something more sweeping, thought pub- 
lic sentiment would support it 
The authors, however, felt a slower 
ipproach would be more practical, and 
stand a better chance of adoption. 


1. How It Started 


Actually, the metropolitan area of St. 
Louis is usually considered as including 
not only St. Louis County but one 
other Missouri county and two in IIli- 
nois. But for practical purposes, the 
survey group restric ted itself to the city 
and county of St. Louis—where 75% of 
the people in the area live 

Of the 1.4-million people in_ this 
more limited area, 841,000 live in the 
citv, 571,000 in the county 

Since the 1876 separation, the two 
have lived side by side, with no govern- 
mental tie at the local level The 
first successful move toward unity came 
in a small way in 1954—creation of the 
Metropolitan St. Louis Sewer District. 
¢ Beginnings—At about the same time, 
two independent efforts ‘or a more basic 
realignment got started: 

e Henry J. Schmandt, a St. Louis 
University political scientist, proposed a 
study of the subject to his department 
head, Paul G. Steinbicker. Steinbicker, 
seeing the need of financial backing 
from a foundation, found his opposite 
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Birthplace of a new kind of hydraulic safety 


The Navy had a problem. Highly flammable hydraulic oil is 


too dangerous to use aboard carriers. Yet, in addition to 
fire-resistance, hydraulic fluids must also provide the oil-like 
efficiency needed in huge hydraulic elevators and catapults. 

The problem was solved by teaming a brand new Houghton 
phosphate ester fluid with a proved Houghton water-glycol 
product. 

The new development in the Houghto-Safe phosphate type 
fluid is now being supplied for hydraulic elevators on Navy 


carriers. The Houghto-Safe water-base fluid has been used 


Se 


HOUGHTO-sar: 
E.F. HOUGHTON:(CO. 


oils - chemicals - packings 


in Navy hydraulic aircraft catapults for nearly four years. 
Being the first supplier of fire-safe fluids for both elevators 
and catapults adds to the long line of famous Houghton hydrau- 
lic “firsts”. And the same Houghto-Safe is playing a major role 
in the hydraulic safety trend snowbailing through industry. 
There's a type of Houghto-Safe fluid available for each ap- 
plication and degree of fire hazard your plant may have. Let 
Houghton’s experience and complete technical cooperation 
guide you to the right fire-safe fluid for your equipment. 
E.F. Houghton & Co., 303 W. Lehigh Ave., Philadelphia 33, Pa 


the most complete line of fire-safe hydraulic fluids... 
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IT’S EASY WITH 
RCA MULTI/I-COM 


it's a much more ship-shape office 
when valuable personnel can stay at 
their desks and get things done. Com- 
pact, smart-looking RCA Multi-Com is 
an easy way to accomplish this. 
Multi-Com brings you facts you need, 
answers to questions, key people to 
meetings ... and everybody has more 
time for important jobs. Multi-Com 
ends switchboard jamming, keeps 
your board free for a larger volume of 
outside calls. Multi-Com is precisely 
engineered to perform dependably 
over a long life. You can easily plan a 
Multi-Com system for any size office. 
Contact the RCA Engineered Sound 
Distributor nearest you. He’s in your 
Classified Directory under ‘‘Sound 
Systems" or “‘Inter-communications 
Equipment.” 


FOR INTERCOM... BUY MULTI-COM 


Tmk(s) ® 


RADIO CORPORATION 
of AMERICA 
SOUND PRODUCTS + CAMDEN, N.J. 
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hot, 
ving to lord 

e A. J. Cervantes, a citi 
credited with political ambitions, came 
out for city-county amalgamation. He 
nd leaders of the Teamsters Union cu 
ulated petitions asking for election of 

board of freeholders to go ito the 
question Missour: law, am 
imitiated Dy 


' 
read 


ilderman 


{ ndetr 


charter changes must be 
uch a board of voter 


When the Ford | 


chance to delve into the 


] \ ] 
indation Wel 


omed this 
urban problem, politics gave way, at 
least temporarily, to entific 
to hold uy 
required by 


quis 
iwreed his pet 
that the board 


within a veal 


Cervantes 
tions, so 
law to report could have 
the benefit of the found 


e Under Wav—UCLA 


had just completed VOTRK On 


ition stud 
Bollens, who 
metro 
olitan government for the Council of 
State Ge put in the 
lriver’s seat for the survev, and a staff 
round him 


1 thorough look 


vernments 


f social scientists built 
First the team took 
it existing governments. It found in 
the citv and counts eparate local 
government including, in the 
from 


149 
units 
ounty, 96 municipalities ranging 
60 to 53,000 people 

Digging into population trends, the 
roup found the citv had lost 2% since 
1950, while the county had gained some 
12% Using a 
imple of 2,000 residents, the group dis 
overed that 25‘ of the adult 
population had lived there less than 20 
and that 40% of the county's 
residents had moved from the city. Of 
the Negroes—now 24% of the total 
+) had come within 20 


scientifically selected 


irCa $ 


Vvearys, 


Vvears 


il. Metropolitan Blueprint 


But the 
local governments, varving in quality of 
ervices from excellent to none at all 
nd grown together so haphazardly that 
roads shared by two differ 
nt trafic regulations in opposite lanes 

In tackling this problem, the study 
had few precedents to go by. 
loronto, which pioneered with a metro 
politan government in 1954 (BW—Jan 

operates under Canadian 
In the U.S., Miami is just setting 
up a version, using the existing county 
framework (BW—Mavy2 p52) 
¢ Choosing the Patten—The Missouri 
constitution offered four alternatives- 
omplete mcrger ot all units, restoration 
of St. Louis to the county, annexation 
if other areas by St. Louis, or a metro 
politan district government that would 
divide functions with the local units 

The study team picked. the fourth 
wav as most workable and most likely to 
win support. It would provide area ser 
ices, but preserve local autonomy 
¢ Powers—Under the plan finally pro 


main problem was too many 


towns have 


tcam 


law Ss 


yosed, the metropolitan government 


would have to enforce its ordi 
nances, and to finance itself bv levving 
ind collecting taxes and issuing bonds 
It would provide these services 
Assessment. City property is 
issessed at a higher percentage of ' 
than property l'o 
criminating the citv, all pr 
erty would be uniformly 
Roads. Resident 
survey complained mist 
trafhc 


roads 


powcel 


county void 
igainst 
issessed 

interviewed in th 
bitterly about 
delays and ving quality of 
Expressways have lagged, and 
have been subject t ildermank 
in picking route The 


coul 
tes\ new go 


, 
uld assume con 
build 


ernment, therefore, we 
trol of arterial r 
develop a trafic plan 

Transit. The areag 

transit svstems, 

lease them, regulate ute 

Planning. At present, it’s a hodg 
podg¢ St. Louis has a master plan 
but little unused land other 
municipalities have plans; others zon 
without plan. The county, responsible 
for unincorporated areas with a_ total 
of 150,000 residents, has none The 
29 school districts and the sewer dis 
trict plan on their own The stud 
calls for an areawide plan to designat 
sections for parks 
schools, roads. Within this master plan’s 
provisions, a locality could set its own 
zoning standards. Municipalities that 
don’t conform would be enjoined from 
issuing building permits 

Economic development. Economi- 
cally, the St. Louis area hasn’t kept up 
with other big cities; it lags behind com 
peting cites in industrial development 
(page 65). For this reason, the metro 
politan government would have power 
not only to designate land for industrial 
use, but also to cooperate with private 
groups in assembling and developing 
tracts for manufacturing and business 

Sewers. Ihe present district 
covers part of the county; bevond it 
limits private interests are building sew 
ers. The new government would absorb 
the old district, regulate all 

Civil defense. The new government 
would bring some coordination to efforts 
ineffective 
ernmental units are involved 
e Setup—At the top of the metropoli 
tan pyramid, the plan would set up 
council of 14 men, and 
president elected at large. City and 
county would elect six 
men, and the chief executives of city 
and county would each appoint once 
Che president would name a director of 
administration responsible to him, and 
would make recommendations to the 
council and carry out its directives 

Though giving the metropolitan gov- 
ernment taxing power, the survev makes 
no specific recommendations on th 
kind of taxes to be levied. It does urge 


new one 


ernment wou 


cquire operate 


odg 


l'en 


industrv, homes, 


SCcWCI 


sewers 


now because too manv gov 


legislative 


each council 
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Rolling up 
the Miles 


Write for your copy of 


“STAINLESS STEEL IN 
PRODUCT DESIGN” 
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ADDRESS DEPT. W-92. 


stainless steel trailers do roll 
fact 
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any user 


up extra miles. In they can roll indeh 


nitely because of great strength and 


resistance to rust and wear qualities in 


which no other metal matches stainless steel 
Of cor 


lower over-all expense 


irse, that longer operational life means 


the costs 
(and UP the profits!) in other ways. It’s so 
strong that thin-wall sections and structural 
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But stainless helps roll down 
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can be used, permitting greater 


payload capacity and offering additional 


savings in Operating expenses Painting isn't 








Rolling Down 
the Costs 


and maintenance ts Cut to a whisper 


uch properties make stainless steel ar 

material for trailers, trains, planes, ev 
They qualify it for myriad other applications, 
that y it when 


too. Chances are uv could use 


your product (or process equipment) re 
quires superior strength, Corrosion resistance, 
heat resistance, sanitary qualitic s, ease of fab 
rication, durability and attractiveness. @ We'd 


be pleased to discuss it with you inytume 
you say or anywhere you'd like to meet 
Allegheny Ludlum Steel Corporation, 


Oliver Building, Pittsburgh 22, Pa. 


Make it BETTER-and LONGER LASTING-with 
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Warehouse stocks carried by all Ryerson Steel plants 





NEW FRONTIER for 
PETROCHEMICALS 


\ SOUTH) ~~ 
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Stone & Webster Engineering Corporation is proud 
of the role it plays today in our nation’s policy of 
assisting in the industrial development of countries 
throughout the free world. At present the Engineering 
Corporation is providing engineering, purchasing, 
construction and operating services for six new 
petrochemical plants in Japan. Three of Japan’s major 
companies each selected the Stone & Webster 
organization for these six vital projects, which include 
three Ethylene Plants, a Butadiene Plant, a combined 
Isopropyl Alcohol and Acetone Plant and a combined 
Phenol and Acetone Plant. 

® Incorporating the most modern production and 
purification techniques, these six new installations 
will account for a major portion of Japan’s current 
petrochemical program. In fact, one of the Ethylene 
Plants will be the largest ethylene producer outside 
of North America. 

® This broad experience in the field of process plant 
design and construction is available to you. Write 
or call our nearest office. 


STONE & WEBSTER ENGINEERING CORPORATION 


AFFILIATED WITH E. B. BADGER & SONS LIMITED (LONDON) 
New York + Boston * Chicago + Pittsburgh + Houston * San Francisco + Los Angeles + Seattle + Toronto 





that the county should collect property 
taxes for individual cities, and that the 
county's own power to false property 
taxes should be enlarged. 


lll. What It Isn‘t 


That's what St 
government 


Louis’ metropolitan 

like if the survey 
group's proposals win public support. 
But just as important are the things the 
proposed metropolitan government wi!l 
not do, at least for the present (there 
would be a provision for adding to its 
functions) 


will be 


In many similar areas, for example, 
water supply, police, fire, and health 
might be among the. first functions 
thought of for an area government. 

St. Louis, however, is in a fortunate 
position of having no water worries. 
¢ No Saving—The survey staff did find 
unquestionable need for improvement 
of police, fire, and health services—onl\ 
33 municipalities in the county hav: 
more than one full-time policeman, onl; 
17 have full-time 24 have no 
health service 

At first, the 
that these 
vided more e 
through 


hremen, 


inclined to the 
could be pro- 
ind eftectivels 
consolidation of 
But when thev looked 
deeper, the expected savings proved to 
be small So thev merely recom 
mended a change in state law to make 
it casicr for municipalities to disincor 
porate, to consolidate with others, or to 
annex unincorporated areas 

They also proposed some coordina 
tion of police, fire, and health services 
through the county government 
e School Crisis—In the 29 school dis 
tricts, the found a definite 
crisis—with great inequalities in the edu 
cation provided, and rapid increases in 
the number of children of school age 

Ihe root of the inequalities, the 
group discovered, lay not in unwilling 
ness to support adequate schools, but in 
unequal financial resources. ‘The 
ty's residential 
Clayton, for example, has an assessed 
valuation 18 that of Kinloch’s 
$2,200 per pupil, and can spend almost 
six times Kinloch’s $112 per pupil. Yet 
Kinloch’s school tax rate is $2.77 per 
$100 valuation, against Clayton’s $1.68 

Still, the new plan leaves schools out- 


group 
view services 
onomically 
large-scale 


municipalities 


Surveyors 


coun 


tax base is 83°‘ But 


times 


side the scope of the proposed metro 
politan government lo correct the 
inequalities, the group proposes consoli- 
dating the smallest districts and giving 
the county board of education power 
to determine a standard level of educa- 
tion and levy a uniform basic tax 
throughout the county. Any district 
seeking higher standards could add an 
other tax on top of this, and each dis 
trict would still tax 
for debt service 

¢ Accent on the Suburbs—Throughout 


ilso levy its own 
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There's Less OVERHEAD 
Over Head with Cecoroll 
Steel Roofing* 


CECOROLL is the only steel roofing offering 

an edge sealer. . . a mastic bonded to the metal. it 

seals as the roofing is applied Therefore, japs are smalier 
—more root is covered with less roofing 

Less lumber is needed with CECOROLL. 


Get Low-Cost Warehousing... 
Add to Your Manufacturing Capacity... 
With the Exclusive CECO Building Plan 


Are you faced with one of these problems?—(1) You need more manufactur- 


ing space, currently being used for storage; (2) You need additional warehous- 


ing to supplement your present 


switch storage from your plant 


facilities. To meet problem number one, 
to a warehouse built with CECOROLL 


Corrugated Galvanized Steel Roofing. To solve problem number two, add 


to your present storage facilities with a warehouse covered with CECOROLL. 


You can effect huge savings. Average cost of building such a structure, in- 


cluding paved floor: $1.75 per square foot, compared with $7-13 to build 
plant space. Harold Hackett of the Murray Construction Company, Battle 


Creek, Michigan, accomplished this economy for Dow Chemical Company 


of Midland, Michigan. Mail coupon today for details about the most eco- 


nomical weather-protection for low-cost warehouses. Ceco Steel Products 


Corporation. Sales offices, warehouses and fabricating plants in principal 


cities. General offices: 5601 West 26th Street, Chicago 50, Illinois. ( Sift.) 


* Patented 


_CECOROLL 





Wy 





at. . *- 3 
CECOROLL Steel Roofing covers Dow 


Chemical Company pole-type warehouse, 
261 'x 1265 storage room. 


in construction products Ceco Engineering makes the big 
difference Roofing Products / Windows, Screens, Doors 
Steelforms / Concrete Reinforcing / Stee! Joists / Metal Lath 





CECO STEEL PRODUCTS CORPORATION 
5601 West 26th Street, Chicago 80, Illinois 


CECOROLL Steel Roofing 
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Address 


City State 


Check here for special technical information if 
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IN THE WORLD OF PAY-DIRT: 


mining opens up untapped riches! 


Times 
Mammoth shovels peel back moun- 


have changed in the mines! 
tains. Ingenious machines claw through 
twisting mineral veins. Trucks too huge 
for highways feed tons of ore to mighty 
crushers. Cutting costs and boosting 
yields, bold new methods turn yester- 


marginal pay-dirt into today’s 


ble pay-oft 


vital parts for the worlds of industry: 


In mining the world’s abundant 
riches, what a battering the machinery 
takes! That's where Brake shoe comes 
in—with parts that take the punish- 
ment. Dippers and buckets for shovels 
and dredges that outmatch the might 
of mountains. Clutch discs and brake 
linings for trucks and tractors. Tough 


alloy castings for ore processing equip 


k 


ment. Steel forgings and hydraulic 
mechanisms. All built for punishment 
-by American Brake Shoe Company, 


530 Fifth Avenue, New York 36, N. Y 








AMERICAN. mee 


Brake Shoe 
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Can St. Louis Catch Up Again? 


verful coalition of labor and Negroes 


Lagging economically behind competing cities, its ace Ay i ckameiies “adem 
efforts to keep pace are hampered by lack of dynamic leaders, tary of the Central Trades & Labor 


Union ivs labor ontrols—through 


business hesitancy in labor-run town, caution of capital. 


ird organizations—100,000 rte 
hough these are only one-third 0 
‘ the egistered voter the cem to b 
numerous to effective. At anv rate, the labor-Negro 

but coalition, together with the ird pol 


ims \ imped the harter 


I 


; 


Wa he ‘ iologist 
uur businessmet re afraid to 
their neck ul labor 
n 
¢ Other Reasons, Too—Oth if 
quite likely, also are at work 
e By scattering to several suburb 
isinessmen may have broken the link 
held them togeth« 
e Increasingly, as firm 
St. Louis is becoming t 
entee-controlled companies \ 
vho vesterday ran his own firm 
is only a_ vice-president of a 
been and can be i r one from out of town. His St 
e Early Success—T\ v hall tature is downgrad 
in order 


ll. Leader Shortage 


\n even stronger! explal if l i 
t the St. Louis business community 
centers s vaigned for a 4 I whic dominant leader. Businessmen 
Che building ow brings i lion carl knowledge this, sav they are equals 
ind too costh xth of the citv’s budg Chen they Some may be more equal than others, 
pall over downtown turned to other ranging from wever. In Civic Progress, the men 
liversit of St. Louis’ issisting the St. Louis Symphon ho have the reputation of holding th 
ushioned the area during chestra to putting over illio itest power are David R. Calhoun 
lep 35 resident of St. Louis Union Trust 
ostwar boom ¢ Then a Flop—But this year, ind J. W. McAfee, president of 
10.000 aircraft the Civic Progre group h yped to re ion Electric Co 
total employ place the 1914 citv charter with one Calhoun is widely he to be the 


rived it t bond drive in 1955 


that would weaken the ward politicians ost influential man in the city—but 
: nd strengthen the mavor, th fail he has not taken any strong position as 
wntown 1K has | BW \ug 10°57,p38 i leader. Said one friend Through the 
hastened bv the failure of the cit What happened? trust company, he controls the city’s 
ttract outside risk capital, by the con One version is that the businessmen dead mone ind through the trust 
ism of its own third and fourth thought once the $110-million bond mmpany’s control of First National 
tion wealth, and by the slowne issue passed, their work was done. But — Bank, he controls the city’s live money.” 
s public improvements that isn't evervthing. It well may be Calhoun led the big bond drive, has not 

e As a border citv, St. Louis has that businessmen have weakened theit gain been in the spotlight 
ttracted a large influx of Negroes who wn voice. In their own personal move I'dwin M. Clark, president of South 
have jammed old dwellings near down to the suburbs, they lost the right to vestern Bell Telephone Co., currently 
wn, depressing property values, test 0 i e city, and left behind a ident of ¢ Progress. But he, 
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“When you're figuring 


9,000 invoices a month, you 
can really appreciate a 
Marchant calculator’s fast, 
easy operation. Just ask 
our girls — you couldn't pry their 


Marchants away from them! 





No wonder MODERN MANAGEMENT 





COUNTS ON MARCHANT!” 





Easy PAs pre / 


with a 
MARCHANT CALCULATOR 


MARCHANT 


CALCULATORS, Inc. 


OAKLAND 8, CALIFORNIA 
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BUSINESS—David R. Calhoun, Jr., of St. 
Louis Union Trust Co., is regarded as top 


business leader, works mostly behind scenes 


inhibited fr 

like ad 

fact that colleaguc 
company s bi 

And in the 
like 


] 


bus 1i¢ 


man thers 


' 1} + + roy ethinkins 
businessmen 
Ravmond R. 
FCP. A 

+ } . 


neerng p! I OT, ne IS COM- 


¢ Hampered Mayor—The 
n well with Ma 
in ex-officio member 
ng i 
1 competent man, 
r his pre 
cautious fel 
> at a tink 
vor has had to rally popular 
push hi th 


cit Css 
Rows 
low, 


legislation through 


board of 
victory in the 


labor-oriented ildermen. 

ildermen’ charter 

isn’t likely to make them easier 
long with. 


Won 


Ill. Rescuing Downtown 


lhere’s one thing, though, that does 
ring many of St. Louis’ inessmen 
eether the | 
Bankers, unable to pursue people i 
the uburbs because Missouri doesn’t 
w branch banking, know they 


want to pre 
] 


d whtow! 


must 
tav downtown—and so 
Retailers don’t want to 
though sales 
in two vear 


erve it Ose 
downtown 
have slipped 12 

Many 
Companies cutting down or eliminating 
St. Louis warehousing include Rice 
Stix, Ely & Walker, Butler Bros., J. C 
Penney. Office buildings have 
vacancies—though no new building has 


stores there 


others do move out, however 


mo;re 


LABOR—Harold J. Gibbons of Teamsters 
wields both and 


political; business has to reckon with him. 


great power, economic 


ympanies put uy 
from down 


mpaigned ‘for 


gone up in 30 yea 

structur wat 

town, or in suburbs, | 

Post-Dispatch, which 
nid 


small office 
ven the 
downt n, has announ 
¢ Unreconstracted—On)|) 
downtown — buil 
modeled. As 
tated instead 
wed bui 


Bank Build ng 
1 


S } 


taxes and a low municiy 
¢ Cautious Capital—It 
vevs that hold St 
Library 
with a 
Civic Pr 
recommendatio1 
mechani that 
public 
Cit 
th 


VW 


ment 


ire onh 
private o1 
Much St 
mainly third 
wealth, is in the hand 
don't feel like tou 
uch a Calhoun t 
compelled to take precauti 
ber of the Urban Land Institute, which 
did a 1954 study for CP, had some 
hard words for the ymplacency of 
third and fourth generation owner 
Nor have outside entrepreneurs got 
very far. Typical is the fact that one 
banker speculators” 


developers who put up buildings by 
ind then get- 


hing it, 


ship ts 


( h iracterize 
signing tenants to leases 
ting financing. 


Latest outsider to venture in is Wil- 
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COAL CARRIER 


The Hewitt-Robins conveyor system for Great Lakes 
Steel Corp., Division of National Steel Corp., at Zug 
Island, Detroit, Mich., is probably the largest of its 
kind in the world. The system, which includes trunk, 
trailer, and stacker boom conveyors, belt feeders, and 
other machinery, handles 4500 tons of limestone or 
2500 tons of coal per hour. 
A belt conveyor system is more than just a belt 

it’s a machine. Only one company designs, engineers, 
manufactures, installs, and services all the major com- 
ponents of a complete belt conveyor system for handling 
materials in bulk .. . Hewitt-Robins, Stamford, Conn. 





An 


: @© 


THE NAME THAT MEANS EVERYTHING IN BULK MATERIALS HANDLING SYSTEMS... 
DESIGN, MANUFACTURE, INSTALLATION, AND SERVICE OF ALL COMPONENTS 





liam Zeckendorf of Webb & Knapp. 
The city is now studying his proposal 
ere’s why wise business men on a Mill Creek Valley industrial- 

commercial-housing redevelopment—but 
he would require city and federal aid 


insist on Other combined public-private pro 


ects have moved slowh The plaz 
. . . middle-income apartment project to 
office chairs covered with two elections to get a bond issue, then 
1 year’s haggling over price of the land 
by the downtown, nonprofit sponsors. 


NYGEN Tolex IV. Business and Labor 


Supported Vinyl Upholstery If the stinging charter defeat did any- 
thing to businessmen, it hammered 
home their need for a civil rapproche- 
7 Nygen Tolex has all the rich appearance ment with labor. 

of natural leather plus many unique The cleavage is civil rather than in- 
advantages. dustrial. At the bargaining table, labor 
@ Nyagen Tolex is casy to maintain... and business get on fairly well, with 


swishes clean as new with just a damp cloth. some exceptions 

¢ The Teamsters, important in a 
disttibution center like St. Louis, have 
driven hard bargains, held out threats 
of strikes. They have been accused of 
4 Nygen Tolex is available in colors to driving away several companies 


3 Nygen Tolex, with a special non-direc- 
tional supporting fabric tailors easier . . . fits 
snug around all corners. 


match any decorative scheme at a lower e The building trades have made 
cost than other types of upholstery fabrics. it difficult for contractors in the area 
to give firm bids. They run up costs by 
holding down the number of work 
permits, by featherbedding and _ juris- 
dictional strikes This is one factor 
hampering building—and holding back 
industrial development, particularly on 
the Illinois side of the river, where more 
industrial sites are available 

But though labor joins in charitable 
drives and some civic issues, the char 
ter split showed how divided labor and 
management remain on big civic 
questions. 

Civic Progress is aware of the difh- 
cultv, and even before the charter cle 
tion it was studying the possibilities of 
a labor group to work with CP. 
¢ Problem of Gibbons—As in many 
places, business-labor relations in St. 
Louis are handicapped by personalities. 
Labor in St. Louis means, on one side 
of the scale, Harold J. Gibbons, presi- 
dent of the Teamsters Joint Council; 
on the other side, the rest of labor’s 
leaders. Gibbons says of three other 
top St. Louis labor men: ‘Together, 
they don’t add up to zero.” 

Gibbons has made enemies within 

Chair by labor; unions envy benefits he provides 
The Harter Corporation his members, but feel he creat tag- 

Sturgis, Michigan onism to labor. In business, he has 
made enemies as much by his political 
as by his union activities 

Gibbons represents strength, so busi- 
ness must work with him—but it finds 
the prospect a bitter pill, and is per- 
plexed over how to deal with him. 


“ve , ; ‘ xIbb 
Mahere of sunperted ving! fabrics for Even the prospect that Gibbons 


geatusts ated in Gecane 000 bates GENERAL might move up in ‘Teamsters ranks if 


James Hoffa becomes president has its 
PLcastics uncertainties. No one feels that Gib- 
@ General Tire 
& Rubber Company bons would take his influence away 
with him if he went elsewhere. END 


THE GENERAL TIRE &24 RUGBER COMPANY 
TEXTILEATHER DIVISION +« TOLEDO 3, OHIO 
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CLAD STEEL CRADLE FOR NEW-BORN TITANIUM 


w Few elements are born more reluctantly than titan- 
ium. Cradled in special steel . . . immersed in a white 
hot inferno ... tons of this wonder metal are now being 
wrested from nature—to meet growing challenges of 
science and industry. 

Engineers of Union Carbide’s Electro Metallurgical 
Company have pioneered a new production method 
using the flame-resistant qualities of Lukens stainless- 


clad steel. Today, from giant reactor vessels fabricated 
of this unique steel plate, long-sought tonnages of 
titanium are at last obtainable. 

For more than a century Lukens has teamed up with 
builders of advanced equipment—supplying special 
steels for special uses. In fact,when titanium itself was 
first successfully purified in 1910, Lukens had been a 
leading plate mill for 85 years. 


LUKENS STEEL COMPANY, COATESVILLE, PA. 
World's Leading Producer of Specialty Carbon, Alloy, Armor and Clad Steel] Plate + Heads + Plate Shapes + For Qualified Equipment Builders 
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Metal Fibers Make Solid Shapes 


@ New process is regarded as a step beyond pow- 


dered metallurgy. It uses fibers instead of powder to make 


solid metal shape with a range of unusual properties. 


@ The key to wider use of this process may be Ameri- 


can Viscose Corp.’s method of spinning long filaments like cot- 


ton candy. 


It assures uniformity, permits fiber to be chopped 
accurately to desired lengths. 


@ Fibers can then be matted together, in a process 


that resembles paper-making, and compacted for various 


qualities of strength, heat resistance, porosity. 


@ The new material could be a strategic gain for air- 


craft, plastics, and other industries. 
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Researcher t the Armour 

h loundation, Illinois Institute 

lechnology, ar redited with 

eloping the original process of form 


metal bodies bv sint ng npact 


pads 
| a 


of forming complex 


70) Rese 


amred 


heating to below the metaling 
t) metal fibers. Such metal bodies 
trong and tough well as being 
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u Ol 1On-poTOoOUS as 
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t tw 


metallurg ¢ 
Fiber Problem—Ordina iort metal 
! ng | ind other 
od fol 
likelv to 
ie thei 
controlled. 
f metals 
+ 
the 
‘ 


that 


ted 


( process, now in pi 
Marcus Hook, Pa., 
ind these problems by 
f molten metal, 
made at circuse 
fairs The 
made either round or flat like 
Moreover they don’t need to be 


before bein 


filaments 

a ribbon 
inne iled g processed into 
usable shapes 

¢ End Uses—Successful fiber metallurg 
ould be applied immediately to sev 
ral end products: filters, turbine blades 
irfoils in de-icing systems, storage bat 
rics, cooling systems, and new high 
mperature ceramic-metal materials. 
In the distant future, it could 
olve a whole new series of materials 


NOT 


solve pressing technological problems 
In the aircraft industry, for example, 
might help in boundary lave ntrol 


the new system of reducing air _ tur- 
bulence over a wing by driving a steady 
flow of air out through the skin from 
inside the wing. If the entire wing 
could be made of a porous vet strong 
fiber metal, this flow of air could be 
almost perfectly distributed, giving a 
plane increased lift with less drag 
Ihe reinforced plastics industr 
could also come to depend on fiber 
metallurgy as a supporting 
for plastics. Tests have already shown 
that compacted metal fibers can greath 
reinforce plastics. Cheap availabilit 
of a long, smooth metal fiber of high 
tensile strength could go a 
to greatly extended 
reinforced plastics 
¢ Advantage Over Powders—Strands of 
metal have one quality that metal pow 
ders lack They can be telted—matted 
together—the way cellulose fibers ar 
made into paper. Metal fibers can bi 
suspended in a slurry of som¢ 
liquid, such 


skeleton 


long wa\ 


evervday use of 


erin, and fed 
felting tank: they will mat on 
surface of a moving belt with th 
of suction through the belt as it pas 
over a drum 
Sintering (baking) will then 
felted metal fibers greater 1 
will compact them for highe 
lests of both ferrous and non-ferrou 
metal fibers show, too, that the finished 
material will be stronger if the original 
fibers have been kinked befor being 
felted 
e Variations—1| felting 
1 form instead of on a belt 


shape of end product 


iS gly ( 


y dit 


densit\ 


if th 
is done on 
ilmost any 


be obtained 


lor high densit 


felted metal fib in be 


vetween rollers or in dies. Or complex 
ompacted hydrostatically, 
insfer pressure to the 


shapes can be ¢ 
to ti 
If high strength as well a 
red, felted steel fibers 


“olued” together with noiten 


using a sa 
metal part 
porosity is des 
can be 
copper—a brazing proce 

Che cold-rolling of sintered stainles 
teel felts is another possibility By 
forcing felted stecl fibers into 


intimate by 


more 
contact rolling, experi- 
menters predict they will be able to 
produce heets of almost any 
density and thickness 

¢ New Raw Material—Up to now, the 
only metal fibers c iwailable 
have drawn, with the 
shaved type less costly. However, shaved 


fibers come in uneven lengths, mosth 


metal 


} 
mmerciall 


been sh ived 


shorter than fiber metallurgists prefer 
ind are hard to cut to uniform length 
for felting uniformity in the 
finished product, fibers for felting must 


lo insure 
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A New Member of the 
PITT CHEM Protective Coatings Family! 


Famous Insul-Mastic “Gilsonite” coatings have joined the Pitt Chem family of 
industrial protective coatings! Thus, Pittsburgh Coke & Chemical Company— 
through the recent acquisition of Insul-Mastic Corporation of America—now 
offers you the most complete line of bituminous protective coatings on the market. 
That means that you can now obtain, from one dependable, experienced source, 
high quality bituminous coatings specifically formulated to effectively and eco- 
nomically combat virtually any corrosion problem you may encounter. Now, more 
than ever, Pitt Chem is the name to remember when you want reliable corrosion 
protection—for Pitt Chem now means Insul-Mastic, too! Call for a Pitt Chem 
technical representative to survey your specific corrosion problem. A call, letter 


or wire will place him at your service. 


PITT CHEM 
Coal Tar Pipeline Enamels 


Time-tested hot-applied pipeline enamels, manufac- 
tured to rigid, published specifications. Used by 
scores of leading pipeline companies for long- 
lasting protection of major underground gas and 
petroleum product lines. 


PITT CHEM 
Coal Tar Coatings 


A broad family of cold applied coal tar coatings 
that provide excellent corrosion protection on metal, 
masonry, concrete or stone. Includes “Tarset,”’ the 
revolutionary coal tar-epoxy resin coating. 


COAL CHEMICALS © PROTECTIVE COATINGS © PLASTICIZERS 


PITT CHEM 
lnsul-Mastie Coatings 


A performance-proven family of vapor sealing and 
insulating asphalt coatings containing a high per- 
centage of Gilsonite. These thick mastic coatings 
serve excellently as moisture and vapor barriers on 
insulation and other surfaces exposed to the elements 
above ground. 
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© ACTIVATED CARBON © COKE ©- CEMENT © PIG IRON 





Don’t 
overlook 
what you 


rot 1a ie mt -1 — 
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You can’t always see 
what makes a gear- 


motor outstanding. 








’ . 
It's the attention FOOLPROOF METERMATIC 
paid to small design motor bearing lubrica- 
: tion, and oil bath gear 
details that makes the lubrication furnish safe, 
long-life protection 


difference. Here are egainet weer. 





a few of the details 
that make the New 


Reliance Gearmotor 








stand above the rest. 





SIMPLIFIED GEARING with 
few moving parts re- 
duces friction losses and 
I h f - 
REDUCE — ances of break 


SPEED 


Find out the complete story for yourself— contact your 


Reliance representative or write for Bulletin E-2408. 


RELIANCE incinttane tee 


DEPT. 348A CLEVELAND 10, OHIO «¢ CANADIAN DIVISION: WELLAND, ONTARIO 
Sales Offices and Distributors in Principal Cities 
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‘. . . Westinghouse is con- 
centrating on the use of 
fiber metals in transpiration 
. “u 
cooling systems 
STORY starts on p. 70 
be a precise length, usually somewhere 
around 4 to & in 
Avisco’s process, however, turns out 
a smooth, continuous fiber that can be 
chopped accurately. Its developers ex 
pect to be able to produce extremely 
slender fibers, at a cost only a few cents 
ibove the ingot price of the basic metal 
As one enthusiastic observer of the 
process reports: “Metal fiber comes of 
the wheel of that experimental unit s 
fast that the company’s engine 
having trouble collecting it 
e Research Payoff—American Viscos¢ 
started research on the metal spinning 
unit about five vears age 
As work went along, the compan 
called in Arthur D. Little, Inc., to help 
explore some of the engineers’ idea 
Phen Avisce ird that Dr. Robert 
Pond of Johns pkins Universit 
was working along | 
studied 
exclusive g 
Marvalund Ce 
ideas 
Avisco its ] 
cus Hook n 55 ore announcing 
its process, the company has been tn 
ing to eliminate ( technical bug 
Meanwhile, it sav policv has been 
decided for eith« nanufacturing o1 
licensing. Privately 
project sa\ they « 
kept under a blanket 1 
End Products—Meanwhile, othe: 
earchers are studving fiber metallurgy 
from the view point of the consumer 
trving to find new u for the materia 
made from metal fibers. Armour R« 
earch Foundation is working with the 
government and with seven compani¢ 
that have licenses to Armour’s basi 
fiber metallurgy patent 
One of these cx mpanies 1s the S.O.S 
Co. of Chicago, maker of scouring pad 
steel wool, and Tuffy knitted plast In 
nother couple of weeks, $.O.S. will 
have a small pilot plant working. With 
help from Armour technician t h 
ilready produced some sheet material 
S.OS. isn’t thinking of using the new 
process for its present products but f 
in entirely new line, such as industrial 
filters. It sees itself primarily as a pr 
ducer of the metal fibers used in fiber 
metallurgy, though it isn’t rejecting the 
possibility of making end products, toc 
Westinghouse Electric Corp., an 
other Armour licensee, is concentrating 
on the use of fiber metals in transpit 
tion cooling systems, where liquid or 
1 shape 


gas passed through the meta 
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Ahead 
of its time 
in both 
looks and 


performance 


...new Dodge Sweptside 





In competitive test after test, like the hill 
climb shown above, Dodge proved the out- 
standing truck of the low-priced three by a 
wide margin. See additional photographic 
proof at your nearby Dodge dealer’s. Then 
test a Power Giant yourself. 


DODGE 


PowerGiontrs 


One look and you can see for yourself... there’s 
nothing else so new in the entire truck field. From 
the rakish gleam of its richly chromed grille to the 
graceful sweep of its modern fins, every line of the 
popular new Sweptside 100 tells you this is a pres- 
tige truck for a business that’s on the move. 


And just wait till you’ve had a fling at the wheel! 
It rides and handles so smoothly it’s hard to believe 
you’re driving a truck till you look back at that full- 
sized payload ...a big 1600 pounds’ worth. 


Of course, when it comes to powerful performance, 
actual road tests prove that Dodge Power Giants 
are the hands-down leaders of the iow-priced three 


But see for yourself. Test-drive your choice of Dodge 
Power Giants at your nearby dealer’s now. 


Most Power of the Low-Priced 3 
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| j under the 
manu : y ) regi E For 20-lb. cyl nde rs, .O&8¢ 
~~! 
rmeter ( | liameter and 716" in depth « 
, in ] 


linde rs up to 


Submerged are welding operation joins Here cylinder pressure capacities are Finished product on the job. This cylin- 
the two cylinder sections together. N-A-X tested hydrostatically at 480 lbs. é, l ; 
FINEGRAIN again demonstrates its weld- afte r the fittings have been added. Final code, Section LBA, contains liquefied 
ability under any process burst pressure—1650 lbs. psi. petroleum for materials handling truc 


der, meeting all specifications of I.C.¢ 





For whatever you make... 


NAX FINEGRAIN STEEL 
BUILDS IN STRENGTH 
WITH LIGHT WEIGHT 





A significant example of the strength, formability 
and weldability of N-A-X FINEGRAIN steel is to be 
found in the manufacture of liquefied petroleum gas 
cvlinders by Steel Cooperage Division of the Serrick 
Corporation, Detroit. 

These lightweight LP-Gas cylinders must be able to 
withstand high internal pressures. Therefore, the steel 
used in their manufacture must have a minimum 
vield strength of 50,000 pounds per square inch and 
i tensile strength of 70,000 pounds per square inch, 
in order to meet the requirements of Section 4BA of 
the I.C.C. specifications. 

On this job, as with so many others, N-A-X FINEGRAIN 
steel resulted in lighter weight, without sacrifice of 
strength and safety. 

Check these important advantages for your job: 
N-A-X FINEGRAIN steel, compared with carbon steel, 
is 50% stronger e has high fatigue life with great 
toughness e is stable against aging e has greater 
resistance to abrasion e is readily welded by 
any process e offers greater paint adhesion e 
polishes to a high luster at minimum cost. And the 
physical properties of N-A-X FINEGRAIN are inherent 
in the “as rolled’ condition. N-A-X FINEGRAIN’S 
resistance to normal atmospheric corrosion is twice 
that of carbon structural steel. NOTE: Where 
greater resistance to extreme atmospheric corrosion 
is an important factor, our N-A-X HIGH-TENSILE is 
recommended. 

For whatever you make, from pressure cylinders 
to tractors, with N-A-X HIGH-STRENGTH steels you 
can design longer life, and/or less weight, and 
economy, into your products. Let us show you how. 


N-A-X Alloy Division, Dept. BW-5 


GREAT LAKES STEEL CORPORATION 


Detroit 29, Michigan . 


NATIONAL STEEL CORPORATION 


Division of 


N-A-X Alloy Div., Dept. BW-5 
Great Lakes Steel Corp., Detroit 29, Michigan 
] Please send me technical data on N-A-X FINEGRAIN steel. 


] Please have your representative contact me. 
Name 
CO 
Street___ 


Zone State 





Rockwell Repor 


by W. F. ROCKWELL, JR. 
President 


Rockwell Manufacturing Company 


A= AGO we used the phrase “Industrial 
Indigestion’”’ to describe a condition that some- 
times results when a company takes in, through 
acquisition, more than its management can digest. 

Since then a lot of mail has reflected that phrase, and many people have 
sent articles, clipped from a wide variety of newspapers and magazines, con- 
cerning companies in that condition. Through them all runs a familiar 
pattern: First, the “dynamic”’ impression created by rapid acquisitions 
sometimes in several directions at once; followed by a very impressive 
increase in the sales volume of the acquiring company, a feature which looks 
very nice in the annual report. 

But then reality sets in. Careful analysis shows that in many cases, while 
the volume of the parent company increases smartly, it is smaller than the 
total sales volumes of the separate companies before acquisition. And 
profits, as a per cent of sales or per share of stock, often are down, too. 

It is to avoid “Industrial Indigestion”’ that we take such extreme care 
not only in examining companies brought to our attention as possible acquisi- 
tions, but also in examining our qualifications and available manpower to 
manage them efficiently. During the past two years, three hundred seventy 


companies have been brought to our attention. We looked at every one, of 


course, in a preliminary way to screen out obvious incompatibilities. Twenty- 
five of them we examined in close detail. We bought only three. 

It takes just as much time and effort, usually, to decide not to buy a 
business as it does to decide to buy it. We feel that this investment pays 


off in view of the central purpose of our program of growth through planned 
diversification. That purpose is simply to protect and enhance the interests 
of our shareholders and our employees. That is why we have never acquired 
a company just to appear “dynamic.”’ We have no desire to become merely . 
bigger, but always to become stronger. 


A newly designed line of Walker-Turner Radial Drill Presses has been intro- 
duced to the metalworking industry by our Power Tool Division. The new line, 
consisting of 24 models, combines exceptional versatility with the accuracy and 
ruggedness characteristic of heavy machine tools costing several times as much. 


The parking meter segment of our business has a constantly growing sales potential 
tied directly to the enormous production of automobiles (five of the six American 
“parking metered” cities with a population of over one million now operate our 
Dual Parking Meters). According to our Municipal Division, one of the big factors 
in this future potential is the trend toward metered off-the-street parking facilities 
in towns of all sizes. Some of these are sponsored by municipalities, others by 
groups of merchants to bring back customers lost to suburban shopping centers. 


* * s 


Even though we choose to operate relatively small individual plant units, 
widely decentralized, we have been able to develop an unusual degree of 
automation normally associated with larger, centralized manufacturing 
facilities. This is possible because we have the centralized, specialized engi- 
neering talent necessary to work with equipment manufacturers in develop- 
ing the specific automated equipment we need. 


One of a series of informal reports on the operations and growth of the 


ROCKWELL MANUFACTURING COMPANY 
PITTSBURGH 8, PA. 


for its customers, suppliers, employees, stockholders and other friends 
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would reduce operating temperatures. 

Northrop Aircraft, Inc., is running a 
variety of experiments on how to take 
advantage of fiber metals’ high ratio of 
strength to porosity. These include tests 
of incorporating fiber metals with re 
fractory materials to gain higher impact 
strength and tests 
of fiber metals in the honeycomb panels 
(BW—Mar.2°57,p62) and rudder sec 
tions of planes 

Government researchers are also sort 
ing out possible applications of fiber 
metallurgy in military equipment, such 
is the power plants of rockets and jets 
where today’s high-temperature mate 
rials leave something to be desired 

The seven Armour li 
sued since last Jan. 1, but the 
ince of a new 


ind heat resistance, 


enses were 1S 
ippear 
ind apparently bette: 
way of producing the raw material—the 
metal fibers—is sure to spur research and 
development all along the line 
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Man-made flames that are almost 

hot as the sun’s surface are now 
being produced at ‘Temple University, 
Philadelphia, to test high-temperature 
materials. Key to the ultra-high tem 
peratures is the use of rather 
than oxvgen in burning hydrogen and 


ozone 


other gases 

. 
“Four-square” silicon iron, a doubh 
oriented magnetic sheet material that 
is easily magnetized in four directions, 
has been developed at the General 
Electric Research Laboratory in Schen- 
cctady, N.Y. 
reduced noise in many types of electric 
equipment can be expected 

+ 


Lower energy losses and 


Radioactive isotopes will be used by 
most hospitals in simple tracer studies 
within the next 10 years, the American 
Society of Medical ‘Technologists was 
told last week. Any technician capable 
of performing microbiological laboratory 
tests will be able to learn to use radio 
active isotopes, speakers said 
* 

Square bubbles—the first ever re- 
ported to have been observed in nature 

were found recently during experi 
ments at General Electric’s Knolls 
Atomic Power Lab. No practical value 
foreseen for the brilliantly 
colored microscopic bubbles, found in 
irradiated lithium fluoride crystals. 

7 

A new device with which the blind will 
be able to “read” standard printed 
words is in the drawing board stage at 
Battelle Memorial Institute. Described 
as an “audible reading machine,” the 
electronic instrument will, when minia- 
turized, be small enough to be held in 
the hand. 


1s now 
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One simplified Tooi Design for 7ORQ-SE7, 
lets you use any driving means 


TORQ-SET offers you unique advantages in 
modern aircraft fastening by providing: 

1. Tool Simplicity: any standard power or hand 
tool can be used with this simple one-piece 
bit for installation or removal. 

Tool Strength: the bit well-balanced to recess 
strength. 


Tool Accuracy: extreme accuracy and added 
strength through forging or coining to finished 
dimensions. 

From a tooling standpoint, assembly is simpli- 
fied because the TORQ-SET bit is a one-piece unit 
that can be used with any driving tool. Only 3 
socket sizes are needed to fit the entire range of 
TORQ-SET bits. 


The biggest news in fasteners comes from .., 


From a service standpoint, you can use a wide 
range of tools with the bit to install or remove 
TORQ-SET (see illustration). What’s more, the bit 
design lets you get in close to the work area... no 
need to have wide-open work space to apply a 
tool. No adapter is needed. 


From a design standpoint, bit and recess are 
so balanced in strength you get full benefit of 
maximum torque (well above actual requirements) 
without burring or distortion of either member. 

Find out more about how ToRQ-SET can help 
solve your production problems. Write for a new 
booklet ““TORQ-SET . . . a new concept of air- 
craft fastening.” 


A\merican ! 


AMERICAN SCREW CO., WILLIMANTIC, CONN. 
CHICAGO, ILL. * DETROIT. MICH 


West Coast Sales Office and Warehouse: Air Industries of California, 922 W. Hyde Park Bivd., Inglewood, Calif. 





TRANSPORTATION 


A Business That Hangs on Straps 


New York is trying to stave 





off another transit fare rise. 
Problem is that straphangers 
swamp the buses and subways 
at rush hours (pictures), but in 
between cars are half empty. 
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Now-—V-Belts with the 
&Ecyl ve the major 
multiple drive problem 


ae; 


i fee J ‘ie  Phagieke 
gare fe et i 
Rage a a i 


Yan 


Ww 
Al 
vy 


The Green Seal stands for true dimensional 
stability in V-belts. And with Green Seal dimen- 
sionally stable belts you can be sure that matched 


amazing Triple-Tempered 3-T process. 

The 3-T process is an exclusive method of tem- 
pering the cord with Tension, Temperature and 
Time for maximum strength and minimum 
change in dimensions. This assures no change 


sets are truly matched and will stay matched 
that mismatching (the biggest problem in belt- 
ing multiple drives successfully) is a thing of in length during storage plus greatly increased 


the past. shock- and stretch-resistance on the drive. 


The key to dimensional stability lies in the ten- 
sion members of the belt. For many years, steel 
cables as developed by Goodyear were the only 
length stable load carriers, but now they have 
been joined by synthetic cords, thanks to the 


GOOD/YEAR 


The end result is smoother, longer-running 
teams of belts that give you maximum, trouble 
free, horsepower hours at minimum cost. What 
better reason for specifying V-belts with the 
Green Seal? 


THE GREATEST NAME IN RUBBER 


The Goodyear Tire & Rubber Company, Industrial Products Division, Dept. 794, Akron 16, Ohio 


Please send me yre information about how V-Belts with the ¢ 
Name____ 


Company___ 


Street Address — 





City 


5 é ijo yroblem in belting mult ple \ 

















New York’s old nickel subway fare, 








once the big transit bargain, has 
trebled since 1948. Today, Manhat- 
tanites fork over 15¢ to squeeze 
into overcrowded cars. 
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(‘Fimegan! 

why cant we compete, 

[in the Cincinnati 
market ?!!” 


"Shipping costs, 
ir-but UBL's 
distribution service 
can help us 
lick it, Sir!“ 


Union Barge Line’s services in- 
clude distribution programs 
that can turn lost markets into 
active ones, competitive price 
situations into profitable oper- 
ations. It’s only a part of the 
many advantages you gain 
when using Union Barge Line’s 
unique inland waterway trans- 
portation service. Want more 
facts? Write now for Bulletin 
I801E, or call EXpress 1-2600, 
Pittsburgh, Pa., for immediate 
information. 


UBL 


UNION BARGE LINE CORPORATION 


PITTSBURGH 22, PA. 


The modern distribution service 
supplying 234 markets in 18 states 
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ATOMIC POWER 
FOR COMMERCIAL USE 


an established 








~- you can BE SURE...1F iTS 


Westinghouse Ws 








This is YANKEE. . . 


134,000 KW Power Generating Station for New England 


Yankee Atomic Electric Company is building a 134,000 kilowatt 
atomic power plant in western Massachusetts near the town of Rowe. 
The overall design, engineering and construction of this plant is being 
handled jointly by Westinghouse Electric Corporation and Stone & 
Webster Engineering Corporation. Yankee’s pioneering plant is being 
sponsored by ten of New England’s leading utilities. 

This first atomic power plant in New England will be similar to a 
standard steam-electric station except for the ‘boiler’? equipment. 
An advanced, pressurized water, atomic reactor (using uranium as 
fuel) with its controls, auxiliaries and heat exchangers, will replace 
the conventional coal or oil-fired boiler. 

The research and development program for this project is being 
financed jointly by the Yankee Atomic Electric Company and the 
Atomic Energy Commission. The AEC, through its Power Demon- 
stration Reactor Program has agreed to underwrite up to $5,000,000 
of this research and development cost. This research will benefit any 
company which later uses a reactor of this same general type. Yankee 
Atomic Electric Company has contracted with Westinghouse to carry 
out the research and design for its atomic reactor. 


The Yankee plant is scheduled for initial operation in 1960. 


VAPOR CONTAINER REACTOR 
, BIOLOGICAL SHIELC SHIELD TANK 
3 TEAM GENERATOR ) SPENT FUEL CHUTE 
4. PRIMARY PUMP SPENT FUEL PIT 




















This group includes: APD’s Technical Director; an advanced development consultant; a staff consultant 


on core engineering; a specialist on fuel element design and core fabrication; a technical liaison engineer 


In the atomic power market 


these men are today’s best buy 


Westinghouse has been a leader in research and in the development of power apparatus 
for over 70 years. It was to maintain this leadership that the company entered the 
nuclear field over 18 years ago. 

The Atomic Power Department (APD) is responsible for the design, development, 
application and sale of nuclear steam generators for the generation of electric power and 
industrial steam and for merchant marine propulsion. APD is also charged with the 
coordination of applications which involve the complete apparatus which Westinghouse 
manufactures for atomic power plants. 

Among the additional projects at Westinghouse Atomic Power Department are 
the first large aqueous homogeneous reactor (in partnership with Pennsylvania Power 
and Light Company); the Belgian Thermal Reactor, the first atomic power generating 
plant sold in the international market. 

Westinghouse is ready — from planning to engineering to production of everything 
from reactor core to customer’s meter. For complete information or assistance, contact 
your Westinghouse Sales Engineer, or write: Westinghouse Electric Corporation, 

3 Gateway Center, P. O. Box 868, Pittsburgh 30, Pennsylvania. 


BcAr 
Oo 
c 

” 
im 


you CAN BE SURE...iF irs Westinghous > 2 





nd theaters—are doing less business 

lor these reasons, New York decided 
n its present course—to compromise on 
vho pays how much of the transit bill, 
and to try to run the svstem with as 
much efficiency as a well-run private 
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ll. Modeled on Private Business 


[he most important step the present 
uthority has taken has been to spend 
money. Savs Patterson, “With labor 


1! materials costs rising constantly, 


the rapid transit lines growing 

re dilapidated and more expensive 
to run, and with a histor 
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of declining 
spend money to 
make money and give the people bette: 
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¢ Funds on Tap—In this, the authority 
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1\ iilable 

Shortly after World War II, the 
voters f New York tate 
constitutional permitting 
the citv to exceed its debt limit by 


$500-million “for the nstruction and 


passed i 
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equipment « new rapid transit rail 
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equipment of existing rapid transit rail 
roads.” Although the amendment didn’t 
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Enlisting an ancient ally 
against heat loss 


Heat is an unruly servant. It begins 
fleeing right after its creation. But 
man has enlisted allies to keep heat 
working longer and better and more 
economically. Among these tem 
perature-tamers are K&M asbestos 
insulating materials. 


Of course, K&M asbestos insulating 
materials are incombustible, light- 
weight and economical. As you 
know, they won’t rot or corrode. 
But—need insulation that’s vibra- 
tion-proof? Impervious to water or 
steam leakage? Can be cut, sawed 


and scored with ordinary tools? Can 
handle temperatures of up to 
1900°F ? There’s a K&M asbestos 
insulating material for every one of 
these needs. In addition, it comes 
in cements in pipe insulation 
material ...in sheets and blocks 


Write today for complete details on 
K&M asbestos insulating materials 
and other quality asbestos products 


made by Keasbey & Mattison. 


KEASBEY & MATTISON @ . © 


COMPANY AMBLER « 


PENNSYLVANIA BEST IN ASBESTOS 


Transportation 87 





Neutracel: the newest reason why Hammermill Bond 


prints better, types better, looks better 


For the sweetest letters you ever signed, 
use Hammermill Bond—now with 
hardwood’s finer fibers 


TTHETHER your next letter is a warm 
i Saies ietter to promote a new 
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force pres iuthority. em- 
plovs 39,355 people, down 3,496 from 
July 1, 1955, when it took over. Ac- 
cording to Patterson, none of these 
were laid off “except through attrition, 
resignation, and dismissals.” 

Despite wa granted over 
the past two years, which total $19 
million annually, the authority has man 
wed to shave the total wage bill from 
$187.6-million in fiscal *55 to $187.2 


Ye mcreases 


million in fiscal *5 

While the aumber people em- 
ploved ind the ] bill has been 
reduced, service on the rapid transit 
298.2-million 


miles m 1955 305.3-million in 


lines has inct 
the surface lines 
ni m 73.8-million to 
2-million in the vears, Patterson 
admits, but only after detailed studies 
of the riding habits of the public 
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DESIGN 


with AIR in mind 


Take a new look at that design. 

What can you save by eliminating cams, 
gears, levers or mechanical linkages? 
What can you gain? 


By replacing mechanical means of performing 
repetitive push, pull, lift or turn motions 

with Bellows “Controlled-Air-Power,” in most 
cases you'll cut the cost of building 

the machine. In virtually all cases you'll 
improve machine performance — 

and machine appearance. 


Design with air in mind. Take advantage of 
the economics possible with Bellows 
“Controlled-Air-Power” Devices. These versatile, 
inexpensive, easily installed packaged 
pneumatic work units will perform any 
repetitive push, pull, lift or turn motion with 
speed and precision. 


CN a RE Bo 
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READ THIS STORY— 


“The Place of the 
Bellows Air Motor in 
Original Equipment Design.” 


in io ta sah The Bellows Co. 


of help to any design engineer. 
AKRON 9, OHIO 


Write Dept. BW 857, 
The Bellows Co.. Akron 9, Ohio 


In Canada: Bellows Pneumatic Devices of 
Canada, Ltd., Toronto, Ontario 
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Give your Secretary a lift 


with this new Cosco chair! 


Model. 25-S 
Secretarial Posture Chair 


$4250 


Upholstery of citaw pictured is Gros Port 


L /} Si Li 1/4 “Olfie ashionodd Chains 


aa She'll feel better and work better on this de luxe 


Cosco Chair! It’s from our new “Director” Series . . . 
- Model 28-TA 
Executive 

ioned, styled in smart square tubing. Completely adjust- Posture Chair 


$59.50° 
($63.50 in Zone 2) 


more generously proportioned, more luxuriously cush- 


Dual-contour molded foam rubber seat. Foam- 


oned backrest, upholstered front and back. Ask Pm ’* 


Cosco dealer for a free demonstration in your a 
then watch this new Cosco Chair improve your . z 
y's morale ... and het output! Model 27-LA 
CO Office Furniture dealer in yellow pages of phone book Conference Chair = 
. $39.50" 


attach coupon to your letterhead $43.5 2 
enaucnenenanelenencsenenanananenesesssases ($43.50in Zone 2) 
“| 
HAMILTON MANUFACTURING CORPORATION, Dept. BW-87, Columbus, Ind 
would like a free demonstration of the following COSCO Chairs 
Model 25-S Secretarial Chair Mode! 28-TA Executive Chair 
Model 27-LA Conference Chair 
"lease send full information on 
( sCO Office Chairs with COSCO Chairs, Settees, Sofas 
round tubing and Occasional Tables. 


COSCO also offers comparable values 
in chairs, settees, sofas and 
occasional tables 








for 1958 calls for expenditures of 
$129.207.650 

Phe authority hopes and believes that 
the program will be substantially com- 
pleted when the $500-million is used 
up. If it isn't, says Patterson, the city 
will have to provide funds in_ its 
budget to finish the job—if New York 
wants a good transportation system. 

In this connection, Patterson hopes 
New Yorkers won't forget what hap 
pened the afternoon subways stopped 
running last I Automobile — traffic 
became so heavy practically all forward 
motion in the city was stopped 

Although the city has, in the past, 
budgeted money for the ‘Transit Au 
thority in addition to the $500-million, 
nd shows no signs of not continuing to 
do so, the matte raising new Capit il 
is one arca where tl ithoritv, being a 


hvbrid, mig! vork. No matter 


iow astute an llar-conscious the au 
thority managemet nav be, without 
mon it in do nothing 
e Labor Relations’ Snags—Another 

in ne wher langer comes 
loser to realit ; in labor relations. 
Because the authori is performing 
function of the government, its en~ 
plovees are for to strike. 
At the same tim iuthority is not 
obligated to deal ! 

While this iTS give manag¢ 
ment all the weapor t doesn’t work 
out that wav 

Because dealu vith anvone and 
evervone individually looks iike a hope- 
less proposit mm, the iuthoritv would 
like to deal with responsible labor or 
ganizations. What trouble there is has 
irisen when new unions are organized 
ind new demands made just when the 
iuthority thought it made a contract 
that would 
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happens 1 fact-finding rather 
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immer wal it ibor setup has 
irked becau . the best interests 
of both sid om vork. But as 
the authoritv kno here are places 
nd occasions wher might not work 
“What I ’ do.’ SAVS 
O’Grad\ is institt ri industri 
bargaining 1 in Authority 
If we can, it will benefit the emplovec 


us, and the 
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hoover locks lube in. dirt out 
for the lifetime of the bearing 


with contact 


Hoover is first to seal ball bearings with TEFLON! Hoover 
makes sure that lube stays in, dirt stays away from the 
smooth, mirror-like working surfaces of high quality Micro- 
Velvet Lapped Balls and Hoover Honed Raceways. You get 
greatly extended bearing life. 
Why TEFLON for seals? TEFLON is the remarkable new 
product of chemistry . . . extra tough . . . extra long wearing 
and so slippery that there is practically no torque 
resistance. Hoover seals are ingeniously engineered to main- 
tain positive contact and improve lube circulation. Perman- 
ently attached full metal shields lock the seals within the 
bearing, safe from damage. 


Use Hoover Ball Bearings with single or double seals of 


TEFLON for high speed applications, electric motors, or where- 
ever periodic lubrication or maintenance is not practical, 
as in sealed units. They are available in both light and 
medium series. 
*TE ~ LON is DuPont's Trademark for its Fluorocarbon Resins 
Velvet and Hoover Honed are Hoover Trademarks 


hoouwer 


BALL AND BEARING COMPANY 


ANN ARBOR, MICHIGAN 
FFICE AND WAREHOUSE. 2020 SOUTH FIGUEROA, LOS ANGELES 7, CALIFORNIA 


seals of 


OTHER HOOVER 
QUALITY BALL BEARINGS: 


(light, medium, heavy series) 


Single and Double Shield 

Single Row Radial 

Combination Felt Seal and Shield 
Double Row 

Cartridge 


NEW! BULLETIN 
100—gives com- 
plete information on 
Hoover Bearings 
with Seals of TEF- 
LON. To get your 
copy, just return the 


coupon below 


Hoover Ball and Bearing Company 
Ann Arbor, Michigan 


Please mail my copy of Bulletin No. 100 on 
Hoover Bearings with Seals of TEFLON. 


Name 
Title 
Company 
Address 


City 
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Bankers’ Acceptances Outstanding at End of Period 


(in Millions of Dollars) 


Average Acceptance Rate 
(In Percent) 
9 





1,800 





Bankers’ Acceptances: 
their Use — and Cost 
have been zooming 


side by side 

















Outstandings 


hall 
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Bank Bills Are Sprightly Again 


Thanks to tight money and bustling foreign trade, the 
bankers’ acceptance is now more popular—and expensive— 
than at any time since 1930. Most finance commodity deals. 


S THE SCRAMBLE for new money 
A daily grows more frenzied, eager 
borrowers are ignoring no segment of 
the money market To dispel any 
doubts, look at the recent bulge im ac 
tivity in little-understood bankers’ ac 
ce ptan es (chart, above 

Bankers’ acceptances outstanding are 
till far below their record level of $1.7 
billion in 1929. But this week they 
tood at slightly more than $1-billion 
the highest since 1930. And they leaped 
from about $642-million in 1955 to 
bout $967-million in 1956—the biggest 
one-year gain since the 1929 peak 

Under the demand for this mode of 
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financing, and from money 


market 


pressure 
generally, interest 
rates for week took 
their third jump in seven days. Ninety 
eptances—the most common va- 
ended the week at 44 bid, up 
from the start of seven-day 

Chis was the highest rate 


conditions 
icceptances last 


day acc 
ricty 
thei 
surge in 27 
years 

¢ Definition—A bankers’ 
“bank bill,” is a bill of exchange that is 
“accepted” by a bank. This means that 
the bank guarantees its payment. This 
guarantee makes the acceptance as read 
ily salable as any other high-grade short 
term paper in the open market at rates 


icceptance, or 


varying with the length of the bill and, 
of course, the state of the money mat 
ket. In effect, the investor buys—at a 
satisfactory rate of discount—a 
fied bank check payable at a future date 
Last week saw 30-to-90 day bills quoted 
at 44% bid, 4% asked; 120-day bills at 
44%-4} 1S0-day bills at 42 +} 
Bank bills are used primarily to fi 
nance the movement or storage of me: 
chandise, mainly Lately, 
icceptances drawn to finance exports 
have constituted about 51% of the bills 
outstanding in the U.S. Imports ac 
counted for about 23 foreign ship 
ment und 17%; do 
mestic shipment and storage, 6%, and 
dollar exchange, 3 
e Behind the Rise—The first of the re- 
cent markups in the bank bill rate was 
caused by the general advance in short 
term rates that followed the rise in the 


certi 


commodities 


and storage, ar 
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How to keep shipping costs under control 


Late shipping struck Albert a hurricane blow Al's back on his feet now and shipping with thrift 


It upset his business and cost lots of dough He calls RAILWAY EXPRESS —it's dependably swift! 


7 \ 
\ 
A tr 


If you're paying extra for pickups, deliveries, or insurance, 


your shipping dollar's going fast, but not far. 


y 
What to do about it? y y pi LW4 L 


Call Railway Express for really economical shipping. Just one SN 4 EXPRESS 
fixed charge is all you pay. And you get swift coverage no N G E | i 
other company can match, for Railway Express reaches some NS 

23,000 American communities. And now, with Railway Express’ 
new World Thruway Service, you can speed shipments to and from 


almost anywhere in the world! So, whether you're sending or 





receiving, here or abroad . .. always call Railway Express, 


the complete rail-air-sea shipping service. 





PHOTOSTAT 


is the 


trademark 


PHOTOSTAT 


Continuous Model of Photostat Photographic Copying 


Apparatus at Brown and Sharpe Manufacturing Company 


PHOTOSTAT® Photographic Copying 


Apparatus solves major photocopying 


problem at famous tool manufacturing plant 


Brown and Sharpe Manufacturing 
Company, world-renowned manufac- 
turers of precision tools and machin- 
ery, require frequent and numerous 
copies of many items written, drawn, 
typed and printed. To meet this major 
photocopying problem, they chose the 
Continuous Model Photostat Photo- 
graphic Copying Apparatus designed 
to produce a constant flow of quickly 
made, economical photocopies. 
Photocopying today plays an im- 
portant part in business operating 
efficiency. To meet your specific re- 


quirements, Photostat Corporation 
offers seventeen models of photo- 
graphic photocopying equipment to 
choose from, all carrying the Photostat 
symbol of quality and performance. 

In principal cities throughout the 
country and in Toronto, Canada, our 
trained sales-service representatives 
would be happy to advise you as to 
the model of Photostat Photographic 
Copying Apparatus that can best serve 
your copying needs. 

Write us for the address of the one 
nearest you. 


PHOTOSTAT CORPORATION 
P. O. Box 1970-A * Rochester 3, New York 





prime commercial bank loan rate trom 
4% to 44% on Aug. 7. This moved the 
acceptance rate up 4% to 33% bid for 
three-month bills. The next two in 
creases—of 4% on Aug. 13 and $% on 
Aug. 14—were related mostly to the cot 
ton crop 

About $500-million worth of 
Commodity 


1956 
crop cotton held by the 
Credit Corp. under its loan storage pro 
gram was sold several weeks ago to com 
modity dealers. ‘The CCC required put 
chasers to pay for their lots by Aug. I¢ 

but not before Aug. 8. The dealers 
planned te finance about half their pu 


chases through acceptances at the rate 
+}, 


prevailing before Aug the da 
prime rate went uj 

¢ Sample Case—The casiest way to sec 
how icceptance financing works—and t 
understand what the cotton crop had to 
do with the rates ; to take 
thetical case. Let's sav a cotton met 
chant needs $10,000 to finance the pu 


| hy pr 


chase and storage of some cotton. He 
goes to his bank and writes an order m 
tructing the bank to pav $10,000 in 90 
presenting it for pa\ 
return, he promises to deposit 
subsequently enough cash to cover this 
“time draft” before it matures. The cot 
ton dealer can have the time draft con 
verted into a_ banker 
isking the bank to stamp it 
Che bank will do this if his credit is top 
notch and the cott tself is securiti 
The bank, of urs has obligated it 
self to pav off the acceptance when duc 
So the bill is backed not onlv by the 
cotton, but also by the bank and the 
cotton merchant. The merchant pavs 


davs to anvone 


ment. In 


icceptance by 


ACCC pted 


. 
his bank a commission for the service 
it 2 : month 


cepts” the draft it be ie 


Once the bank i 
easily negoti 
ible, since the holde: issured of face 
value pavment at maturit 

e Sold for Cash—But the cotton mer 
chant needs his monev now, not at ma 
turitv, in order to pav the CCC. So 
his bank takes the acceptance to an 
icceptance dealer. ‘The dealer buys it 
for cash, less a discount that currently 
runs at the rate of 4! i year on 90 
dav bills. The bank therefore able to 
fill the cotton man’s money 

without necessarily using 


requirement 
its own funds 
Later on, when the merchant sells the 
cotton, he can pay off the 
when it’s presented for 

lor this service, the cotton merchant 
had to pav his bank a commission of 
$37.50 and the acceptance dealer about 
$103.12. In other words, his cost of 
financing $10,000 in this case was 
around $140.62, or 52% a vear 

The acceptance dealer now sells the 
bill to an investor for a fraction more 
than he paid for it. Last week, the 
dealer could buy a $10,000 acceptance 
for $9,896.88, then sell it for $9,900 
for a profit of about $3.12 
¢ Flooded Market—W hat happened in 


icceptance 
pavment 
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INTERFERENCE 


SMALLER 


AND BETTER 


1957 


TAKE YOUR CAR RADIO FOR GRANTED? 
PERHAPS YOU SHOULD KNOW THESE FACTS 


[he environment of your car is down- 
right unfriendly to its radio. Moisture, 
heat and cold are problems. Interfer- 
ence from neon lights, trolley wires 
and power lines must be overcome. 

Yet millions of motorists today take 
their car radios for granted—and 
properly so—particularly if they are 
built by 
producers of car radios. Now installed 


3endix*, one of the largest 


as factory equipment on millions of 


motor cars, they perform better than 
ever before, are vastly simplified, and 


A thousand products 


appreciably smaller compared to car 
radios produced a decade ago 

Your Bendix car radio now employs 
a single, Bendix-built transistor to 
replace two bulky vacuum tubes, a 
vibrator and power transformer— 
thereby eliminating those components 
which accounted for the largest per- 
centage of car radio trouble. And 
printed circuitry eliminates loose wires 
and hundreds of soldered joints—all 
potential trouble sources. 

These are but a few of the reasons 


“ondix” 


AVIATION CORPORATION 
Fisher Bidg., Detroit 2, Mich 


why you will get greater enjoyment 
and performance from your Bendix 
radio 

Our Bendix Radio Division, Balti- 
more 4, Maryland, also produces 
railroad, and 


industrial uses, long-range search and 


radios for aircraft, 


surveillance radar, airborne stcrm- 
detecting radar, G. C. A. bad-weathet 
landing systems for aircraft, missil 
guidance systems and air navigational 
equipment. 


a million ideas 
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The First Boston Corporation 


These Bonds have not been and are not being offered to the public 
This advertisement appears only a 


@ matter of record. 


$50,000,000 


Kaiser Aluminum & Chemical 
Corporation 


First Mortgage Bonds, 5%% Series Due 1987 


Purchase Agreements relating to the direct placement of 
the above securities were negotiated by the undersigned 


Dean Witter & Co. 














INDUSTRIAL WATER FE B7-)'a 7; 


River locations with more than 100,000,000 
gol. underground and surface waterevery day 
Industrial sites up to a thousand or more acres 
Fuel and power in all quantities at low cost 
Served by Cotton Belt’s famed “Blue Streak” 
freight service 


Arkansas is located in “The Magic Circle” 
which Babson calls “Safest in time of war — 
richest in time of peace.” 

For complete details on Arkansas and its 
place in the U. S. Government plant dispersal 
program, write or wire 


H. H. SPRAGINS 

industrial Commissioner 

St. Louis Southwestern Railway 
1517 West Front St., Tyler, Texas 
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Sure. And safes don’t wear out, do they? 
Beware! If that rugged looking safe of yours 
doesn t carry the Underwriters’ Laboratories 
el, it might prove to be an incinerator 

ven a fire comes. And 43 firms out of 100 
sir records in a fire never reopen 
nance it! Keep your records in a 

k A label safe. There is no safer safe 

4 


he whole wide world. See your Meilink 


Meilink Steel 


Caf Wsaciet | 
sare LOMpa ole nio 


with Masini is for Roop 


Most complete line of safes and inSulated products 





the case of the $500-million CCC cot- 
ton transaction was that the very 
moment the prime rate rose, the cotton 
dealers were rushing to their banks 
for acceptances to make the CCC dead- 
line. This, of course, suddenly increased 
the supply of acceptances. The bank bill 
dealers couldn’t immediately find cus 
tomers to buy all the acceptances that 
deluged the market. The bankers were 
forced to carry many of the bills tem 
porarily until they could be sold through 
the overloaded dealers 

In order to attract more investors 
into the market, the dealers hiked the 
rate once, then again the following 
day. The higher rates lured, as buyers, 
some savings banks and Canadian bank 
agencies happy to get 4% for such 
prime short-term investments 
¢ Their Public—Buyers of acceptances 
are usually institutions seeking invest 
ments of maximum safety and liquidit 
(in these respects, acceptances are com 
parable to U.S. Treasury Bills). Most 
acceptances in the U.S. are bought 
bv non-resident foreign banks and in 
surance companies, thoroughly familiar 
with acceptances as credit instrument 
They regularly keep a portion of thei 
dollar resources in 90-day bank bills 
Roughly 15% of the outstanding bills 
are held by U.S. banks, and Federal 
Reserve banks now hold another 10 
mostly for foreign accounts. In earl 
1955, the Federal Reserve Bank of New 
York resumed buving small amounts 
of acceptances for its own account 
(BW—Apr.16°55,p159 

Less active as buvers of acceptances 
are U.S. insurance companies, savings 
banks, and large corporations. These 
investors purchase the bills to put idle 
cash to work, but thev can sell them 
it anv time because the market 
liquid 
¢ June and December—The acceptance 
market generally hits peak in th 
summer and fall, when cotton and 
other crops are exported, then drops off 
in winter and spring. The rates ar 
often closely geared to the movement 
of specific commodities. Last April, for 
example, the rates climbed 4-point when 
1 big batch of acceptances was created 
under a $100-million revolving credit 
granted to finance French purchases of 
U.S. oil (BW—Mar.9 57,p3l 

\ few of the acceptances outstanding 
ire drawn to create dollar exchange for 
banks in foreign countries whose ex 
ports are subject to seasonal fluctuations 
The banks can then provide their cus 
tomers with dollars to finance imports 
during slack export periods. Later, the 
acceptances are repaid with the dollar 
proceeds from exports 

Although the use of acceptances to 
finance foreign exchange and domestic 
storage and shipment is growing, about 
74% of the outstanding acceptances 
are employed for import and export 
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GILBERT 


provides its people 





with a model protection plan... 


— 


Setting up a model train exhibit at the Gilbert Hall of Science, New York City 


..through a GROUP INSURANCE program 
with NEW YORK LIFE 


A.C. Gilbert isa name long known tochildren and parents one of his dependents requires hospitalization 
as the manufacturer of American Flyer model trains, the Thousands of other leading firms in the United States and 
famous Erector set and other educational toys. In addi- Canada have found New York Life programs low in cost 
tion, the A. C. Gilbert Company has diversified by building and flexible in design. Ask your New York Life agent o1 
a full line of electronic control devices, electric motors, broker, or write for information about a plan for your firm 
tools and appliances of outstanding quality. 

For the people who produce these goods, the A. C. Gilbert 
Co. has an employee benefit program which includes a NEw YORK LIFE 


Group Insurance plan with New York Life. The group plan 


combines Accidental Death and Dismemberment, Weekly INSURANCE wylie COMPANY 
Indemnity and Hospital and Surgical Insurance with basic 
: 51 Madison Avenue, New York 10, N. Y. 


Life Insurance protection. The purpose of such a plan is to 
(In Canada: 320 Bay Street, Toronto, Ontario) 


help reduce the financial distress which occurs when an 


insured employee dies, or becomes disabled, or when he o1 WHEN YOU THINK OF GROUP INSURANCE, THINK OF NEW YORK LIFE 
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The 
LITTLE. 
GUY... 


with the 
SEEING EYE 


You probably wouldn’t notice the “‘little guy”’ beside the tracks. 
But he’s there, quietly, efficiently doing a big job. . . another of 
the many reasons why Reading’s service is better. 

The “‘little guy”’ is an electronic “hot box’’ detector. His 
job is to use a combination of infra-red rays and electronic 
relays in measuring the heat of each passing freight car axle. 
This automatic “‘temperature-taker’’ then reports on a continu- 
ous tape recorder in a nearby control tower . . . from which a 
train can be stopped for immediate lubrication if overheating of 
an axle is detected. 

A small thing . . . to be sure. But it’s typical of the wide 
variety of the latest technological advances being used by the 
Reading in every operation. Taken together, they mean safer, 
faster and more economical transportation service for you! 


Reading Railway System 


Finance 





trading. This makes it necessary to 
maintain foreign banking connections, 
and most of the foreign acceptances are 
created by a few large banks in major 
cities, mainly New York. New York 
has about half a dozen dealers who 
regularly buy and sell acceptances 
e History—London merchant bankers 
ire generally credited with developing 
the acceptance as an instrument of 
finance in the early 19th Century 
In the U.S., the bankers’ acceptance 
market dates back only to 1913, when 
it was created as one part of the bank 
ng reform program of which the Fed 
eral Reserve System is another. The 
Fed requires that each acceptance 
purchased by a member bank be based 
on a transaction such as (1) import or 
export of goods, (2) shipment of goods 
within the U.S. or between countries, 
(3) storage of staple items for which 
quoted market exists, or used for dollar 
exchange 

Maturities are also limited to three 
months in the case of dollar exchange 
drafts, six months n ther instance 
Warehouse receipts or shipping docu 
ments must be provided as security for 
storage of staple items and for domesti 
shipment 

From the start, the volume of bank 
ers’ cceptances grew rapidly to a $1.1 
billion level by 1920. But in the years 
following, the use of acceptances varied 
with the volume of foreign trade and 
general business activity. At the start of 
World War II, only about $194-million 
worth were outstanding, and the post 


] 


, 
Wal upturn Was siow, Mmalniy bec USC 


governments were still financing inte1 
national trade 

As money tightened, however, banks 
began encouraging customers to us¢ 
bank bill financing so that they 
wouldn't have to dip into their own 
hardpressed reserves. Together with the 
buildup of foreign trade since 1950, this 
factor has helped push the bank bills 
into their current popularity 

Another important reason for the re 
cent upsurge is that for some customers 

bank bill is less expensive right now 
than a direct loan, because banks now 
require borrowers to keep 20% of their 
loan on deposit. What's more, bank 
ire cutting down on the number of 
loans they will make at the prime rate 
e Drawbacks—There are some disad 
vantages for the merchant using accept 
ances. It’s ordinarily not possible to re 
pay the bank bill easly and save interest, 
is with a direct loan, because the ac 
ceptance holder will not present it for 
payment until it matures. In at least 
one other respect, the bank bill is less 
satisfactory for investors than a Treas 
ury bill, which can be purchased in even 
denominations. Bank bills are usually 
drawn for odd amounts, and it takes 
more paper work to handle the invest 
ment. END 
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Who Sets the pace in inertial navigation? 


One of the newest concepts in missile and air- the exciting new field of inertial navigation. 
craft guidance, inertial navigation promises 


As a pioneer in the development of electronic 
remarkable advances in other fields, too. 


and gyroscopic control systems, A&@AGA Was 


For example, navigating on or under the sea, selected to design and produce the inertial 


or on featureless desert or arctic terrain. guidance system for America’s newest inter- 


continentz. ballistic missile: Titan. aa@aga... 
American Bosch Arma Corporation, through Garden City, N. Y. A Division o 


f American 
its ageaee Division, is one of the leaders in 


Bosch Arma Corporation. 


There are unlimited employment gpportunities in inertial navigation at AA@AGA. 


AMERICAN BOSCH ARMA CORPORATION 
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comer | 


+ 
mpressor rotor, operating at several hundred degrees F. 


| 


and other parts of MST GAI-4V titanium alloy. 


MORE THRUST 
PER POUND 


Teamwork of specialists applies titanium alloy 
to improve mightiest U.S. jet engines 


The bold use of new materials is one 
of the reasons for the preeminence 
of Pratt & Whitney Aircraft’s J-57, 


and newer J-75 jet engines. 


The MST 6AlI-4V titanium alloy, 
which Mallory-Sharon helped 
develop and introduced commer- 
cially, is used in quantities of hun- 
dreds of pounds to increase the 
thrust-per-pound ratio of these 
engines. This alloy meets the rugged 
conditions of stress and temperature 
in engine use. 


Mallory-Sharon, one of the first 


Producers of titanium and #itznrium 


—_— 


materials producers for this engine, 
supplies the MST 6AI-4V alloy to 
various specialists for fabrication . . 

Ladish Co. and Wyman-Gordon Co. 
for spacer and disc forgings... 
Thompson Products, Inc., Eaton 
Manufacturing Co., Steel Improve- 
ment & Forge Co. for blades and 


other parts...which are all fur- 


MALLORY 


nished to Pratt & Whitney Aircraft. 


Let Mallory-Sharon, technical leader 
in titanium, help you apply this new 
metal. It has the strength and light- 
ness needed in engines and aircraft, 
the superior corrosion resistance 
demanded for chemical processing 


equipment. Write for information. 


SHARON 


® 


MALLORY-SHARON TITANIUM CORPORATION: NILES,OHIO 


alloy sheet, strip, plate, rod, bar, billets 











How Mortgage Borrowing has Zoomed... 
and Who Has Been Doing the Lending 


Outstanding Mortgages (In Billions of Dollars) 





160 








0 
1945 


Data: Federal Reserve Board. 


Will Pension Funds 


They have always shied away 
from mortgages—but now a new 
plan in New York gets around 
some legal hurdles that have 
kept them out. 


VER SINCI 
CTs have 


on the nation’s 


W orld \\ al II, 


reating 


home buy 
been heav \ de 
investible money 

12-milhion 


since the 


mands 
supply, to finance the 
built or started 


new 
homes war's 
end 

The rising lines on the chart 
the inexorable growth in such borrow- 
ings. ‘Today, the traditional repositories 
ot the nation’s savings hold more than 
$147-billion in outstanding mortgages 

So far, one of the fastest 
reservoirs of postwar savings—the pen 
sion fund—has been conspicuously ab 
sent from the market. But a 
new plan hatched this month in New 
York opens the door for pension funds 
to crash the party hitherto reserved for 
their elders 
e Fat Purse—It hasn’t been 
resources that has kept the 
funds out of the mortgage field 

Ihey are now estimated to be gather 
ing in something like one out of every 
five dollars of national savings. Re 
sources of the non-trusteed corporation 
pension funds alone totaled $164-billion 
at the 1956 vearend, the Securities & 
Exchange Commission has just re 


shc Ww 


growing 


mortgage 


lack of 


pension 
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March 


Jump In? 


ported. Resources of similar 
ministered by life insurance 
ire put at $124-billion 

If you add in the 
bv state and local 
I’ederal Housing Administration figures 
that total resources of all the 
numerous 


funds ad 


COMpanie 


funds run 
governments, the 


VaTIOUS 


nation’s 
varieties of pension funds 
come to a staggering $40-billion 

¢ Reluctant—It’s true that moneys paid 
into the company trusteed 
plans are commingled with the 
panies’ other funds, and so 
ire channeled in part, along with the 
into investments. But 


insurance 
com 
investibl« 
rest, mortgage 
specific mortgage investment of pension 
tund resources is negligible 

Largely because of legal restrictions, 
very little if anv of the huge sums saved 
up in state and municipal pension funds 
finds its wav into mortgages. And from 
SEC’s pension evident 
that the non-trusteed funds have scarcely 
anv interest in mortgages as investments 
Up to the 1956 vearend, the SEC 
calculates, the corporate non-trusteed 
plans had put only some $230-million 
into mortgages—less than 2% of thei 


estimates, it’s 


assets 
Why ‘have 


mortgages? 


pension funds shunned 
One prime reason, of 
course, has been the time-consuming 
paperwork and the legal fine points in 
volved in acquiring and processing mort 
gages. 

Ihe headaches in the 
sible delinquencies are 


case of pos 
perhaps the 


Then most 
been specifically 
unta 


pen 


biggest deterrent 
fund 
trained 


pens li 
managers have 
to handle securities, are 
miliar with mortgages. And some 
sion funds, of course, operate under re 
strictions that rule out mortgages 
¢ New Idea—The new plan just 
worked out in New York gets around 
some of these hurdles. It makes it a 
lot easier for pension funds to buy mort 
gages, and at the same time to be freed 
of the work of processing them 

Ihe technique was devised by New 
York City’s Instleorp, Inc., in 
cooperation with the FHA. Instlcorp, 
Inc. is a new and specially created sub 
sidiary of Institutional Securities Corp., 
an investment company organized and 
owned by New York State’s 128 mutual 
savings banks. What Instlcorp has done 
is to create a new variety of serial note, 
backed by specific packages of FHA and 
VA mortgages. Instlcorp is currently 
offering to make these notes availabk 
te New York pension funds 
¢ No Bandwagon—But although the 
mortgage door is now open to pensio 


A le LS 


fund managers, there has been no rush 
to buy. So far Instlcorp has closed on] 
ene deal—a $2.2-million order for four 
pension depart 


Wall Street 


eries placed by the 
ment of one of the big 
banks 

The problem is this: The “high” 
vield of mortgages, their chief attra 
tion, definitely less appealing—at 
the moment, at least—as vields of bond 
reep higher. Today, in fact, high-grad 
orporates frequently yield as 
more than FHA mortgages 

This is especially true since the Ad 
ministration recently revised the regula 


look 


much o1 


tions on government-insured mortgag« 
(BW—Aug.10°57,p32) Although — the 
interest rate on FHA loans was raised 
from 5 to 53%, of far more signif 
cance to possible pension fund buver 
was the limitation simultaneously placed 
on the discounts bankers can negotiate 
when originating such mortgages. Prior 
to the change, for example, many FHA 
guaranteed mortgages made at the 5‘ 
rate were offered to bankers at discounts 
of as much as 5% or 6%, and thus, in 
effect at vields above those now accruing 
it the new 54% rate 

\s an Instlcorp officer explains, “Sure, 
you can offer a pension fund manager 
an FHA mortgage out in Texas some 
place, netting maybe 4.90% or 5° 
But why should he be interested, when 
he now can buy at a bit under pai 
GMAC 54% 20-year debentures—which 
are non-callable for 10 and just 
sit back and clip coupons.” 
¢ But a Future—Nevertheless Instleorp 
is confident that sooner or later, mort 
gage yields will resume their normal 
spread high-grade bond _ yields. 
When this happens, the company is 
convinced its plin, and possibly varia 
tions of it under the 


year’s 


Ove! 


sponsorship of 
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fering of these securities for sale, 
. any i such securities, 
the Prospectus 


$19,729,500 


Thompson Products, Inc. 
4%% Subordinated Debentures (Convertible until August 1, 1967) 


Due August 1, 1982 


Convertible into Common Stock of the Company until August 1, 1962, at $75 
per share and thereafter until August |, 1967, at $80 per share, 
subject to adjustment in certain events 


Subscription Price 100% 


During and after the subscription period, the several Underwriters may offer 
Debentures, all as more fully set forth in the Prospectus 


Smith, Barney & Co. McDonald & Company 























Superb Olympias are distinguished by more 
than quality, precision construction and 
beautiful typing. Olympia benefits include 
automatic paper injector, inter-clangeable 
carriage, automatic tabulator clearance— 
and many more! 


See your authorized Olympia typewriter 
dealer today’ 


WRITES BEST OF ALL 
BECAUSE IT'S BUILT GEST OF ALL 


OLYMPIA DIVISION 
INTER-CONTINENTAL TRADING CORPORATION 
90 West Street * New York 6, N.Y. 





Now Available 
Key Facts About Doing 


Business in Australia 


a 


Let Australia’s largest organization 


of business research and manag 
ment consultants provide you with 
information on developing your 
potential for greater foreign earn 


ings through 


Stronger Distribution 
Licensee Manufacturing 
Your Own Australian Plant 


Write today for free literature on the 
Australian investment climate and profit 
opportunities for key industries in 
Australia 

Mr. Andrew Gilchrist, Director 
AUSTRALIAN RESEARCH SERVICES LTD. 
420 Lexington Avenue New York 17, N. Y¥ 


Offices in all principal cities 
in Australia and New Zealand 
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others, will have widespread appeal. 
Although Instlcorp is sticking to gov 
ernment-backed mortgages, it says the 
same techniques could be used to handlc 
conventional mortages 
© Legal T'wist—The unveiling of Inst] 
corp’s collateral trust note represents a 
triumph over two legal obstacles that 
have heretofor 
from investing in mortgages on an indi 
rect basis These were an FHA ruk 
against the sak partial particip 
n FHA-backed and VA mort 
| . rohibition in Ne\ 


r ] , 
tc laws pres¢ ribing 


prevented pension funds 


tic stint 


pension funds 
ts notes are set up 
that thev do not const 
that is, th 
division of a mortgage among two 
he not 
holder f record—Inst] rp 


l ach de il 


tute partial participation 


more own only on 


ssuance Of a seri 


note—series might be—and the 


transaction is unrelated to previous o1 
serial note 
Each specific note issue is backed solel 


by the group of mortgages bought 


8 | 


ubsequent issues of othe: 


response to its issuance 

For their services, Instlcorp and I 
stitutional Securities divide a fee of 4 of 
1%. If thev buv a mortgage for 974 
of face value, for example, the pension 
fund pavs 98 for the equivalent in 
Instlcorp’s notes 

Pension funds buv the notes on a 
vield basis, just as thev do corporate ot 
municipal bonds. Instlcorp quotes the 
vield after deducting a } of 1% vearly 
management fee, in addition to the 
initial 4 of 1% markup 

Instleorp is current! debating 
whether to limit its offerings to pension 
funds in New York State at this time, 


or to make them available to funds in 


other states as well 





FINANCE BRIEFS 





Almost $80-billion of the govern 
ment’s debt will fall due in the next 
vear. A vear ago, the government had 
to face the prospects of refunding $72 
billion in the ensuing 12 months 
7 
The Canadian dollar has reached a 
record high in terms of U.S. dollars. 
The premium last jumped to 
5.7¢, reportedly because of European 
investments following nervousness over 
the devaluation of the Vrench franc, 
creating a shortage of Canadian dollars 
in the U.S 
« 

The plummeting price of copper 
dropped Anaconda’s six-month earn 
ings by 55% to $27.7-million. Largely 
due to last Mavy’s 1.7-million-share stock 
financing, per share carnings dropped 
even faster; they were off 62%, to $2.66. 
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Your business is in the Age of Electronics 


Your engineers 


productive giants—or shackled Lilliputs? 


You employ the finest development engineers 
to help your Company progress. But do 

you equip them with modern technical 

tools? Or must they waste priceless 

time tediously deriving engineering data in 


old-fashioned ways. 


Electronic instruments free engineers’ time 
by speeding and simplifying the ordinary 
—and extra-ordinary—measurements today’s 
engineering requires. Hours, even days, 


are saved for creativity. 


Hewlett-Packard makes 3OO different 


electronic measuring instruments answering 


1 world leader in electronic 


measuring instruments 


a vast range of needs. One -hp- instrument 
saves time for many men, yet most 
-hp- instruments cost far less than just the 


recruiting of one new engineer. 


A letter from you will bring a Hewlett- 
Packard field engineer to help your technical 
people simplify and make more productive 
your Company’s engineering effort. 


@ Hewlett-Packard vacuum tube voitmeters, standard 
throughout industry, provide new simplicity and 
extreme accuracy for electrical measurements. -hp- 
400H (shown) measures 1/10 millivolts to 3OO voits 
at frequencies 10 to 4,000,000 cycles per 

second. -hp- voltmeters, $200 to $325. 
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HEWLETT-PACKARD COMPANY 


PALO ALTO, CALIFORNIA 


Field application engineers throughout the world 








Just tear off 
the top of 
this car 


Ser Ne, 
01 372 O02 615 6 
MR MODERN TRAVELER 
COMPANY NAME 
STREET ADDRESS 
city STATE 


Ne 





® 
+ VIS nenr-a car 


Your passport to modern travel 


The wallet-size, all-plastic Avis Credit 
Card has your name embossed on it— 
no bulk or weight of metal plate. 
Seconds after you hand the Avis man 
this card, you're on your way... in 
@ sparkling-clean, new Ford or other 
fine car of your choice 


An Avis International Credit Card is standard 
equipment for modern travelers... whether on 
business or family pleasure trips. They know 
wherever they go (there are over 1000 Avis offices 
around the world) this card gives them a rental cat 
they are proud to drive - popular new Fords and 


other fine makes—in seconds and charge it. 


Send now for your Avis Credit Card. And next 
trip go first class... all the way. Simply call your 
nearest Avis office and reserve a car at every stop. 


yright 1957, Avis, | 


e Wah 


RENT-&@-CAR 


GO FIRST CLASS...ALL THE WAY 
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New System for Selling Cars? 


@ American Motors Corp. is signing up GM, Chrysler, 


and Ford dealers to sell its low-price models. 


@ And the Big Three are not going out of their way 


to prevent this kind of dual dealerships. 


@ Dealers selling medium-priced cars find the new 


arrangement attractive. They think it suits today’s auto market. 
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svstem, shaken in recent vears by 
dc iler 
lions, cutthroat pricing nd numerou 


incther very 
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What 
essentially new distribution pattern for 
the future that neverthel slightly 
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other shocks 
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I signing 
ind Ford 
Rambler ind 


1 additior 
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tant, GM. Chrvs] 


| 
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senting to the du 


with the lo AMC 
¢ The Reasons— I here are 


rea th 


\ mol 

(BW —Jul.27°57 
important fo 
offer a broad 
chandis« 
e Extent—Nonc of tl Big 
manufacturers livulging the number 
of dealers signing up with AMC. But 
ANIC savs dual dealer hij account for 
ibout 5 yf its total, which means 
ther ire ab 120 the dealers for 
the most part are in small market areas. 
But three metropolitan areas figure in 
the program—Louisville, Wichita, and 
Northern New Official AMC 

VY Is against with com- 


three met 


Three” 


Jersey 
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ropolitan areas involved so 
been “special cases.” 

Reason for this policy is to avoid 
friction with big city AMC dealers and 
with the big aut 
Big Three companies 


manufacturers. ‘The 
have been judging 
each application for ANIC 
While a big compan 
might have no objection to one of it 
dealers in a small town taking on the 
AMC products to broaden his | 

it might have strong objections t 

in arrangement in the case of one of 
iv, New York City where 
score of nd 
competitive situation 


} } 
dualing with 


mm its merits 


its dealers in, 


. | —_ } . 
it has a dealers and a keen 


|. What's Ahead 
AMC’s program is by no n 


first time that Big 


t idditional f 


Three dealers 
ranchises fo 
that 
1 time in the 
Phirti But in vie 


problem 


} 
ACh On 


- +} 


cf the smaller producers 


prevalent for depre 
sion-ridden 
the present dealer 
AM C’s maneuver Ic 
room for speculation 
¢ “Supermarket ‘Trend”—Y lave to 
msider three main currents in 
autos to se where the ct | 
dualing might be leading. On 
stubborn trend toward som 
‘automobile supermarket” wher 
many manufacturers are displayed u1 
me roof. ‘This strong | 
1955 during the days of high 
bootlegging’ —th« 
ranchised 
for retailing 
As manufacturers keyed produ 
closer to 


new Car&©s 
mous 


retailing 


npetitive 


waxed 


charges and 
of new cars bv f dealer 
unfranchised dealer 
dealer rders ind lowered 
freight charges to points distant from 
Detroit, the unfranchised dealers lost 
their price advantage in selling ne 
cars and had a harder 
franchised 


time finding 
wver-stocked dealer 

cars for a few dollars 
cost In theory, those twe 
developments should have destroved th 
Thev did not Ui 


eaten 
it 


LO sell ibove 


11h\ oiced 


iuto supermarket 
franchised dealers in 


villing 


country still buy new cars from fran 
chised dealers and resell them at retail 
In some cases the supermarket’s price 

higher than franchised dealer’s—but 
n auto dealer can play tricks with 
the figures in a car price and customers 
seldom realize what they are paving. ‘Th« 
big lure of the supermarkets for a 
customer, apparently, is the opportunits 
for a simpk 
ompetitive models with a swivel of the 


comparison of sever i] 


eves 

¢ Importance of Price—Ih« 
urrent in present auto retailing 
specifically for the 
With 


increases Of 


second 
main 
or course, price 
‘medium-price”’ 
the across-the-board price 
il] in the past three years, a 
ir of American man- 
Leaving aside 
the economist’s adjustments of the dol 
ustomer who a few years back 
Buick, Olds, Chrysler, o1 

finds that the same 
nount of money is needed to buy a 
Chevrolet, Plymouth, or Ford And 
hat situation is reflected this vear in 
the d ippointing 
Buick (218,000 in the 
gainst 294,000 in °56), 


, Mercury, 


illed Cars 
Ww Cal 
true “low-priced” 


ufacture has vanished 


now 


iles performance of 
first half of °57 
Old 199 000 
ind to some ex 
Pontiac, De Soto, and Chrvslet 
1 dealer has nothing und 
to sell. he has i 


raping up customers 


238.000 


hard time 
¢ Foreign Imports—A third factor 
rtance in today’ iuto market 
wth of foreign car sales in thi 
Once again, 
Small 
ses are Cheaper than the cheapest new 
U.S. model; but their big appeal is low 
perating cost This is something 
AMC has been drumming away at 
Metropolitan (made in Eng- 
land) and its Rambler for some veat 
AMC Pres. George Romney 
to be a voice crying in the wildern 
for veal Then Ford, with its drive 
to broaden its English Ford sal ind 
GM with its decision to import the 
British-made Vauxhall Victor and 
(German Opel Rekord tarted echoing 
that theme 
Handling AMC’s line helps the hard 
pressed medium-price auto dealer as 
much as his fat bankroll and sal 
knowhow helps ANIC Not all Buich 
dealers will be franchised to sell the 
Pontiac dealer 


Rekord, and not all 
GM plans 1 


price l I big 


forcign cars m= sore 


with } 


cel d 


will handle the Victor oO 
import only 1,000 of each a month). 
And Olds dealers have not yet been 
ffered any GM foreign car to sell 
S taking on AMC products, a 
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DAVIDSON 


DIRECT IMAGE 


PAPER MASTERS 


repel fingerprints 
because of 


selective 
sensitivity 


...What is selective sensitivity? 
It’s the amazing feature of 
Davidson Paper Masters that 
attracts images formed by typ- 
ing and drawing, while repel- 
ling fingerprints caused by 
surface contact! Result: sharp, 
clean reproduction without 
fingerprints or smudges. 


- 4 Medium Run Paper Masters 
—Excellent for systems work, me- 
dium and short runs of duplicating 
and preprinted forms. 

c 4 Long Run Paper Masters— 
Have heavier base stock and 
coating. Ideal for long-run dupli- 
cating, preprinted forms and long- 

: run jobs. 


& Deluxe Paper Masters —Have 


, strong base stock and additional 

[ coatings. Suitable for reproducing 

j drawing, ruling, reruns or long 
runs. 


Write for a demonstration 
[ | You'll be amazed at the sparkling 
smudge-free reproduction! 


DAVIDSON CORPORATION 


A Subsidiary of Mergenthaler Linotype Company 
2° RYERSON STREET, BROOKLYN 5, NEW YORK 
Distributors in ell principal cities end Canede 








Text set in Linotype * Headings in ProType 
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medium-price dealer gets a car (the 
Rambler) of small dimensions but six 
passenger interior selling for less than 
the price of a Chevrolet, Ford, ot 
Plymouth, and also a_ foreign-made, 
small “personal” car (the Metropolitan). 
And for 1958, AMC will offer a little 
100-in. wheel base Rambler. 

¢ Olds’ Situation—Oldsmobile dealers 
in particular have been most active in 
soliciting AMC franchises. Not only 
ire they not being offered one of the 
GM foreign cars, but on top of that, 
they are more worried about competi 
tion from Ford's Edsel than other 
medium-priced car dealers. The Edsel 
line starts below Olds’ price range, 
then matches it. That's probably why 
the Olds is not looking unkindly at its 
dealers taking on other franchises 
to broaden their line of cars. Officially, 
Olds says that it has no legal basis 
on which to object to this procedure, 
ind it only tells its dealers (as it has 
1 contractual nght to do) that they 
must continue to maintain idequate 
sales and service facilities for their 
Olds models. 


il. Case in Point 


How a link with AMC can work out 
for an Olds dealer is shown in Louisville 
where Wood Hannah, Sr., has acquired 
franchises for retailing the Rambler, 
the Metropolitan, and a German make, 
the Lloyd 

Hannah says he will continue to sell 
Oldsmobiles as a franchised dealer and 
that the General .Motors Acceptance 
Corp. will finance all of the cars he sells, 
Ramblers included. 
¢ Limited Markci—Hannah says two 
factors entered into his decision to take 
on noncompeting lines. For one thing, 
the Oldsmobile is a medium-priced car 
that competes in a market limited to 
tbout 25% of the car buyers. The vast 
market for low-priced cars is not reached 
by the medium-price car. 

Secondly, he has a $1l-million plant 
covering 34 acres in the central part of 
the Louisville business district. The busi- 
ness of servicing and selling Oldsmobiles 
is insufficient te permit full utilization 
of this plant. 

By adding non-competing, low-priced 
lines to his business, Hannah will be 
able to appeal to about 95% of the total 
new car market. His German Lloyd 
will sell for $1,395; the English Metro- 
politan will sell for $1,800; the Rambler 
will cover the price range of $1,900 to 
2,800; and the Oldsmobile will com- 
pete in the $3,200 to $5,500 price 
range. 
¢ Better Utilization—This will mean 
greater sales, greater plant utilization, 
ind greater opportunities for attracting 
ind keeping car salesmen, Hannah says 

Hannah says that as long as he con 
‘inues to make a favorable sales show 


ing and as long as he continues to give 
Oldsmobile customers adequate service, 
he expects to hold on to his franchise 
from General Motors. 

Hannah’s General Motors franchise 
was awarded on Jan. 1, 1956. It is a 
five-year franchise. Hannah had previ- 
ously held a Dodge-Plymouth franchise 
here for 12 years. 

“We are now franchised dealers for 
a range of products of the highest qual- 
ity,” Hannah points out, “which we 
expect to sell in great volume at the 
lowest possible prices and by doing so 
to earn a more satisfactory return on 
our investment. We think this could 
well be a new trend with the large auto 
dealers throughout the country. “We 
have concluded that it is the answer.” 


ill. Echoes of Past 


The need for high volume sales 
shaped the present auto distribution 
system. Before the Twenties, cars were 
sold on consignment, or through agents 
(today, legally, franchised dealers are 
not agents of the manufacturers.) 

But when the auto industry turned 
to mass production, the high overhead 
and start-up costs could be overcome 
only by assurance of high volume sales 
Io get such assurance, the manufac- 
turers appointed exclusive dealers. For 
years, the franchise agreements were 
drawn up to provide for exclusive rep- 
resentation (exclusivity clauses were 
dropped in the Forties). The exclusi 
nature of the contracts was breached 
only when the manufacturer wanted 
it to be. 

Since World War II, the factories 

have been more concerned with getting 
what they feel is proper “penetration” 
of the total market. And they have 
felt that a dealer handling several makes 
could not concentrate enough effort 
on any particular make to attain its 
proper market penetration. Intra- 
company dualing has existed, however, 
with GM dealers selling Cadillacs and 
Oldsmobiles, for example. 
e New Trend—What is going on in 
Louisville and other places is, however, 
a new kind of dualing. The important 
thing about Hannah’s operation is that 
he has a good record selling Olds. In 
addition, his setup fits today’s new auto 
market—a market scrambled among 
buyers of medium-priced and low-priced 
cars, foreign cars, and a growing numbe 
of customers needing more than one 
car. In such a situation, there is grave 
doubt that, except in unusual circum- 
stances or localities, any dealer can long 
survive selling only one product. The 
American consumers’ penchant for shop- 
ping and wide variety of tastes seem to 
argue against it. And that’s why the new 
dual dealerships have a good chance of 
becoming the auto distribution system 
of the future. END 
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Up 64%—the Ten- Year Score 


For American industry, 1947 was a year of decision. creased by 64 per cent its capacity to produce steel 


What lay ahead? Some saw a “‘plateau” economy and And not only can we produce more steel, but neu 
some foresaw a surge of growth that would leave th kinds of steels and steel products more effi 
established goals far behind. for modern living and defense. 

That was the year Jones & Laughlin, the nation’s Planning for progress is typical of 


Clk ntl . 


fourth largest steel producer, began its big expansion operations at J&L, truly a growth 
and improvement program to fill the demand for company in a growth industry. 
steel in the years ahead. 

Now, ten years later—let’s look at the pattern of 


- 
growth. By the end of this year J&L will have in- Jones & Laughlin 
STEEL &< 


J&L...A GREAT NAME IN STEEL 


RPORATION- PITTSBURGH 
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DISTRIBUTION 


Another Industry Where General American Works! 


and econon 


wetter mousetrap today reirigerator and treight cars for ciency 
economical shipping operates tribution 
From source General 


for liquid storage— molds plastic pipe American can 
containers supplies to help witl your problen You'll 
4 [ l i ] 1} viui e7 ne;T 


find 


i must get it to market. 
indle it, move it, store bulk terminals and fabricates tanks 
the Distributior experience 

and product 
and conveying 


mate { merican 
H. 


th the industr Gen loading, unloading 
American designs, builds and equipment for dry, granular 
contributes daily to the e 


GATX tank cars, 
GENERAL AMERICAN TRANSPORTATION CORPORATION 
» 90, Tllin 


} 


Airslice rials 


GENERAL 


75 South La Salle Street « Chicag 


Offices in all 








In Marketing 


TV Industry Raises Its Sights 
To 7-Million New Sets This Year 


BELDSOL 


I'V set makers are beginning to talk in optimistic terms about ye 
their fall-winter selling season with predictions of a 7-million-set 

ir. Despite the soft appliance-T'V market (BW —Jul.13°57,p45), 
vhich has seen set sales for the first seven months fall 3% below 


the same period last vear, set manufacturers are pointing to a if it’ 


number of encouraging signs. 


ompared with about 386,000 for the s worth 
, 

r—making last month the best Julv on record sit . ’ 

vear figures were reported. Stepped-up July sales engineers 

take on more weight in the industry view when contrasted with 


i ti 
June sales of onlv 390,000, which were under June, 1956. Although ime... 


1] } 


July isn’t a top selling period, makers hope the upturn will carn 


: , , 
l'stimated ret set sales for July, according to ‘Televisio1 


=9 : 
195] +} 


1 
through into the heavy fall-winter season. — 





Cough Sirup Eases Razor Maker 


Into Proprietary Drug Field 
=49 
...it's worth 
Gillette Co., leading maker of razors and razor blades, is getting 


. 
ready to jump into the proprietary drug business. Its first product engineered 
will be a cough sirup, to be tested-marketed this fall . 

In discussing the move, Carl J. Gilbert, Gillette president, says wire 
his company “has been expansion-minded for years. One of our 
assets is to merchandise well,” he adds. Gillette diversified into 
cosmetics field in 1948, when it acquired ‘Toni Co., manufacturers 
of home permanent wave preparations. Its last big expansion came 
two vears ago, when it set up Paper Mate Co. to acquire various 


firms making ball-point pens under the Paper Mate label. 


General Motors’ $163-Million Was Tops 
In Last Year’s Advertising Budgets 


(he nation’s top 100 advertisers accounted for better than 20% 
of the total advertising bill last vear. Out of nearly $10-billion 
expended in 1956 (BW—Mar.30°57,p123), the leading 100 com 
panies spent more than $2-billion. In 1955, the top 100 invested 
$1.8-billion. 

Ihat’s the salient fact from Advertising Age’s second annual 
report on the country’s top advertisers. 

General Motors Corp. is the nation’s most lavish idvertising WIREMAKER FOR INDUSTRY 
spender. GM _ spent some $163-million in media last year, down SINCE 1902 
from $170-million the vear before. GM, which led in sales as 10-m CHICAGO 
well as advertising outlay last year, was one of 13 companies out Magnet Wire * Lead Wire + Power 


of the top 100 to cut back on its advertising budget, with 83 com- Supply Cords, Cord Sets and Portable 

, ae Cord « Aircraft Wires * Welding 
panies increasing expenditures and three holding the line. Cable = Sincwicel. Movschold Cords ° 
Other companies ran far behind GM. Procter & Gamble Co., Electronic Wires * Avtomotive Wire 


in second place, spent $93-million, up from $83-million in 1955. and Cable 
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GOVERNMENT 
The Geography and Economics of a BETHLEHEM and 


BETHLEHEM Argues... 





Millions of Tons Annually 
80 





Availabie 


1. ... that the merged company would still face 
Capacity 


formidable competition (right) in the products 60 
they both make, measured by plant capacity or 
by shipments» 40 


Shipments 








20 








2... . that each of the companies al- 0 

ready sells chiefly in its own “natural mar- pote te 
kets" (below). Neither sells a significant 

percentage in the other's market, compared with tonnage of the rest of the industry. 





YOUNGSTOWN 


Natural" Markets 


(Percent of Tonnage Sold) 


a ——— 
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MID- CONTINENT 
Youngstown Market . | se n Market 


<u 
oJ 


Bethlehem Bs ZL, ~- wbethigt 38 
Youngstown 5. hig » , Yoyngstown 1.8% 
, Other ‘ 59.9% 





Dota: Bethlehem Steel Corp. 


Steel's Biggest Merger Nears a 


@ Bethlehem and Youngstown say they don’t compete HESE Maps and charts summarize 


the factual issues that will decide 

significantly with each other. Together, they say, they would whether or not the proposed merger of 

~ ; Bethlehem Steel Corp. and Youngstown 

offer more competition for mighty U. S. Steel. Sheet & Tube Co. violates the Clayton 

. ‘ Antitrust Act 

@ Justice Dept. says the two companies do compete ¢ The two steel companies, with 

. 6 Bethlehem as spokesman, say the mer- 

and in important respects would together top U. S. Steel. a 

_ © The Justice Dept., using a differ- 

ent approach to the same data, says it 
would be illegal 


@ The court rulings may start coming in a few months. 
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| YOUNGSTOWN Merger 
ANTITRUSTERS Argue... 


# 


Buwa- 





Millions of Tons Billions of Dollars 
30 








1. ... that the merger would unite major com- Capacity for ~ ae 
petitors, that 75% of their combined capacity OSs, Prodycts 
and shipments (right) is in products that both al- 

ready produce> 


2. ... that the national market doesn't 

divide in three zones as Bethlehem con- eg Res pepe 
tends, that the companies actually com- 

pete today in selling the same products in the same markets (below). 


Shipments of Cold-Rolled Sheets by 
| ——— and YOUNGSTOWN 
Tm (Thousands of Net Tons) 


\ od 


{959 ' io 38 


26 ‘say, 3 


s. 325 TA. 








Principal Plants 


Data: U. S. Dept. of Justice. 








3. ...and, finally, that the merger would create a 
new market leader in so important a product as, for 


S howd Own example, cold-rolled sheets. 


The courts—first, Federal Judge Ed- ppm of Industry Capacity 

ward Weinfeld in New York District 5 . 

Court and, ultimately, a majority of the Rank in Cold-Rolled Sheets 
U.S. Supreme Court—will determine 20 ‘a 
whether a new steel giant is to be born 9 
or whether the government can suc 1 
cessfully block the merger route to ex- 
pansion in the steel industry—and other 
industries, too. 

¢ Pace-Setter—The government says 
the combination of Bethlehem and 
Youngstown would be the most sig- 
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“One way to nudge a sales curve upward is to let your cus- 
tomer see for himself,” says Mr. Samuel D. Pollock, Sales 
Promotion and Advertising Manager of the Sandura Com- 
pany of Philadelphia, Pa. ‘Sparkling acetate wraps gave 
us the visibility we needed to talk quality in a highly com- 
petitive market ... gave us the opportunity to talk our new 
line of floor coverings up to a million dollars worth of sales 
in less than one year—and starting from scratch—even over- 
coming a price disadvantage.” 


Again and again, Celanese acetate film proves its worth 
as a top-flight packaging material. Its crisp new look with- 
stands the adverse conditions of long storage or display 
that rob other wraps of their sales appeal, their full visibility. 
Acetate resists cockling, shrinkage and brittleness to retain 


Export Sales: Amce! C , and Pan Amce! Co., Inc., 180 Madison Avenue, New 


York 16, N.Y, 





Sandran floor 


coverings in acetate 


wraps Ae ually 





its full selling impact— its sparkling transparency! 


You can't find a better material . . . a non-aging film that 
stays bright and crystal clear... that can help you talk 
either quality, freshness or glamour—or all three! Celanese 
Corporation of America, Plastics Division, Dept. 129-H, 744 
Broad Street, Newark 2, N.J. Canadian Affiliate: Canadian 
Chemical Co., Limited, Montreal, Toronto, Vancouver. 


Celanese® 


& 


PACKAGING FILMS 
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“,.. calling every week on the man 
your salesmen must contact’’ 


PURCHASING EXECUTIVES need special- 
ized current information. MeGraw-Hill has de- 
veloped a new weekly newspaper to supply that 
need. It will be authoritative, up-to-the-minute, 
and make full use of MeGraw-Hill’s domestic 
and international network of business informa- 
tion sources. 

On Monday, January 6, 1958, 25,000 key pur- 
chasing executives will receive their first issue of 
PURCHASING WEEK. All circulation will be 
converted to fully-paid as rapidly as possible. 

Why a weekly? 
PURCHASING WEEK is the result of five 
years’ research into the information needs of 
purchasing men, Only a national weekly could 
fill the great gap in their existing sources of 
information. 

The responsible purchasing man needs a con- 
stant flow of outside information: up-to-the- 
minute prices (today’s, tomorrow's) . . . news of 
events, and hints of events, that urge him to “buy 


now!” or to “wait” ... the special meaning to him 


of a disaster, of a few words spoken in Washington, 
a money squeeze, a native restlessness in some far-off 
land . . . the week's new products, new materials, 

All this he needs right now. Today he is scram- 
bling to assemble it from dozens of sources. 
Beginning next January 6th, he'll find it in one 
place—crisp, fresh, immediately useful—in 
PURCHASING WEEK, his own national week- 


ly, his only national weekly. 


Why a newspaper ? 
. Pay 


After research had defined the content and the 
timing, the format came naturally —a newspaper, 
with its short deadlines, flexibility of presenta- 
tion, quick-glance headlines, quick-grasp writing 
and last-minute editing. 


The facilities behind it 


PURCHASING WEEK is the fifth wholly-new 
MeGraw-Hill business publication started since 
World War II — and, like the others, it will be 
launched only because it fills a genuine gap in 














@ A 10%" 144%" news- 


paper on coated stock, 
; 9 i epting standard spa 
business communication. ore pase 
We believe that MeGraw-Hill is uniquely units of advertising. 
equipped to assume responsibility for the new 
National Newspaper of Purchasing. We pledge, 
to subseribers and advertisers, that all of BS] First issue: Monday, 
MeGraw-Hill’s facilities — constituting the January 6, 1958. 
world’s most extensive business-information re- 


sources— will be placed behind this new, industry- 
wide publication. @ initia! distribution: 

Our aim is to make PL RCH ASING WEEK 25,000 industrial 
equally indispensable to its subscribers and to 
the many advertisers to whom those subscribers purchasing executives. 
are 80 very important. 

For full details on rates, mechanical require- 
ments. and a sample “pilot” issue—contact the 











nearest MeGraw-Hill office. 


Purchasing Week 


McGRAW-HILL'S NATIONAL NEWSPAPER OF PURCHASING 


McGraw-Hill Publishing Company, Inc., 330 West 42nd Street, New York 36, N.Y. 








too, do better with Frick Refrigeration 


Jackson and Perkins Co., 


world’s largest growers of roses, hold five million 


bushes over the winter in their air conditioned cold storage at Newark, N. Y. 





Frick ammonia compressors in use at the rose storage 
of Jackson & Perkins, one of whose gardens appears 


above 


PLANTS 


ready to occupy 
or made to order 


“If one of the easily adaptable buildings that are 
now available does not quite suit your needs, 
we'll alter it—or build an entirely new plant for 
you—to your own specifications 

iffer of 
many of the progressive medium-size communi- 
of Maryland, 
and Virginia 


That is the straightforward, practical « 


ea we serve in the five states 


Pennsylvania, West Virginia, Ohio 


Chey'll finance a new plant too, one designed 


for straight-line production and usually for 


ess than you'd otherwise pay as most commu- 
ndustrial corporations operate on a non- 


profit basis 


What's more 
perating c« 


you'll be dollars aheaa in re- 
mate aster you Move in Many 
essful manufactur- 
own backyard You save 


materials you need for suc« 
g are right in your 
reduced inventory lower 
more productive labor. Ask 


three wave l 
shipping costs 


ia to prove it 





| WEST PENN ELECTRIC SYSTEM 

+ Room 906, 50 Broad St., New York 4, N. Y. 
; information = ut available buildings 
' and the assistance offered by you and 
; r Ss in your ser ce area 
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Here an automatic Frick refrigerat- 
ing system, installed by the Mollen- 
berg-Betz Machine Co. of Buffalo, 
holds a temperature of 31 deg. F. 
and a humidity of 85% in a room 
measuring 168 by 112 ft., 18 ft. high. 

Frick air conditioning, quick-freez- 
ing, ice making or refrigerating 
equipment can likely aid in making 
your business more profitable. Ask 
for details now: write 


Ko) CoA), 


WAYNESBORO. PENNA... U.S. A. 














Products powered with 


BODINE 
MOTORS are 
RELIABLE 


“Our application of your 
motor is extremely : 
obusive . . . frequent 
storts and stops... 
unbalanced louds... 
and never a failure. 
That's why we've stan- 

dard ized on Bodine motors” 
Wheeldex and Simpla Products, Inc. 





Talk to a Bodine motor application 
engineer in the early stages of 
planning your product. You'll save 
needless experimentation, and may 
find one of Bodine's 3500 standard 
motors ideally suited. 


Bodine Electric Co., 2280 W. Ohio St., Chicago 


BODINE 
dak ke ca 


-+ the pe r beh 1 the lead 


rsepower 


ng products 








would violate the antitrust law because: 
e The bulk of the capacity and 
shipments of the ympanies is IM pl »d- 


both of 


DOT sauce ind sell. 


f these products 1s 


ucts them pr 
And thei share 
significant in the indust 


chart, page 11] 


totals (t yp 


e The nat t fT Tt ¢ 
not hold. beca npan do 
mpete grapl id penetrate 
mito ich th i nark 
( ling th t in 
tat iD ) ] 
some rf +} 
eA t 

tion fe oe B 

ig No mie 1 { } 
basis—alread\ itral ua oe n 
important product 
11] in important ( ror exan 
in steel ingot hot- and id-rolled 
sheets in the Northeast, where more 
than 60 f a steel products are 
consumed. The actua ympetitive im 
pact of the merger will be on smaller 
steel companies, not on U.S. Steel, and 
could be only the beginning of a whole 
round of other mergers in the industt 


(BW—May25'57,p5! 


ll. Bethlehem’s Approach 


lo analyze the effects of the merger, 
Bethlehem divides the country into 
three broad areas—East, Mid-Continent, 
ind West (map, page 110 This three 
irea breakdown, says the company, rep 
natural markets of the two 
Youngstown’s plants and 
in the Mid-Continent 


biggest 


resents the 
companies 
big gest sales are 
irea; Bethlehem’s plants and 
sales are in the other two 
Both companies sell certain finished 
steel products in all three areas: sheets 
ind strip, bar mill products, tin mill 
products, rod mill products, plates, and 
butt-weld pipe 
Bethlehem 
nationally or in any of these three areas, 
Bethlechem-Youngs 
would not be dominant in the 
finished steel products. It 


maintains that, either 
1 combination of 
town 
common 
compares the percentage of capacity and 
shipments represented by Bethlehem 
and Youngstown with the percentage of 
capacity and shipments a by 
the rest of the (chart, page 
110) 

¢ Competitive Capacity—Bethlehem 
shows that other producers of steel have 
enough capacity to supply all the na 
common finished 


industr 


tion’s needs for the 
steel products—without the capacity of 
Bethlehem and Youngstown at. all. 

On this basis, Bethlehem says, the 
acquisition of Youngstown would not 
lessen competition in any section of the 
country. It supports this conclusion with 
1 similar analysis of shipments of com 
mon finished _ steel 
page 110) 

Figures from 1953 are used for ship- 


products map, 
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After eleven years’ use, Illinois meat packer testifies to permanent 
efficiency of Styrofoam” insulation 


Bartlow Brothers, an Illinois meat packing firm, has used 
100,000 board feet of Styrofoam (a Dow plastic foam). In 
1946 approximately 80,000 board feet were installed. In 
1955, another 20,000 feet were specified for a new addition! 
They have used it in ceilings, walls and floors in several stor- 
ige rooms, including the utility freezer shown above. 


After eleven years’ experience, Bartlow prefers Styrofoam 


because of its lifetime low “K” factor and its unyielding 


resistance to water and moisture. As for its over-all insulating 
efficiency, one Bartlow spokesman put it this way: “. .. we 
have noted that over a week end, when the doors are not 
being constantly opened . . . our smallest machine, a 6’ x 6’ 
Frick, will keep the entire building at temperature.” 


For more information about the many advantages of Styro- 
foam, write to THE DOW CHEMICAL COMPANY, Midland, 
Michigan, Dept. PLI715V. 


CHECK THIS EXCLUSIVE COMBINATION OF PROPERTIES 
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for growing industries 






¥*% Just one of the 
755 new additions 
to the Georgia 






Industrial Horizon 
since 1955 





Eastman Kodak 


proves that it’s good business 
to produce in GEORGIA 


“...Georgia’s capital city is a crossroads 

of transportation for the entire Southeast. Georgia 

itself is one of the leaders in the growing 

economic importance of the region. “Georgia also offers 

an expanding market for the products of our 

company and those of other American industries... 

“...Our increasing business in Georgia 

has led to the expansion of our facilities ...“The 

mild climate and friendly people have contributed to 
making our business experience in Georgia a pleasant one.” 


J. McGhee 


Vice-president, Sales 


___... il. Ingredients for Growth 


e Transportation Unlimited 





e Versatile Labor Supply 
e Abundant Water, Fuel, Power *~« Nearby Raw Materials 


e Nearby Consumer Markets e Fair, Equitable Taxes 


Yes... the grass IS greener in Georgia 


GEORGIA 
_ Department of Commerce 
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ments. In that year, for example, Beth- 
lehem shipped 4.3% of the total ton- 
nage of these products shipped by all 
producers to destinations in the Mid- 
Continent area; Youngstown accounted 
for 5.5%. Thus, this area is, according 
to Bethlehem’s analysis. Youngstown’s 
natural market 

e How § Significant—Bethlehem then 
puts these figures into the over-all mar 
ket picture. 

The bulk (89%) of the tonnage of 
Bethlehem’s shipments into the Mid. 
Continent area were to Michigan, Ohio, 
ind ‘Texas. Compared with shipments 
into these states by all other producers, 
the company argues, neither Bethlehem 
nor Youngstown is a “major factor.” 
Business done by other producers is 
“predominant” in each state 

For example, in Michigan, Bethlehem 


had 10.7% of total shipments and 
Youngstown 2.3%, leaving all other 
producers a commanding 87 share. 


Similar proportions of shipments apply 
to Ohio and Texas, too. And in the 
other 24 states in the Mid-Continent 
irea, Bethlehem shows that other pro 
ducers shipped more than 93% of the 
tonnage delivered 

In both the Eastern and Western 
ireas—Bethlehem’s natural markets 
Bethlehem maintains that Youngstown 
is a “negligible factor’ in the sale of 
common finished steél products. In 
1953, Youngstown accounted for only 
1.8% of tonnage shipped to the Eastern 
irea and only 0.8% to the Western area 
Of the two, Youngstown’s shipments to 
the East are more important. The bulk 
84%) of these shipments was to Penn 
svlvania and New York. Yet those ship 
ments, argues Bethlehem, represent rc 
spectively only 2.4 ind 1.8% of the 
total tonnage of those products shipped 
by all producers into these two states 

It is on this kind of economic analv- 
sis that Bethlehem relies to win the 
court battle over legality of the merger. 
Its main effort, undoubtedly, is to con 
vince the courts that the merger would 
increase competition—not lessen it. 


lll. The Government's Case 


In contrast, the government’s whole 
case against the merger is based on the 
wgument that the direct competition 
between Bethlehem and Youngstown is 
so extensive that any merger combining 
them would substantially lessen com- 
petition, thus violating the law. 

lhe economic brief backing up this 
argument, prepared by Justice Dept. 
antitrust economist Harrison F. Hough- 
ton, is already a collector’s item in the 
specialized field of antitrust law. The 
two companies alone bought up 300 
copies of the 100-page document. In- 
side the government, it is being held 
up to attorneys and economists as a 
model for the court presentation of 
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If it's On paper you can send it...anywhere... 
instantly...and STEWART-WARNER is there! 


You’re in the Los Angeles assembly plant 
of a major Detroit automobile manufac- 
turer. You need design changes in a pro- 
duction run... fast! 

You're the Chicago Police Department. 
You want criminal identification from 
New York 

Or maybe you want bank signature com- 


. right now! 


parisons immediately, or press pictures 
and stories to make deadlines—or the in- 
stant transmission of any words, figures, 
drawings or pictures. Then what you want 
is dafafax —latest product of Stewart- 
Warner's great Electronics Division. 


Symbol 
of 


Excellence 


It’s a remarkable new facsimile system 
for the instant, accurate, economical trans- 
mission of anything that can be written, 
typed, printed, photographed or drawn on 
paper. Transmission is automatic. Opera- 
tion is simple, by non-technical personnel. 

datafax saves invaluable time, elimi- 
nates costly errors, has unique capabilities 
as a tool for the coordination of engineer- 
ing, production, accounting and inventory 
control. It’s another outstanding achieve- 
ment of Stewart-Warner Electronics, 
where two out of every eleven employees 


are engaged in research and engineering. 


STEWART-WARNER CORPORAT 


1840 Diversey Parkway, Chicago14 « 351 MacDonald Avenue, Belleville, Ontario 


Through the intensive new product 
development efforts of its nine widely 
diversified, highly-integrated operating 
divisions, Stewart-Warner continues to 
strengthen further its leadership in such 
dynamic, rapidly-growing fields as ad- 
vanced electronics, instrumentation, high 
pressure lubrication, materials handling, 
combustion, and complex heat exchange 
technology 

Whoever you are, wherever you live, 
work or travel, Stewart-Warner is there — 
making work easier, life better, America 


more secure, 





These are the QUALITY PRODUCTS of STEWART-WARNER CORPORATION: 
ALEMITE Industrial and Automotive Lubrication Equipment, Lubricants and Chemicals; 
STEWART-WARNER Electronics Equipment and Systems, Commercial and Military; 

Bassick Casters, Wheels and other Materials Handling Devices, Fis-Tif¥ Office Chair Controls; 
STEWART-WARNER Speedometers and other Automotive, Industrial and Marine Instruments; 
South Wind Aviation Heat Exchange Products and Instant Automotive Heaters; 
STEWART-WARNER, -S44-4,ee and WINKLER Heating ond Air Conditioning Equipment; 

Die Castings; Hobbs Electric Hour Meters; Gassick-Sack Furniture Hardware. 


ALL OF ASOVE TRADEMAR A 


EWA WARNER RPORA an 











To build it better, faster, at lower cost... 


see your cold heading specialist who uses 


KEYSTONE Ah WIRE! 


Near your place of business there’s a manufacturer who specializes 
in forming and cold heading difficult shapes from Keystone XL 
Heading Quality Wire. He’s a good man to have on your produc- 
tion team. Perhaps he can show you how he can furnish you cold 
headed parts at substantial savings as compared to parts made 
by complicated machining methods. 

For example, a fastener manufacturer showed one of his cus- 
tomers how he could save 20 per cent to 50 per cent in cost by 
purchasing a difficult part made by the cold heading process 
instead of machining the part in his own plant. Another fastener 
manufacturer saved one of his customers 89 per cent—more than 
$22,000 per year by supplying a difficult part cold headed from 
Keystone XL Wire. This part had formerly been machined from 
a steel blank. In yet another instance, one cold headed part re- 
placed three separate ones, eliminating assembly and simplifying 
inspection and inventory. Total savings? An estimated $200,000! 


The unusual flow properties of Keystone XL Heading Quality 
Wire make it possible to cold head parts which formerly could 
be made only by expensive machining methods. 


We'll gladly furnish you names of fastener manufacturers in 
your area who are regularly using our XL Heading Quality Wire. 
Keystone Steel & Wire Company, Peoria 7, Illinois 


KEYS TON E 


WIRE FOR INDUSTRY 
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future Federal Trade Commission and 
Justice Dept. anti-merger cases. 

¢ View of Antitrusters—The govern- 
ment’s tactic in analyzing the merger is 
to study shipments of products on a 
state-by-state basis. This way, Bethle- 
hem and Youngstown together are 
shown to have more than 20% of indus- 
try capacity for hot- and cold-rolled 
sheets, more than 25° for reinforcing 
bars, 30% for butt-weld pipe. 

Ihe same state-by-state approach is 
used to show two major market areas 
in which the government says the 
merger would reduce competition—the 
15 ‘“‘Northeastern states” and the nine- 
state “Chicago area.” Thus, the gov- 
emment rejects what it calls the “arbi- 
trary” three-area breakdown used by 
Bethlehem to defend the merger. 

Ihe government argues that: 

e By placing the boundary be- 
tween the Eastern and Mid-Continent 
areas at the Ohio-Pennsvlvania border, 
Bethlehem has cut the major producing 
region right down the middle. In real- 
ity, says the government, Bethlehem’s 
plants in western New York, Pennsy] 
vania, and Marvland have easy access 
to the same markets served by Youngs 
town’s Ohio and Indiana plants. In 
addition, the government shows that 
both companies have sales offices in 
most if not all the principal steel-con- 
suming areas of the country 

e Bethlehem’s three-area _ break- 
down does not conform to the Ameri- 
can Iron & Steel Institute’s zoning of 
the country, which shows six producing 
areas. On the other hand, the govern 
ment’s version of the two main regional 
markets—the Northeastern states and 
the Chicago district—prettv much con 
forms geographically to three of the 
six districts laid out by AISI. 

e The two companies make exten- 
sive shipments of the same products 
into the same state—often to the samc 
customers 
¢ Markets Overlap—It is on this last ar- 
gument that the government puts most 
stress 

With elaborate charts and statistics, 
based on the companies’ own reports, 
the government shows in detail how 
each company penetrates into the 
other's preserve—or what Bethlehem 
calls “natural markets.’ 

At the same time, the government 
ilso shows what the merger would mean 
in terms of increasing Bethlehem’s rank 

nationally and in p teaser markets. 

Take cold-rolled sheets, for example. 
The map on page 111 shows market 
overlap on the basis of shipments in 
1955. Nationally, the government savs, 
the merger would boost Bethlehem’s 
rank in capacity for cold-rolled sheet 
from third place to first place (chart, 
page 111). In both the kev regional 
markets—Northeastern states alone or 
Northeastern  states-Chicago district 
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“LYON QUALITY DESIGN 


makes 


7 THE DIFFERENCES” 


STEEL SHELVING, forexample. At a glance, all 
steel shelving may look very much alike but there’s a 
world of difference—in ease of assembly, adjustability, 
rigidity and durability. That’s why you should check 
Lyon before you buy. 

This same quality design makes the difference in every 
one of the more than 1500 standard Lyon items, a few of 
which are shown below. 


CALL YOUR LYON DEALER. He offers the world’s 
most diversified line of steel equipment. Equally 
important, he can show you how to get the most for 
your money in terms of saved time and space. 





We can manufacture special items to your specifications. 


LYON METAL PRODUCTS, INC. 


Patented LYON Clip and Stud Design General Offices: 810 Monroe Ave., Aurora, Ill. 
provides fast, easy assembly and Factories in Aurora, Ill. and York, Pa. 


adjustment without use of tools! 
Dealers and Branches in All Principal Cities 








TOOL STANDS 
SHELVING AND TOTERS 
AND BINS 
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am CASES 
OVER 1500 ITEMS 
for Business, 


Industry, 
Institutions 
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bull pen pitcher... 


. and pitching strikes, too, because the time required to clean 
out cattle pens at this packing plant has been reduced to five 


“PAYLOADER"” 


fast-moving unit easily handles the daily chore of scraping all the 


minutes each by using tractor-shovel. This 


material from the floor and loading it into carts. Handling ease, 
speed and high maneuverability are vital factors in this cost- 


cutting performance. 


“PAYLOADER"” line, the model HA 


has a bucket capacity of 18 cu. ft. (2,000 Ibs.), more than any 


Smallest of the complete 
machine in its class. Interchangeable attachments such as lift 
There are 
“PAYLOADER” sizes (up to 9,000 Ibs. carry capacity) 


forks and sweepers further increase its usefulness. 
5 larger 
tor every indoor and outdoor use. Call a nearby Distributor to 
demonstrate the model that fits your work. The Frank G. Hough 
Co., 700 Sunnyside Ave., Libertyville, Ll. 120 


‘ 


PAYLOADER’ 


MANUFACTUREO 8 


THE FRANK G. HOUGH CO. LIBERTYVILLE, iLL. 


SUBSIDIARY (INTERNATIONAL HARVESTER COMPANY 


Tr 


Send full 
data on 


Four-wheel-drive types 
Mek aon aaa 


up rn eRe a. 


Front- 
—up to. 


Hi 


types — 


ernment 





combined—Bethlehem would move from 
second to first. 

The government also shows cold- 
rolled sheet shipments from 1953 to 
1955 to leading customers of both Beth- 
lehem and Youngstown. In Michigan, 
both sold to General Motors, Chrysler, 
Ford, and the Budd Co. These four 
companies accounted for 75° of Beth 
Ichem’s total 700-million net tons of 
cold-rolled sheets shipped into Michi 
gan in 1955, more than 50% of Youngs- 
town’s total 157-million tons. In Ohio 

Youngstown’s “home’’ territory—both 
steel producers shipped cold-rolled sheet 
to Gencral Motors, Chrysler, and Ford. 
In Pennsvlvania, Bethlehem and 
Youngstown competed in supplying 
Gencral Motors and General Electric. 
e Market Effect—A glance at another 
feature of the government's argument 
shows how the different approaches used 
by the tw ides mak tantial dif- 
ferences in th pictur the merger’ 
market effect 

rhe g 
| ae ikdow n 
sheet ind strips ith hot-rolled 
cold-rolled—in ¥>5 idustr 


ryt 


hipments 


ment 
tons, by 
product 
Bethichen 
town, 5 
crm 
vould 


th 


the 

divided 

ments 
nent 


nati 
gainst tl ndustn ge ym pany 
U.S. Steel he govern t says that 
nee Bethleh ready is second in 
the industt 
have the most 


rger would 
effect on the 
smaller compani 

Thus, the govern: t evidence cite 
the fact that im steel ingot « apacity, for 
example, Bethlehem is slightly bigger 
than U.S. Steel in th North astern 
states, where two-thirds of all st 
products are consumed. In _ hot-rolled 
sheets, too, Bethlehem already has mo 
capacity in th ( st than U.S 
Steel, which rank d. In the sam 
area, Bethlehem already ranks second in 
cold-rolled sheet cay if \ ile U.S 
Steel ranks sixth, eno 
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Secretaries become more important— 
with the Dictaphone Time-Master and the Dictabelt record 


A SECRETARY saves valuable hours when her boss uses a 
Dictaphone TIME-MASTER. Result: she gets to help him more in 
the more important jobs 
When he’s ready to dictate, he simply lifts the mike and 
talks. She goes on with her typing, decision-making, or coffee- 
breaking. There’s no more shorthand to chain her down. 
How about transcribing? A cinch. DICTABELT records are 
clear to hear, and always visible to the transcriber—she can’t 
lose her place. What’s more, they’re filable, permanent (so The Dictabelt 


record main reason why the Dictaphone 
important dictation can’t be erased by mistake),-and simple. See ser a SS ae 
No fussing, no fiddling, no reel-winding. 


You ought to see a demonstration on your desk. Call your 


local Dictaphone offices, or write: Dictaphone, Dept. BU, 420 DICTAPHONE ilies 


Lexington Avenue, New York 17, New York. Service you can depend on the worla around 


Stratford Place, Lond 





In Washington 


Civilian Atomic Industry Gets 


Federal Insurance—Up to $500-Million 


lhe civilian atomic industry achieved one of its goals 
this week: a federal insurance program that will pay up 
to $500-million in damage claims arising from anv reactot 
iccidents 

Sen. Clinton P D-N.M.), who steered 
the House-passed bill through the Senate without oppo 
sition, says that foremost experts on the subject are 


Anderso l 


confident that the government will never have to pay a 
claim under the legislation. But the Atomic Energy 
Commission and private companies now building or 
planning reactors say comprehensive insurance is essential 
before they can begin to operate. 

I'he bill is expected to get Presidential signature with- 
out quibble. It requires reactor operators—in order to 
be eligible for government insurance—to first purchase 
the maximum coverage (about $60-million per accident) 
that private carriers are willing to write 

\ major point in both private and government pro- 
grams will afford financial protection against damage 
claims to contractors and subcontractors on reactor pro- 
jects, as well as to the owner-operator. Thus, a supplier 
or installer whose contribution might ultimately be held 
to have caused an accident will be shielded against dam- 
age settlements. 

Available private insurance will be expensive. Ander- 
son says, for example, a $50-million policy on Consoli- 
dated Edison’s 630,000-kw. project in New York will 
carry a $250,000 annual premium. To participate in 
federal indemnification—and run its coverage to $500- 
million—Consolidated Edison will need pay only an- 
other $18,900, in administrative cost fees, to AEC. 

here were other developments this week in the na- 
tion's atomic energy program: 

* Congress rushed to act on a Senate-House compro- 
mise atomic power plant authorization bill. Democrats 
originally pushed for a $58-million program of federal 
reactor construction. This has been cut to $21-million in 
the bill. 

¢ Legislation authorizing U.S. participation in the new 
International Atomic Energy Agency will have the so- 
called Bricker amendment (BW—Aug.17°57,p130) in it. 
Opponents of the provision, which requires Congressional 
approval for providing enriched uranium abroad, beyond 
already pledged amounts, blamed their defeat on weak 
State Dept. support. 


oa e 7 
Overhaul of Banking Laws Bogs Down 


In Controversy Over Bank Mergers 
An omnibus bill to overhaul and modernize U.S. bank- 
ing laws was consigned to a shelf in the House Banking 


Committee this week. Chmn. Brent Spence (D-Ky.) 


124 Giovernment 


put off further consideration of the measure until early 
next year. 

Controversy over federal regulation of bank mergers is 
the principal reason for the failure of the bill to get 
through the House committee this session after it had 
passed in the Senate. 

Main point of dispute: The measure’s bestowal of 
merger federal banking 
comptroller, if the resultant institut 
bank; the Federal Reserve System, when a merger pro- 
duces a state bank that is a member of the system; and 
the Federal Deposit Insurance Corp., if the resultant 
bank is a state institution insured by FDIC but not a 
member of the Federal Reserve System. 

Capitol Hill sources think the House committee will 
amend the bill next year to force banking agencies to 
consult on all bank merger proposals with the Justice 
Dept. Antitrust Div. There appears to be no disposition 
to make the Antitrust Div.’s advice binding, but one 
source says, “It’s not likely that any of the agencies would 
approve a merger that Antitrust says is bad.” 


regulation on agencies—the 


ion is a national 


CAB Tells Airlines to Set Up 


More “Realistic” Timetables 


The Civil Aeronautics Board responded this week to 
what it calls “numerous complaints” about airlines’ fail- 
ure to complete their flights within scheduled time. 

CAB ordered air carriers to set more realistic schedules 
to elapsed flight times between points, then to complete 
at least 75° of their flights within 15 min. of that time 
span. 

The board's immediate concern is not whether a 
Washington-to-New York flight leaves, for example, at 
noon as scheduled. Rather, CAB is concerned whether 
the flight, once away from its gate at Washington’s 
National Airport, arrives at its gate position at LaGuardia 
Airport in New York 55 min. later—as promised by 
current schedules. CAB says its own surveys show that 
carriers have been completing less than 75% of their 
flights within elapsed time schedules. 


No Tariff Relief This Year 


For Domestic Lead and Zinc Producers 


Tariff relief for domestic lead and zinc producers ran 
up against a procedural deadend in Congress this week. 
The Senate Finance Committee voted a straight 30¢-per- 
lb. increased duty rate, but had to back down in the face 
of a threatened veto by Pres. Eisenhower. The Adminis- 
tration insisted on a more liberal sliding scale duty pre- 
viously sent to Congress. 

The Senate committee then tacked the sliding scale 
measure on a minor House-passed tariff bill, but House 
opponents of any new relief law are not going along. 
This leaves the issue up in the air until next year, when 
over-all trade policy comes up for review. 
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Pittsburgh COLOR DYNAMICS 


on colorful new river towboats! 


Two-tone engine room, in which 
restful and refreshing shades of blue 
have supplanted traditional white 


Be oe ert iy 
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A. L. Mechling Barge Lines use modern painting system to 
improve operating efficiency, morale and safety of crews 


ittsburgh COLOR DYNAMICS scores 
PP another significant industrial 
“first’’! A. L. Mechling Barge Lines, 
Inc., of Joliet, Ill., operators of 15 
diesel towboats and 125 barges on 
1,000 miles of inland waterways, 
have used this system of painting on 
two additions to their fleet, “Lynn 
B.” and “Craig M.”’ These are 2560- 
hp 148-ft. Diesel workboats. 


@ In their functional color-styling, COLOR 
DYNAMICS principles were used by 
Mechling Vice President John Oehler 
and Safety Director Ralph Guffey, 
working with Dravo Corporation, 
builders of these boats. 


@ Engine rooms of these river boats 
were painted two tones of blue for 
their restful and cooling effect. Pilot- 
houses were painted green to lessen 
eye fatigue. Pleasing colors were 


used in crews’ lounges to provide 
a cheerful, homelike atmosphere. 
Sunny yellow was used in mess- 
rooms to make them more attractive. 


@ Ancther important feature of the 
color-styling was the use of high 
visibility colors in hazard areas. 
These colors serve to warn deck 
hands of danger, especially at night. 


@ So favorable has been the response 
of crewmen to COLOR DYNAMICS that 
the remainder of the: Mechling fleet 
is being similarly painted. 


@ This use of COLOR DYNAMICS is 
just another example of the thou 
sands of applications which have 
benefited workers and management 
alike. Why not try it in your plant 
in a department, or on a machine or 
two—and see the difference? 


Free Color Plan of Your Plant! 


@ We'll be glad to mail you a free copy of our 
book on COLOR DYNAMICS in industry. It 
explains what this painting system is and how 
to use it. Better still, we'll be glad to prepare a 


detailed color plan of your factory without cost 
or obligation. Call your nearest Pittsburgh Plate 
Glass Company branch and arrange to have our 
representative see you. Or mail coupon at right 


P) tspurGH Pa NT 


PAINTS « GLASS @ CHEMICALS « BRUSHES « PLASTICS « FIBER GLASS 


Pivrts$se8wvuaredcu 


PLATE G 


“Craig M", one of two new 
Mechling towboats painted 
with COLOR DYNAMICS 


Restful green in the pilothouse 
lessens visual adjustment 
between controls and water 


4 
uy 
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Bright yellow bands provide 
marked contrast with water and 
serve as warning to deckhands 


Send for a Copy of this FREE Book 


Pittsburgh Plate Glass Co., Paint Div., 
Department BW-87, Pittsburgh 22, Pa 
Please send me a FREE copy o 
LOR DYNAMICS.” 


LAs §& 


IN CANADA: CANADIAN PITTSBURGH INDUSTRIES LIMITED 





PARTS FOR DISH-QUIK 


CHASE BRASS & COPPER CO. 
KENNECOTT COPPER CORP. 
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For all practical purposes, Syria this week became a Soviet satellite. 
Communist officers have taken over control of the army—and he who con- 
trols the army in Syria controls the entire administration. 


The new rulers will still have to go slow. Powerful anti-Communist 
feeling still exists—especially among the country’s businessmen, centered 
in Aleppo and Homs. But there’s no doubt that the army leaders in 
Damascus pay allegiance to Soviet Marshal Zhukov, no longer to Egyptian 
Pres. Nasser. 


The Damascus coup points clearly to the essence of Soviet policy in 
the Middle East. Moscow’s chief target is neither economic advantage 
nor the wrecking of the Eisenhower Doctrine. The Communist aim is to 
get a stranglehold on the pipelines and sea routes serving the area’s vast 
oil deposits—facilities on which the European economy will depend for the 
next decade or so before atomic power comes into widespread use. 


The Soviet attack has been concentrated on key points in the West's 
communications network. Moscow armed Egypt because of the Suez Canal. 
Syria was a target because of four pipelines that cross it, carrying oil from 
Iraq and Saudi Arabia to Mediterranean terminals. Soviet arms have also 
gone to little Yemen, next door to Aden, the West’s bunkering port and 
entrance to the Red Sea. 


Syria offers the Russians more than just a pressure point on Western 
oil communications. It lies at the geographic and emotional heart of the 
Arab world. From it, a program of propaganda and subversion can be 
aimed at the West’s Arab allies—Iraq, Lebanon, Saudi Arabia. 


Washington is watching the Syrian situation with foreboding. But 
there is little direct action the U.S. can take at this time. The Communist 
takeover in Syria has been an internal process. As such, it avoids the 
Eisenhower Doctrine’s provisions to defend Middle East states against 
foreign aggression. ' 

However, U.S. observers speculate on several points: 


¢ There are signs that Nasser is unhappy about the Communist takeover. 
That could mean a moderation of Nasser’s anti-West campaign—although 
there are yet no signs of it. 


¢ Syria is a volatile country. As long as there are anti-Communist ele- 
ents, they may have a chance for a comeback. 


¢ The U.S. will speed plans for a new Middle East pipeline skirting 
Syria. It has been held up by Iraqi and Saudi fears of antagonizing Syria. 


The Syrian crisis sharpens the Administration’s fears of the effects 
of cuts in the foreign aid appropriation (page 32). Emergency funds were 
cut from $300-million to $175-million, economic development funds from 
$500-million to $300-million. This leaves very little money to back up U.S. 
policy in the Middle East—particularly when measured against massive 
Russian aid to Egypt and Syria. 


Military aid cuts may be even more damaging. Funds earmarked for 
modernizing allied armed forces have been slashed from $900-million to 
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$250-million. A big slice of this money was slated to go to Turkey, which 
has only outmoded World War II arms, and to the other Baghdad Pact 
powers, which are using still-older weapons. Deliveries by Russia of MIG 
fighters, submarines, and modern artillery could have serious psychological 
and political repercussions in neighboring countries. 


Violent convulsions in the world’s international payments mechanism 
may be bringing on a crisis. Speculators are moving into German deutsche- 
marks—on the idea that sooner or later Bonn must set its value higher 
in relation to other European Payments Union currencies (page 130). 


European capitals are worried that if the flood cannot be dammed, it 
could lead to an international crisis. One country after another might have 
to cut its imports for lack of foreign credit. 


In London, the drain has hit the pound heavily. But British officials 
say sterling will be defended, that adequate reserves are available for that 
purpose. The British say the primary responsibility for the trouble lies with 
Bonn, which refuses unilaterally to boost the mark’s value. 


In Bonn, the onus is being put on the British. Before he revalues the 
mark, Economic Affairs Minister Erhard wants an international monetary 
conference, an across-the-board devaluation of the French franc, and pos- 
sible devaluation of sterling. He would also like to have a period in which 
rates would be free to fluctuate so all the currencies would find their own 
levels. 


In Paris, Finance Minister Gaillard’s program of austerity has all but 
collapsed. Food prices are rising, gold has hit its highest price since 1952, 
and there is growing flight into deutschemarks. All this weakens the case 
for foreign assistance that Gaillard had planned to make before the Interna- 
tional Monetary Fund meeting in Washington next month. 


U.S. officials want no part of these European arguments. They believe 
the pound is at its approximate value. For proof, they point to Britain’s 
favorable balance since Suez. But they do admit Erhard’s argument that 
the mark’s value seems about right in comparison with the dollar and the 
Swiss franc. 


The curious part about the crisis is that Europe is in reasonably sound 
shape economically. Symptoms of illness are limited to rising prices due 
to wage inflation—and these haven’t yet affected exports. 


Latin American countries aren’t getting much out of Washington 
at the full-dress economic meeting of the Organization of American States 
in Buenos Aires. It looks as if the conference will merely bring the 20 
Latin countries closer together in grappling with their common economic 
problems—with the U.S. watching from the sidelines. 


The conference will produce few concrete results. At most, observers 
expect the meeting will come up with: 


¢ A vague economic agreement that will fall far short of Latin hopes 
for U.S. commitments on purchases and prices of raw materials. 


* New common market proposals that will be handed to the U.N.’s 
Economic Commission for Latin America for further discussions. 


Centents copyrighted under the general copyright on the Aug. 24, 1957, leswe—Business Week, $30 W. 42nd St., New York, N. Y. 
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Look at INDUSTRIAL FLORIDA... 


No problem finding skilled manpower 


@ Thanks to Florida’s matchless climate, industrial 
growth, and tremendous opportunities for advancement, 
you'll have no problems getting engineers, technicians, 
any type of skilled personnel to man your plant here! 
Other points worth remembering about a Sunshine . 
Good transportation— Mild climate means 
State location: State and municipal governments are a Florida trademark construction economies 
friendly to business. There are no state income, dupli- 
cating inheritance, property or ad valorem taxes. The 
relaxing, rejuvenating “Florida way of life’... year "round 
outdoor recreation...is a priceless tonic, a living bonus 
that means much to both manpower and management. 
Over 400 new industrial plants were established in 
Florida last year—a good indication there’s room for “Fun ahoy” on lake, waterway, ocean shore 


you here, too. Send coupon now for more details. ney pee SE ON OD <n om a eney 


Florida Development Commission 

3703-4 Caldwell Bidg., Tallahassee, Florida 
Please send Florida Industrial Folder 
Vacation Guide Book 


Florida $=. 


ADDRESS 
YEAR 'ROUND LAND OF GOOD LIVING 
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THIS PART COST ABOUT $20 PER M 


as made by a leading manufacturer of 
business machines. It is the body of a con- 
tact pin for control boards 


IT NOW COSTS $10.50 PER M 


as redesigned for production on high-speed 
multiple-plunger presses by The American 
Brass Company 


SOMETIMES 


DO-IT-YOURSELF 
DOESN'T PAY 


The case history shown above indicates 
what often happens when a manufac- 
turer reviews the cost of making parts 
like this himself and turns the problem 
over to The American Brass Company. 

The Fabricated Metal Goods Division 
of American Brass has specialized equip- 
ment such as high-speed multiple- 
plunge r presses for the economical pro- 
duction of such Thousands of 


stock 


charges We 


parts. 
tools may save you costly tool 
have experienced design 
engineers and toolmakers who may be 
able to suggest simplification which can 


Suave more money. 


Choice of metal and finish, Parts are pro- 
duced in copper, brass, bronze, nickel 
silver, nickel, iron, steel, stainless steel, 
and aluminum—in a wide variety of fin- 
ishes, including plating. ; 


Find out how Anaconda can save you 
money. Just send a sample, or a drawing, 
or a description—together with the quan- 
tity vou need, the metal to be used, and 
other The 
American Brass Company, Fabricated 
Metal Goods Division, 1000 Crane Street, 
Waterbury 20, Conn. 67239 


pertinent data. Address: 


ANACONDA 


Fabricated Metal Goods Division 
The American Grass Company 
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German Prosperity — 


West Germany’s bulging store of gold and foreign 


exchange reserves may be just as much a threat to European 


stability as the shaky French franc. But the Germans don’t want 


to revalue the mark unless Britain and France take action, too. 


OSI EUROPEAN  currencies—the 
frane and sterling in particular— 
re tecling a drain these davs. But not 
so the West German mark: West Ger 


ld and foreign exchange re 


1) 
ly 
I 


Had 
serves ar pushing past the $5-billion 
chart And to Ludwig Erhard, 
he Bonn government 

\ffairs (| 
1 much of a good thing 
Erhard, like most European 


] 
nists, fecis as mu 


point 


; 


k.conomi picture), its ; 


rweight mark a 
mic franc The deutsche 
cryv¢ climbed 30 in the 
100 in ti last two vears 
iad such a magnetic effect on European 
pital that last week the 
entral | 


down with new 


} 
5 pe ( ul ifn ¢ 
Germany’ yank 


stern—clamped 


Bundesbank 
} - 9 
ms It raised the reserve t 


banks must maintain 

sight deposits from 20 to 

doubled the 10° margin demanded 

foreign time deposits 

e Inflation Scare— I hx 

can’t just sock awav its reserves and 
West Ge suffers a 


forget them. ‘ 
hortage of capital—which anti 


Bundesbank 


rinan\ 
gencral 
inflation measures have intensified. The 
nation’s industrialists would like to get 
their hands on Erhard’s rm 
However, with over-full emplov- 
ment, full-capacity production, and an 
export boom, Erhard and other policy 
makers fear that would tip the balanc« 
toward inflation. ‘Then Germany might 
be in the predicament of France, where 
is out of hand (BW—Aug 
17°57,p133). 

One wav out would be to revalue the 
deutschemark so that its value is higher 
in relation to other currencies. ‘That 
would slow the drift toward the 
deutschemark from the franc and ster] 
ing. But Erhard savs such a move 
wouldn't be fair unless the French 
accept a full devaluation in the fran 
and sterling is devalued, too, to move 
these currencies their real 
worth. Besides, revaluation of the mark 
would probably aggravate Germany’s 
still adverse balance of trade and pay 
ments with the U.S. 

Phat’s why Erhard—when he turns up 
in Washington next month for the 
annual meeting of the International 
Monetary Fund—will make a big pitch 


some of 


SCTVCS 


the boom 


closet to 


for a general European conference on 
currency. And hi isking for U.S 
support in incing the Br 

along (page 127 

e Success Story— lhe Bonn government 
launched its postwar drive for recover 
with bid for export markets. By 
1952, exports were exceeding imports, 
and the spectacul has continued 
In 1956, German exports totaled almost 
$7.4-billion—more than $690-million 
better than import 


But mor 


track 
Union countri 
than in the same 
total pavment 
$400-million bigger 

e Fiscal Dilemma— | hi 


ught betwec 


DAlaAnce 


at 
suTpIUs 


maintaining the internal stability of the 
mark bv anti ion policies and (2 
coping with mounting surplus in 
the balance of pavments. Heinrich 


Vocke, Bundesbank, 


ind his 


chairman of the 
poli vin k rs have ilwavs 
, internal stability [his 
1 inflation but 
itions 


plumped for 
has kept 1 rein on 
pled the deuts hemark’s rel 
other currencies 

No European 
taken such a tough line against inflation 
as Vocke. Since 1945 has raised 
the central bank’s interest rate 13 
times Last veal vhen 


reached phenomenal highs, he start 


entral banker ha 


interest 

ed 
a massive open-market operation b 
which almost $1-billion worth of pape 
has so far been sold. He has also hiked 
the legal reserve limit for 
banks, so that thev are now obligated 
to keep an additional $157 
deposit, interest free. Then came last 
weck’s increase in reserve requirements 
for foreign depositors 

It's no wonder that Chancellor 
Konrad Adenauer, himself a man of 
iron will, has called Vocke’s bank “‘a 
law unto itself.” 

But it’s also possible that Germany’s 
anti-inflation campaign has, in the long 
run, aggravated the problem of main 
taining the German industri 
alists, now paving at least 8% or 9% for 
investment capital, ire itching for a 
taste of Erhard’s reserves. They are in 


commercial 


million on 


boom 
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00 Much of a Good Thing? 


Billions of U. S. Dollors 
5 








Total Gold & Net 
Foreign Exchange 





Economics Minister Erhard wants an 
all-European solution for Germany’s 
problem. 


U. S. & Canedian Dollars 





0 —— 
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Dora: International Monetory Fund 
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mone Cs Us ear th 


e Solution?—|h 


of revaluation propos lhe mark 


higher 
would ah rtainly slow the 
iccumulation reserve id it might 
even drain some of them away 
But there is resistance, official ana 
unofhicial. Since the postwar currency ( 
reform of 1948, the German fee] \ 


put G«e 

on # more realis \ 

raging internal Consumption 1S development 
they have made their currency “over Erhard, however, will discuss revalua ¢ Dropping all G 
ion only as part of a package d i] restriction to 
their own prodigious effort and dis volving all European currencic unption 
ipline. They self-righteously feel that the IMF meeting in Washington 
if everyone in Europe worked as hard month, he will try to sell this prog 
is they do, the pavments problem e A meeting 
Ww uld be solved 


sound” and piled up reserves through t en 


e A speedup in payment 
man international obligation uch 
of the Europea the more than $2.6-billion in war debt 
countries concerned, plus the | nd the $1.6-billion owed to Hitler’s 


German industry argues that the examine all exchange rates victims, END 


is 
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Bel Air Convertible with Body by Fisher! 


Chevy’s eager to show you... 


its sweet, smooth and sassy ! 


Sweet handling. Chevrolet’s famous for sure why Chevrolet’s so famous for 


. . . aver epir » SS ( ‘as } ( yy ‘ 
for that. Smooth right from the — ©get spiritedness and easy handling. You'll 


? a -_ : command enough velvet-smooth power to 
start with new Triple-Turbine 
know why Chevy owners enthuse over 


lurboglide. And sassy enough to — (hevyrolet performance. And if you're driv- 
please anybody’s yen for action! — ing a Chevrolet with Turboglide—the new 
This one you've got to try ! triple-turbine automatic, available at extra 

cost—you'll like its silken responsiveness 





\ll it takes is a quick visit to your Chevrolet right from the start. And you'll realize 

lealer’s. Tell the man you’re ready for a there’s never been anything like it before. 

trial run and you're in. : Turboglide even puts new letters on the _- - 
selector—Gr, for Grade Retarder. You and 

You're into a Chevy and in for a sample of your brakes can take it easy going down hill. | Lj cS A 

what it’s like to own the car that’s sweet, CHEVROLET 





smooth and sassy about everything it does. Your che vrolet de aler ready to arrangé 
that trial run any time you are. But the 
Behind the wheel, feeling its solid, sure con- sooner the better! .... Chevrolet Division 


trol and “right-now” reflexes, you'll know of General Motors, Detroit 2, Michigan. 





In Business Abroad 


New Tariff, Foreign Exchange Laws 


Leave Business Wondering in Brazil 


Will it help—or will it hurt? That's the question both 


Brazilian and U.S. businessmen are asking, now that 
Brazil has passed legislation setting up new tariff and 


reign-exchange systems 
From the complex legislation, three things seem cleat 


‘ 
e Braz 7overnment will get more income from 


istoms duties 


¢ Brazil wi ve more protection to local industries 


ind thereby encourage production inside the countn 


e A new two-categon 


rencies will replace the 


svstem for buving foreign cu 
ld five-category svstem 

In addition, there’s an amendment to the legislation 
that will boost automobile imports—and help bring down 
the fantastically high prices for new cars 

But foreign businessmen claim that the legislation will 
cut into remittance of dividends to stockholders. Both 
Brazilian and foreign businessmen 


vill lead to 


1 ] ] 
sav that the egisiation 
more inflation—in a countrv where there’ 
pienty airead \s for the new rat ror | 


cs Duving foreign 
exchange, evcrvone seems to be in the dark. 


Bottlenecks in Panama Canal 


To Be Unplugged, If Congress Acts 


lhe Panama Canal Co. has come up with a $20-million 


program for climinating the costly trafic bottlenecks 


that plague the canal’s dav-to-day operations 


lhe program—still to be ipproved by Congress il] 

for widening and deepening narrow sections to allow 
: 

two-way trafhe. It also includes installing lights in kev 


itions so ships can make the trip might or day 


Over the past five vears, canal traffic has risen rapidly 
In fiscal 1952, the canal carried 6,542 ocean-going ships; 
$,545—or 24% more Ihe new program, fi- 
nanced from canal revenue, would boost capacity about 
25%. ‘The company says this should be enough to take 
ire Of a sharp increase in trafhe during the next decad« 


But the new pro 


AST Cdl 


gram does not face up to the canal’s 
major long-range problem: how to modernize locks so 


hey could handle supertankers and big Navy ships. 


Italian-lranian Oil Royalty Deal 
May Have Broken 50-50 Precedent 


For the past year, Enrico Mattei, who heads ENT, 
taly’s state-owned oil company (BW —Apr.13°57,p132), 
has been traveling the Middle East and North Africa in 
search of oil concessions. Right.now, he’s trving to get 
access to Saudi Arabia. But his actual box score so far 
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impressive: a provisional agreement with 


k.gypt on Sinai oil development, a pact ith Iran to 


, 
isnt overly 


liy 
three 


fields (still subject to the Iranian Senate's approval 

The real problem for major oil companies is whether 
or not Mattei has broken the time-honored 50-50 royalty 
arrangement in his Lranian deal. 

lop oilmen in London laim he hasnt L hic 1\ 
that, in effect, Mattei will work in Iran on a 25-75 fo 
mula. But the form of the a 


ya =n.ct sited 
ounts, they sa‘ till the old 50-50 arrangemx« 


rreement—which is what 


Here’s their explanation 
Mattei’s ENI and the Iranian National Oil Co. will 


jointly own a new operatin mmpany On a 5U-5U Da 


he crucial point, oilmen say, is that the operating com- 
pany will pay 50% of its profits to the g¢ 
owing the standard tvpe of oil company-foreign govern 
rangement 


wvernment—fol 


ment al 


But skeptics point out that, after handing over 90" of 
the profit to the government, the operating company 
then splits the remaining net 50-50 with Iranian National 
Oil That leaves Matt vho is putting up al the op 
erating money—with only 25‘« of the proht. 


IBEC Stakes Out Development 
In New Quarter—Southeast Asia 


Ml I | momy Corp 
—headed by Nelson A CT money inte 
Latin American development (BW —Apr.27'57,p122 
More ecently, it ha hared a 50% terest in a West 
German TCe-pacKagins lant and laid plans for h 
supermarkets in Italy 

Now IBEC making its first major move in Southeast 
Asia It has a quired 1 controlling interest in :conom 
Development Corp., headquarter 1 in Bangkok, ‘Tha 


4 


ind. Econon Development, an offshoot of Inte \ 
tional Services, | if Washington, does an export-im 
port busin in Thailand, Cambodia, Laos, and South 
Vietnam It also represents ome eading U.S ind 


ompanies in agricultural and industrial de 
in the Southeast Asia area 


| uropean 


lopment 


Business Abroad Briefs 


Mexico City is battling an cpidemic of grippe—just 
ifter recovering from an earthquah lisast \bout 
l-million Mexicans—25% of the city’s population—hav 
the grippe, and it preadings uthward. Authoriti 
claim the epidemic is only grippe, not Asiat flu 

Pepsi-Cola International is decentralizing itrol and 
operations of its 162 overseas bottling plants by tti 
up six divisions—ecach headed by a vice-president and r 


sponsible for making its own proht 


Oil in Algeria isn't the only interest French busi 
men have in this North African area. All of Fran 
companies have teamed up to finance a $700 


major stee] 
000 study looking toward construction of an Algerian steel 


mill. Preliminary estimates put cost at $S5-million 
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Automatic Duplex 
Milling Machine 


IMPROVES QUALITY 


AND UNIFORMITY 


of car and truck 
motor blocks 






Motch & Merryweather 
Duplex Milling Machine 
designed and built to perform 
the following cycle 


of operation: 











Because ‘outmoded machines not only cost 
more to operate and maintain, BUT FAIL 
TO MEET INCREASING PRODUCTION 
SCHEDULES AND HIGHER STANDARDS 
OF QUALITY”, one of Detroit's largest 
automotive companies came 

to us with this problem: 


‘Our machines aren't very old, but they don’t 
mill motor blocks fast enough or accurately 
enough. Can you give us a machine that will 
speed up production and STILL improve 

both product quality and uniformity?” 


Our experienced field engineers 
studied their milling operations... 
made an exhaustive Motch & 
Merryweather MTA (Machine Tool 
Analysis). As a result, we designed 
and built a special Automatic 
Duplex Machine that milled their 
motor blocks faster, more uniformly 
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and at sizeable savings . . . largely 
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through eliminating unnecessary 
multiple machining operations. 


Perhaps an MTA would be 

the answer to your production and 
manufacturing cost headaches. 

.a Motch & 


Merryweather specialist will be 


Se 





Machine Tool Manufacturing Division 
Cutting Too! Manufacturing Division 
CLEVELAND 


Avey Division, Cincinnati 


Call us now. . 


glad to talk things over with you 


. obligation-free, of course. 
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Manually position block in fixture. 

. Fixture clamps and moves to machining station. 
Mill two side surfaces and one angular surface. 
Fixture returns to starting position and unclamps. 
. Operator unloads fixture. 


. Block moves on conveyor rails to another Motch & Merryweather 
Duplex Milling Machine, where end surfaces are milled. 
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Curtain Rises on Hoffa Hearings 


Star witness in labor racket- 
eering probe bars his loan trans- 
actions with Teamsters unions to 
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DOOMS DEA 
OF SPECIAL 


Of the nation’s 1,810,000 freight 
cars, only 4°% are specially equipped 
with permanent dunnage to speed 
loading, eliminate damage. Advan- 
tages are widely accepted but con- 
version of standard cars has gone 
slowly inflexible dunnage 
systems cause deadheading — the 
costly practice of returning a “spe- 
car empty to its assigned 
shipper. 


because 


cial 


At Chicago’s Union Station, how- 











Cri-Belt side rails quickly lock in—are 
adjustable to any type load. 


DHEADING 
BOX CARS 


ever, railroad executives recently 
previewed the practical solution: 
Sparton’s new Tri-Belt Flexible 
Loading System. Its T-slot perfo- 
rated vertical members can be in- 
stalled in new or old cars. In a few 
minutes, horizontal rails are locked 
wherever needed, then crossmembers 
inserted to hold in lading. 


\ Tri-Belt equipped box car can, for 
instance, be used on westbound 
service with a mixed load of appli- 
ances, building materials, etc., then 
be returned eastbound as a standard 
box car—even hauling grain. Tri- 
Belt members are conveniently stored 
when not in use. 


Biggest incentive to carriers: Vertical 
Tri-Belt T-slot members can_ be 
built into new cars at little extra 
cost. Horizontal rails and crossmem- 
bers need not be ordered until 
needed. Write Sparton Tri-Belt Divi- 
sion, Jackson, Mich., for brochure. 
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Designed to Conserve 
Dwindling Water Supplies 


Efficient control of tightening water 
supplies is the keynote of new tank 
controls being built by Sparton’s 
Control Systems Division. They're 
installed in processing plants and 
municipalities to predict demands, 
watchdog resources and cut pump- 
ing costs. 


Typical is this flow rate and level 
recorder for remote’ tanks. 
Alarms warn of tank overflow or low 
level. The can easily 
gauge off-peak reserve pumping to 
assure ample supply, and limit peak 
pumping to exact needs. 


two 


supervisor 


NT & 


Sparton’s new tank control is designed 
to watchdog city water resources. 


Standard units are easily installed 
by the average electrician. Other 
Sparton standard remote controls 
include: (1) Val-Con Valve Position- 
ing: (2) Audible Alarms; (3) Bi- 
Directional Flow: (4) Pressure 
Telemetering. Brochures available 
from Sparton Controls Div.. South 
Horton St., Jackson, Mich. 
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Formerly The Sparks-Withington Co. 
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ALLIED STEEL 
DIVISION . 
STEGER F 


& CONVEYORS DIVISION « 
SPARTON CONTROLS DIVISION 


RNIT RE MF > co . 


INDUSTRIAL PROGRESS THROUGH THESE 
SPARTON AUTOMOTIVE DIVISION « 


SPARTON BROADCASTING ¢ ° PARTON OF 


NINE DIVISIONS: 
SPARTON ELECTRONICS 
PIPE & STEEL, INC 
CANADA, LTD 


FLOR! PIPE CO . H TON 





Skilled Worker Is Still Kingpin 


@ This year’s defense cutbacks have eased the labor 


shortage some—but not so much as was expected. 


@ Stepped-up company and apprenticeship training 


programs account in part for shrinking Want Ad columns. 


@ But there’s still a crying need for highly trained 


machinists, tool and die makers, and engineers of all kinds. 


but 
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DESIGN ED Limited entry and exit points and the elimination of cross 


traflic at ground level, as illustrated in this scene on U.S. 99 


FOR near Vancouver, Wash., are two of the important safety fea- 
tures that highway engineers are designing into vital new 
roads such as the National System of Interstate and Defense 

Ss AFETY Highways. If these important new roads are paved with con- 
crete, motorists will receive the safest, smoothest-riding high- 


ways that money and engineering talent can build. Concrete 
5 roads offer high light reflectance for maximum safety at night 
and high skid resistance night and day. They offer a smooth- 
riding surface that gives a comfortable ride for their lifetime. 


PORTLAND CEMENT ASSOCIATION | & cations: ocessization to improve and 


. > extend the wses of portiand cement 
33 West Grand Avenue, Chicago 10, I/linois and concrete...through scientific 


research and engineering field work 





Rooting Out Job Discrimination 


The President's Committee on Government Contracts * ‘Ply [© api 
relies on persuasion to eliminate racial bias. It’s pushing a siow! 


= : Scorecard— | hi 
new advertising program now, as part of a broad campaign. 
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In business after business... 


BURROUGHS MICROFILMING 
BRINGS THE BIG RESULTS 


MODERNIZES RECORDS CONTROL SYSTEM FOR FOOD SERVICE MAN- 
AGEMENT FIRM: “Now, over a million records covering the past 10 years 
wre being filmed for compact, fingertip records control, thanks to depend- 
ble Burroughs Microfilming.” Harding-Williams, Chicago, Illinois. 


HOW MANY 
WAYS CAN 

IT HE 
YOU ? 


Probably many, many more than you imagine. Consider a few of the 
advantages Burroughs-Bell & Howell dependable microfilming 
equipment offers you: It can help you simplify or improve records 
systems: provide tightened data control; save voluminous record 
storage space; cut costly clerical help; and insure a foolproof records 
retention schedule. Your nearby Burroughs Systems Counselor can 
show you its many other benefits. He’s well trained and experienced 
in every single facet of the operating needs of 
businesses—small and large. Want an enlightening _sA 


chat? Then call him at our nearest branch office 
today. Burroughs Corporation, Detroit 32, Michigan. 


CUTS COSTLY POSTING OPERATIONS FOR DRY CLEANERS: “Permanent 
record microfilming of invoices cuts two-thirds of our billing time by eliminat 
ing the need for posting the date and number of each customer invoice.’’ 
O’Conner's Cleaners, River Forest, Illinois. 




















REDUCES FILING TIME AND CLERICAL COSTS FOR TRUCKING FIRM: 
“Burroughs Microfilming affords us faster filing and easier finding of our 
many records . . . cuts clerical costs while still meeting |.C.C. records retention 
requirements.” Shay’s Service, Inc., Dansville, New York, 


THE MODERN LOW-COST MICROFILMING SYSTEM 


“Burroughs” Reg. TM. 





In Labor 


Teamsters’ Failure to Wash Linen 


Puts AFL-CIO Head in Bad Mood 


AFL-CIO Pres. George Meany ended the four-day 
summer meeting of the federation’s Executive Council 
(BW \ug.17°57,p140) in a snappish mood last ‘Thurs 
day. Asked about the pledge made last May by John 
I’. English, secretary-treasurer of the 1.5-million member 
l'camsters, that the union “would clean their own dirty 
linen,” Meany snapped: “No, they haven't cleaned thei 
dirty linen He testily refused to comment on testimony 
unveiled at Senate hearings linking the main contender 
tor the ‘Teamsters’ presidency, James R. Hoffa, and 
racketeer Johnny Dio. 

[he council set Sept. 24-25 as days of decision in the 
corruption cases of the ‘Teamsters, Bakery & Confection 
erv Workers, and United ‘Textile Workers. But as far as 
disposing of the troublesome Hoffa is concerned, council 
members seemed to place more hope in developments 
before the Senate committee than in reports of the AFL- 
CIO’s own Ethical Practices Committee. 

In other actions, the AFL-CIO council 

¢ “Scolded” Cougress for delaving the passage of a 
law requiring full disclosure of the financial operation of 
ill health, welfare, and pension programs 

¢ Received a report from the Sheet Metal Workers 
union that it would not boycott products of the Burt 
Mfg. Co., Akron, Ohio, and would instruct its members 
to install Burt metal louvres and ventilating equipment. 
lhe United Steelworkers are bargaining agent at Burt, 
ind SMU members have refused to handle Burt products. 
\leany said a special committee would investigate to see 
whether the SMI 


¢ Authorized th« 


promise is carried out. 
construction of an eight-storv addi 
AFL-CIO headquarters building in 


tion to the new 


Washington, D. C 


IAM Charges That Two Members 
Are Trying to Set Up a “Dual” Union 


Lhe old controversy between skilled craftsmen and 
industrial-type workers flared up again within the Inte1 
national Assn. of Machinists with the suspension of two 
Chicago machinists for active leadership in an “inside 
the-union” club that advocates separate negotiations for 
skilled workers. 

lhe two IAM members were also fined $500 each for 
participating in the leadership of the United Aircraft 
Mechanics Club, Inc.—a vear-old club of about 1,000 
skilled employees of United Airlines, Inc., all IAM mem 
‘bers. ‘The club has opposed the election or re-election of 
certain union officials within IAM Lodge 1487. 

Victor C. Lingis and Charles FE. Beutell were sus- 
pended this month by Albert J. Hayes, IAM president 
and chairman of the AFL-CIO Ethical Practices Com- 
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mittee. ‘The union charged that by joining the club and 
advocating separate negotiations for skilled workers, 
Lingis and Beutell were attempting to inaugurate and 
encourage secession from IAM. ‘They were also accused 
of attempting to establish a “dual” umon. 

Lingis and Beutell have been denied the right to 
attend union mectings and hold office for five vears 
Beutell was the first recording-secretary of Lodge 1487 
Unless the two machinists pay the $500 fine by Sept. 22, 
they will be dropped from umion membership. Lingis 
ind Beutell say they won't pay on principle. Lingis is 
ippealing the decision. ‘Their jobs, however, are not in 
danger even though the union has a union shop contract 
with United Airlines. ‘They cannot be fired under the 
Railwav Labor Act, which governs airlines, too. ‘They 
in be discharged only for nonpayment of initiation fees, 


dues, and assessments—but not for nonpayment of fines. 


Union Plumps for 32-Hour Week, 
Rebuffs Leaders on Dues Hike 


\ 32-hour week, with no cut in pay, was set as a bat 
gaining goal by the Oil, Chemical & Atomic Workers at 
its convention meeting in Chicago last week lhe SOO 
delegates did not insist that the shorter week be No. | 
target Nor did the 
five-dav week with fewer working hours, or a four-day 
work week. Members of the union now generally work a 
40-hour weck 

The delegates also refused to increase the amount of 
dues paid by members to the international union. | hie 
per capita dues are now $1.50 a month. After a sharp 
debate, the administration of the union failed to muster 
the two-thirds vote required to pass a proposal boosting 


spell out whether they favored a 


dues by 15¢ 
e ee 


Taft-Hartley Does Not Prevent Suit, 


Says Washington Court 


Che ‘Taft-Hartley Act does not prevent a union mem 
ber from suing his union in a state court, savs the Wash 
ington State Supreme Court lhe court rejected an 
ippeal by the Teamsters Union for reversal of $6 $72.15 
damages awarded Dell L. Selles, a member of Scattl 
Local 174, by the King County Superior Court 

Selles sued his union for refusing to send him to work 
He charged that the ‘Teamsters Local had 
prevented him from working because he and other union 
members had organized a meeting in April, 1952, to pro- 
test the method of electing local union officers. Se!l 
said he was forced to seek less remunerative work. I 
first filed a complaint with the National Labor Relations 


Board but later withdrew the charges and sued 


as a teamstel 


n the 
State court 

he ‘Teamsters Union contended that the state court 
had no jurisdiction because Congress preempted the field 
of labor relations under ‘T-H and gave the NLRB ex 
chusive jurisdiction 

The Washington Supreme Court, however, upheld 
Selles’ suit. 
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THE MARKETS 


The Case Study of a Nervous 


Looking Back Two Years... 
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Dote. Stenderd & Poor's Daily Stock Price !ndexes. © eusiness weer 


The stock market this week climaxed its backing and filling of the 
past two years with a set of fast somersaults that upset many expec- 
tations. Despite the encouraging midweek recovery, many cau- 
tious Wall Streeters still have their fingers crossed on how “dynamic” 
the fall business trend may turn out to be. 
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Stock Market 


Some Individual “Soft Spots” 


Aug. Loss 


COMMON STOCK Level : 


Allegheny Ludlum Steel $47 75 
American Metal Co 22 25 
American Potash 49 

Anaconda Co 

Anaconda Wire & Cable 


Babcock & Wilcox 

Bath Iron Works 
Bristol-Myers 
Brunswick-Balke-Collender 
Burroughs Corp 


Phillip Carey 
Carpenter Steel 
Carrier Corp 
Chance Vought 
Clark Equipment 


Ciimax Molybdenum 
Electrodynamics 
Eastern Stainless Steel 
Fansteel 


Consol 


General Tire 


Gulf Oil 

Hammond Organ 
Hudson Bay Mining 
Int'l Business Machines 
Int'l Nickel 


International Paper 
International Salt 
International Utilities 
Jones & Laughlin 
Kerr-McGee Oil 


Lukens Steel 

Mengel Co 
Minneapolis-Honeywell 
Minnesota Mining 
Nationa! Lead 


Newmont Mining 
Northern Pacific 
Olin Mathieson 
Pitney Bowes 
Reynolds Metals 


Ryan Aeronautical 
St. Joseph Lead 
Socony Mobil Oil 
Southern Natural Gas 
Standard Oj! (Cal.) 


Standard Oi! (\N. J.) 
Stauffer Chemical 
Texas Co 

TXL Oil 

Union Carbide... 
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RESERVED FOR 
YOUR CARGO! 


No bumping of cargo or off-loading for 


passengers 
Big plane capacity with all space reserved 
for your cargo 
Big doors to accommodate the largest 
shipments 
e Rush your goods to destination 
call your nearest Slick office 
or freight forwarder 


Certificated, Scheduled Air Carrier « Member ATA 
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3415 Cedar een Road, Dallas, Texas « LA 6-7671 


overseas passenger charter e airmail e air express 
domestic and international air cargo 
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Reznor direct-fired 
unit heaters offer the 
modern solution to the 
problems of heating 
commercial and indus- 
trial buildings. They 
to install, less 
to operate and require 
practically no main 
tenance, With sus 
pended, ductand 
free-standing types in 
all appropriate sizes 
from 25,000 to 2,000,- 
000 BTU, the Reznor 
line includes equip- 
ment which is exactly 
right for your heating 
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Major General J. D. O’Connel', Chief Signal Officer, U. S. Army, and Lt. Col. 
H. E. Nestelrode, a member of General O'Connell's staff, compare size of 
blueprints with that of microfilm aperture cards which will be furnished to 
selected Signal Corps installations 


PUTTING ENGINEERING DRAWINGS 
IN “MICROFILM WINDOWS” 
SAVES $500,000 PER YEAR 


FORT MONMOUTH, N. J. 


An ingenious idea—the use of 35mm Recordak Micro- 
film in small aperture cards—does away with bulky 
ylueprints may well change engineering habits the 


world overt. 


Working with the U. S. Army Signal Corps in this 
revolutionary project at Fort Monmouth is the Recordak 
Corporation, Subsidiary of Eastman Kodak Company. 
Its recent discoveries in microfilming techniques and 

quality control 
allow the use of 
low-cost 35mm 
Recordak Micro- 
filminstead of 70mm 


£ or 105mm micro- 
— 


film. Its trained 
Will save days and weeks personnel using 
n issuing defense contracts . 

specially designed 


handled what looked like an impossible job 


> Case. 


All in all, some 700,000 Signal Corps drawings, prints, 


, } 1} 


and specification sheets—al zes, all ages, all color are 
tecordak Microfilm. 
Signal Corps requirements specify that the background 


being reproduced uniformly on 
g I . 


density of the filmed images be controlled within the rigid 
tolerances of 1.0 and 1.2 on the A.S.A. neutral density 
scale.) Duplicate microfilm copies are then made from the 
‘“‘master’’ negative and mounted in the aperture cards. 
These ready-to-use records are forwarded in place of 


blueprints—to the U.S. Army Signal Supply Agency and 
r . . S e 
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Short cuts with Recordak Microfilming 


Latest report on how this low-cost photographic process is simplifying routines 
jor thousands of business concerns and government age ncies 


eeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeee 


Signal depots throughout the world. Thousands of dollars 


are saved on mailing costs alone. 


More importantly, this new system lets the selected 
installations keep hundreds of thousands of records at the 
fingertips in compact, uniform card files. Makes it possible 
to check any item immediately in a Recordak Film Reader 

or make an enlarged paper print right on the spot. 
Delays of days and weeks in the repair of equipment 
and the procurement of essential defense items are 


eliminated by having records on hand. 


New system hailed by engineers, draftsmen 
Industry has bee uick to see the advantages of this new 
Recordak System which, for the first time, allows superb 
reproductions of 
large, complicated 
designs on 35mm 
microfilm .. and 
subsequent paper- 
print enlargements 
without loss of de- 
tail. Already many 
well-known com- 
panies have con- 
tracted for or 
are investigating 
Recordak’s service. 

4 new free 
describes in detail 
how you Can save 


engineering Recent Recordak discoveries in 35mm micro 


reduce costs, im filming make new system possible 
prove quality. Just 
mail coupon. No obligation whatsoever! 


**Recordak”’ i 


SRECORORK 


(Subsidiary of Eastman Kodak Company) 


originator of modern microfilming— 
now in its 30th year 


ee+ee+ MAIL COUPON TODAY .«++-+-s 


RECORDAK CORPORATION 
115 Madison Avenue, Nev ork 17, N. ¥ 
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A few more busy weeks, and 


... Ford forms an unbroken front in the Battle of Detroit 
— as fresh battalions of Edsels join the front lines 

















To the world of business, there is one thine about the Edsel more exciting than the mystery 


of “what's under that hood.” It is the decade-long transformation of the Ford Motor Co.. in 


its every aspect : its emergence next month as a full-line auto con pany its Conversior 


to integrated marketing strategy under dynamic industrialist Jim Nance. In these precedin 
900 busy weeks, Business Week's own efficient departments surely served at Ford Production 
Marketing, Research, Finance, Labor, Economics. Government. For Jim Nance would have no 
BUSINESS other reason to read this magazine. Nor would President Henry Ul. Chairman Breech. and 
WEEK 153 other Ford management subse ribers. Every word business-useful., Business Week delis 
ers twice the business information of any other general-business or news magazine And 
imong such magazines, management men name Business Week “most useful dou adver 


tise in Business Week when you want to influence management 
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PERSONAL BUSINESS 


BUSINESS WEEK You’re not alone if you’ve been thinking about real estate “syndicates” 
AUG. 24. 1957 —perhaps wondering what they are and how they operate, and maybe 

, considering whether they might be a good place to invest $10,000, $20,000, 
or more. The syndicates are becoming increasingly popular among investors 
in the high income brackets. 





Through these syndicates, you pool your funds with those of other 
investors, each buying a “partnership share” in a major piece of city real 
estate. You are promised a high yield—often 8% to 15%. At the same 

A BUSINESS WEEK time, there are booby traps along the way to be aware of. 


Typically, a syndicate is born when two or three men, usually experi- 
enced real estate promoters, contract to buy, for example, a large down- 
town office building. They form a partnership, deposit perhaps 10% of 
the cash payment, and reserve the right to assign the remainder of the 
contract—that is, to raise the rest of the cash by selling partnership 
shares or “units.” 


Those in the original group serve as active partners and managers 
of the syndicate. Those who subsequently buy shares become nominal 
or “limited” partners, with no voice or vote in management. 


Thus, the cash payment in the total purchase price of the building 
is “syndicated” among a number of investors—maybe as few as 10 or 12 or 
as many as 200 or 300. With cash covering 15% to 30% of the total 
purchasing price, the balance usually is financed through a mortgage. 


Potential investors—often reached initially through private mailing 
lists—are sent descriptions of the offering (similar to stock prospectuses) 
when they show interest. The prospectus analyzes the property in ques- 
tion, gives financial and legal details, indicates the probable yield. Part- 
nership units usually cost anywhere from $5,000 to $30,000 each. 

Investors’ liability, as well as their rights, is limited. Each receives a 
copy of the full partnership agreement. 

Here’s a simplified example of how a syndicated operation works: 

Suppose the syndicate wants to buy a property that’s priced at 
$1-million—with $300,000 to be paid in cash. The cash is raised among the 
partners, both active and limited, and the remaining $700,000 is financed 
by mortgages. 

Free and clear, without mortgages, the building rents could reason- 
ably yield $90,000 a year—a net of 9%—after operating costs and other 
expenses. With the mortgage, it might net $45,000. If the limited part- 
ners had been promised a 12% return on the cash invested, it would 
mean a payout of $36,000 to syndicate members. The $9,000 left over 
from the $45,000 net would be the fee of the active partners, the syndicate 
managers, in addition to any share they had in the $36,000. 


From the investor’s viewpoint, participation in a real estate syndicate 
has advantages: 


¢ High yields of 8% to 15% in boom times, payable monthly. 


¢ The chance to participate in ownership of a large property that would 
otherwise be beyond your means. 


PAGE 149 ¢ The fact that earnings of the property are taxed only once—when 





Pp E RSO NAL BUSI N ESS (Continued) 


BUSINESS WEEK you as a partner receive the income—rather than twice as in the case of cor- 
UG. 24. 1957 porate earnings (once at the 52% corporation tax rate and again at your 
A . ’ personal income tax rate when you receive the dividends). 








¢ The depreciation write-off on real estate is passed on to a limited 
partner just as if he were sole owner of the property. 


There are disadvantages, too: 


* A chance that the Treasury Dept. may someday apply corporate tax 
rates to partnerships of this kind. 


¢ A danger that rentals, hence earnings, would fall off in a reces- 
sion, when your share as a limited partner might also be hard to sell. 
There’s an outside chance, too, that not only would income stop but the 
whole investment might be lost in a foreclosure. 


¢ Difficulty in getting the signatures of so many partners, especially 
in the larger syndicates, to convey clear title in case of sale. 


Obviously, caution should be the rule. You should have a real estate 
expert check the property and an attorney review the “prospectus.” 


September is Sight-Saving Month—and a good time for you and your 
family to have thorough eye examinations. Too many people, the National 
Society for the Prevention of Blindness warns, wait until their sight is 
permanently impaired. Here are three important points to keep in mind: 


¢ Glaucoma, caused by a steady build-up of pressure in fluid inside 
the eye, is slowly blinding about 500,000 Americans. Often there are 
no symptoms noticeable to the victim until the disease is beyond con- 
trol. Early treatment usually arrests the disease; once vision has been 
destroyed, it cannot be restored. Adults should have their eyes examined 
every two years. 


* Children’s eyes should be examined every year-—especially those of 
tots who can’t tell when something’s wrong. It’s a good idea to check 
their vision before school starts next month. 


* Home workshop addicts should, of course, wear shatter-proof safety 
glasses. These can now be ground to prescription. 


For a free booklet on eye health and care, write to Prevention of 
Blindness, 1790 Broadway, New York 19, N. Y. 





If you'll soon be sailing down the Intracoastal Waterway to Florida 
in the annual migration of yachts that starts next month, take note of 
the new regulations concerning drawbridges, effective Sept. 5: 


Drawbridges will not be required to open for craft that would be able 
to clear the structures if it weren’t for protruding objects not essential to 
navigation. Fishing outriggers, radio or TV antennas, false stacks, and 
ornamental masts aren’t considered essential. 





A bridge tender probably won’t refuse to open the bridge, but if he 
thinks the opening was unnecessary, he’ll report the name of the boat. 
An Army district engineer will then inspect the boat. If he decides the 
protruding objects are nonessential, he’ll tell the owner to remove them 
before approaching low bridges. If the owner fails to comply, he will 
find the bridges closed the next time he wants to pass. 








To avoid delays on your southward cruise, obtain details on bridge 
PAGE 150 clearance from the Division Engineer, P. O. Box 1889, Atlanta, Ga. 
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Working against time, transit-mix trucks 


call for... 


Helco-Remy Extra-Duty Electrical Equipment 


to keep batteries charged 


To a large extent, work time for transit-mix trucks is a 
matter of “hurry up and wait’ —with engine idling. 
Waiting at the plant, loading. Waiting at the job site, 
unloading. And in actual fact, a good part of the hurry- 
ing from plant to job is done at low speeds. 


Transit-mix trucks with two-way radios and other units, 
therefore, have special electrical requirements. And 
Delco-Remy extra-duty d.c. generators are proving 
their dependability in this kind of service, every working 
day. With them, transit-mix truck operators get the 
extra output needed to keep batteries charged—at 
engine idle and at low engine speeds. With the right 
generator and matching Delco-Remy regulator, bat- 
teries are protected against excessive discharge and 
cycling effects, stay charged and last longer. 


Both 6- and 12-volt generator application packages are 
available. Specify Delco-Remy extra-duty electrical 
equipment, including the new longer life Delco batteries, 
when you order your new vehicles—or when you re- 
equip your present ones. 


Model 1106986 is typical of several 
Delco-Remy d.c. generators which 
are specially suited for vehicles in 
low-speed-and-idle operation. This 
dependable 12-volt unit can produce 
20 amperes at engine idle, with 
maximum output of 50 amperes at 
about 20 mph. 


YG 


THE WAVY—STARTI> 


Delco-Remy 


MS 


DELCO-REMY «+ DIVISION OF GENERAL MOTORS + ANDERSON, INDIANA 
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FIREWORKS in Dow’s vast magnesium mill come when molten metal is doused. A new charge of pig melts in foreground. 
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Magnesium vom os the Big Time 


for a bigger chunk of the struc- 
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TESTING for defects is performed ultrasonically on racked extrusion billets of magnesium. 


Next, they are prepared to go into the mill's powerful extrusion presses. 


MILITARY landing mat will eventually be made from this ex 


trusion turned out by 13,200-ton extrusion press at the right 


COILS of magnesium sheet pop from coiler be- 


hind Dow’s 84-in. reversing breakdown mill 
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Even our new car ferry 


emis: ft 


As vital to shippers as fast running time on the main 
line (in 1956 only one other railroad in the country out- 
ranked Western Pacific in train miles per train hour!) 
are the steps taken by Western Pacific to cut terminal 


delays to a minimum. 


For example, to speed-up the transfer of cars between 
Oakland and San Francisco, we recently placed in serv- 
ice the first new ferry to be seen on San Francisco Bay 


in many years. The streamlined, all-steel, diesel-powered 


ear ferry “Las Plumas” is a highly functional vessel, de- 





General Offices: 526 MISSION STREET, SAN FRANCISCO 5, CALIFORNIA 


~ Ts streamlined! 


signed to do a particular job in the most efficient way 
possible. One unusual feature is a bow propeller (in addi- 
tion to three stern propellers) which has its own engine 
and is positioned to give a powerful right-angle thrust 


for quick maneuverability in and around slips. 


The “Las Plumas” is another tangible result of Western 
Pacifie’s policy of leading the way in the introduction of 
new and better equipment, improved freight handling 
techniques and other innovations designed to give ship- 


pers the finest transportation service in the West. 

















ROUTE OF THE VISTA-DOME California Lephit 

















See ae. 


MOLTEN magnesium will be pumped from crucible to holding pot 
feeding two continuous casting machines that produce ingots and billets. 


——e 


CASTING machine receives molten metal from small pipe at top, 


yields solid ingot cooled by spray as it emerges from copper mold. 
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the cooled ingot is cut to proper size by flying saw. 
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Is Saving One Company 


98,023" 





SEND FOR 
your FREE copy 


This lighting cost analysis by an independent consulting engineer 
reveals the money actually being saved in one metal building 
through the use of Corrulux daylighting panels in place of 
artificial lighting. Comparative costs of both methods are pro- 
jected over a ten-year period, indicating a savings with Corrulux, 
of over $58,000.00. 

Similar savings are possible in your construction picture. 

Write for your copy of this important analysis today. On your 
letterhead, please. 


ma. Corru/ux 


L-O-F GLASS FIBERS COMPANY 
Dept. We P.O. Box 20026, Houston 25, Texas 





Jamar-Olmen Building 
Houston, Texas 
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magnesium is now put into military 
products, 55 into commercial. But 
the proportion is different if you in- 
clude the magnesium used in titanium 
production under the military label. 


li. Building for Tomorrow 


In any case, only 2,250 tons of 
magnesium ended up last year in prod- 
ucts purchased by the public. 

At the present rate of consumption, 
Dow’s new Madison magnesium mill 
is an obvious—and deliberate—case ot 
overcapacity. Says one executive promi 
rent in the magnesium business, aghast 
at the plant’s size: “Why, Dow could 
roll enough plate on that big break 
down mill in eight days to supply the 
whole industry for a vear!” 
¢ Man to Do a Boy’s Job—But Dow 
claims it knows what it’s doing. It fully 
intends to push magnesium toward a 
bigger share of the structural materials 
market. In its chemicals operations, the 
company has traditionally overbuilt, on 
the theory that increased sales or in 
ternal consumption would take up the 
slack. With magnesium it is taking 
the same tack. Carl Gerstacker, Dow 
treasurer and _ vice-president, admits 
“We're way overbuilt in magnesium 
. . . But we think our sales and profits 
will keep growing at the present rate 
of some 12% a vear through 1970.” 
Last vear, Dow’s magnesium sales came 
to about $63-million, around 10% of 
the company’s total business. 

Dow won't estimate the Madison 
mill’s capacity officially. Nor will J. D 
Hanawalt, manager of the Magnesium 
Div., reveal how close to that capacity 
it’s currently operating 

However, from a comparison of the 
mill with aluminum installations of the 
same magnitude, it’s obvious that it 
could handle, at full blast, something 
like 75,000 to 100,000 tons of metal a 
vear. And shipments of wrought mag 
nesium products from all sources totaled 
enly 12,690 tons last vear. In the first 
half of 1957, thev were running at a 
slightly better rate 
e Facilities—Originally, the Madison 
layout was a steel casting plant for tank 
parts and armor plate But because 
its spacious open bays and heavy crane- 
wavs were adaptable to any heavy in- 
dustrial job, Dow bought it from the 
General Services Administration in Jan 
uary, 1951, and rebuilt the interior 

The Korean War hurried the plant 
into production. The Air Force—des 
perately short of thin magnesium sheet 
for aircraft skins—acquired the first piccc 
of rolling equipment for the plant: a 
66-in. mill that could roll sheet in thick 
nesses of 1/20 in. and less. That mill 
went into production in March, 1952, 
and facilities for alloy ingot melting and 
casting followed in June. The company 
has added bigger and better equipment 
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How to move a mountain of coal—economically 


Coal is essential to steel production. 
Every day huge quantities of it are 
converted into coke for use in blast 
furnaces. Maintaining adequate sup- 
plies is a big transportation job, 
where small savings on every ton 
multiply into impressive totals. 
Designed especially for this type 
of work, modern river towboats 
and large-capacity barge fleets pro- 
vide low cost freight service over 
the inland waterways system. 
Vessels like Island Creek Fuel and 
Transportation Company's Raymond 
E. Salvati, above, deliver up to 


_een 
Clam 2k fla 


18,000 tons of coal per trip. Such 
Dravo-built towboats are products 
of many years of research, studies in 
actual service and scientific model 
basin testing. Engineered for low 
operating costs, they produce bene- 
fits for consumer and transporter. 
Experience in constructing more 
than 3,700 hulls enables Dravo to 
build this kind of performance into 
many types of floating equipment. 
For more information on any of the 
products and services listed below, 
write to DRAVO CORPORATION, 
PITTSBURGH 25, PA. 
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NEW, VERSATILE CLARKE 
WET-DRY VACUUM CLEANERS 
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Furnace boilers 











CUT CLEANING COSTS 


Clarke’s new line of wet-dry vacuum 


thorough floor-to-ceiling cleaning 


costs. With labor being the biggest 
cleaning dollar, every minute saved 
maintenance bill. And Clarke vacuums really 
they're designed with a host of new labor-saving features 
that make quick work of any cleaning job. In office, plant, 
warehouse—anywhere dirt, dust and liquids must be cleaned 
up in a hurry, a versatile Clarke vacuum cleanet 
most efficiently. Let us show you just 
saving Clarke vacuum cleaners will do for you - 
much they'll save you. The different job-fitted sizes include 
one just right for your cleaning needs 


For large floors, the self-propelled 
maintainer scrubs, picks up and dries at speeds up to 20 
times faster than mopping, Cuts floor maintenance costs up 


to 83°. For small floor areas, too, 


Clarke floor maintainers that handle complete floor main- 
tenance at a fraction of the normal cost 


Literature on Clarke floor 


Representative's call 


Name 
Firm 
Address 


City . State 


CLARKE SANDING MACHINE COMPANY 


uae E. Clay Avenue, Muskegon, Michigan 
Authorized Soles Representatives and Service Branches in Principal Cities 


, P.O. Box 34, Toronto 
MAINTAIN FLOORS BETTER, FASTER, MORE ECONOMICALLY WITH A CLARKE 


Distributed in Conoda: G. H. Wood & Co. itd 











Suds and liquids 


Droperies, fixtures 
‘ ea! ee) 


cleaners means 


Let us prove it 


. 
rg SEND COUPON TODAY FOR: 


Literature on new Clarke vacuum cleaners 








steadily ever since. It’s now operating 
3 


bau 


\ 


UU-ton extrusion prcss, half a 
dozen or so smaller extrusion units, 
an 84-in. hot mill backed by a cold mill 
of the same size, and several smallet 


Hx 


rolling mill 
e Advances—Before the Madison mill 


went into action, almost all magnesium 
had been rolled on hand mills from 
small ingot Ihe vas no such thing 
1s a coil of magnesium sheet. Now, of 
course, Dow uses h ingots and big 
6,000-hp reversing mill live passe 
through the hot mill reduce a mag 
nesium slab—10 ft. long, 40 im. wide 
1 ft. thick—to a coil of sheet. A final 
warm” rolling (necessary because mag 
nesium will break under cold rolling 
provides fine finish 
In the new hot metal shop, metal 

illoved and cast in a continuous proces 
Dow can turn out high-temperature i 
loys in volume and under close quality 
control 


lll. New Applications 


Dow's res¢ irch nh magnesiult ha i] 
wavs staved away from end product de 
sign If we provide the right kind of 
material at the right price,” savs Han 
walt, “engineers and designers will put 


it into products.” With this faith, the 
company leaves product design and de 
velopment to its customers. 

Although it’s too carly to judge 
Dow’s success in providing “the right 
kind of material,” there are already som 
interesting new uscs for magnesium 

e A major truck maker is building 
three experimental bodies from mag 
nesium 

e One of the largest distillers ha 
converted all its advertising printing 
plates from copper to magnesium sheet 

e For aircraft, alloys of magnesium 
th elements or with tho 
tum compete favorably with titanium, 


} ] 
stainless stecl honevcomb, and _ high 


with rare cat 


strength aluminum 
e More magnesium is going int 


military ground vehicles The Arm 
mule,” a 750-lb. motorized vehicle fo 
infantry, is essentially a magnesium plat 
torm 

e Fire Hazard—Magnesium has _ been 


kept out of some plants by the fear of 
fire—which has perhaps been overdram 
itized by wartime publicity given t 
magnesium flares and incendiarv bombs 
Rut there’s no denving the wav mag 
nesium burns once lit. Furthermore 
wet magnesium chips are definitely an 
explosion hazard 

Llowever verv few of the 50 or 
more U.S. magnesium fabricators have 
ever suffered a serious magnesium fire 
Most fabricators sav magnesium in mas 
sive or sheet form is virtually impos 
sible to ignite An oxacetvlene torch 
can set it ablaze, and it will burn in a 
gencral building fire. But, in general, 
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THERE'S A SOUND REASON 
FOR HEXCEL HONEYCOMB 
IN THE BOEING 707 


created by the exhausts of powerful jet « 
tics. THE SOLUTION: 





2 


- Fora world of ti 


BME xX C EL PRODUCTS INC. 





...are Engineered 
to Fit the Job 








You find Red Seals on the job, wherever there's a job to be done— 
in excavating, ditching, concrete ripping, grading, building, and all 
phases of road construction. You find them powering the equip- 
ment of manufacturers who recognize the importance of the 
“engineered for the job"’ features, and the day-in, day-out depend- 
ability of Continental Red Seal engines and power units 

Badger Machine Company's Model 360 Hydro-Scopic Hopto, shown 
above, is powered by a Continental Red Seal Model B427. This 
installation is another fine example of expert matching of the engine 
to the rest of the machine. It’s wise, when buying equipment of this 
type, to choose a make with Red Seal power. You get an engine 
which is not only tailored to the job, but backed by specialized 
experience dating from 1902. 


6 
SERVICE FACILITIES AND GENUINE RED SEAL PARTS ARE AVAILABLE EVERYWHERE 





WORLD'S LEADING INDEPENDENT MANUFACTURER OF INTERNAL COMBUSTION ENGINES, 

CONTINENTAL MOTORS OPERATES PLANTS IN ATLANTA, DALLAS, DETROIT, MILWAUKEE. 

MUSKEGON, AND TOLEDO, AND IN ST. THOMAS, ONT., PRODUCING AIR-COOLED AND LIQuiD- 
COOLED ENGINES FOR USE ON LAND, AT SEA AND IN THE AIR. 


[ontinental Motors [orporation 


me ee fe oe ON Ee eee ll ee Oe Se 
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it’s almost as safe to handle as 
other metal 

¢ Big Brother—Magnesium has always 
been a kind of baby brother to alumi 
num. It’s hard to find a single structur 
ipplication of magnesium for which 


] 
iluminum isn’t 

Man\ specih¢ itions for die-cast auto 
parts call for aluminum or magnesium, 
whichever is cheaper. At todav’s pri 
mary aluminum prices, magnesium en- 


sestarl 
suited, too. 


jovs an advantage, at least for die cast 
ings. But most die-cast parts use sec 
ondary aluminum, melted from scrap, 
and with aluminum in oversupply and 
scrap prices depressed, the advantage 
disappears 
¢ Bright Hopes—Two new develop 
ments mav improve magnesium’s posi 
tion in die castings. One is hot cham 
ber magnesium die-casting equipment, 
which uses a submerged pump to de 
liver molten metal to the dies, instead 
of the hand dipper in the cold chamber 
process. It’s much faster and more 
automatic. So far, only a few have in 
vested in the machines, but the names 
ire big: Westinghouse and the AC 
Spark Plug and Delco Divs. of General 
Motors 

Ihe other innovation is an auto- 
matic metering device developed bi 
Dow as an accessory for a cold chamber 
machine his would make it possible 
to convert thousands of cold-chamber 
aluminum die-casting machines to auto 
matic operations using magnesium The 
device automatically delivers a meas- 
ured shot of molten magnesium to the 
charging chamber. Since it uses stcel 
parts and valves, it won't work with 
iluminum. which attacks ferrous alloys 
when molten. Dow thinks it will in 
troduce magnesium to a lot of die-cast 
ing shops where it’s never been before. 
¢ Where to Get It—In order to crash 
the big time, magnesium needs a 
broader base of supply. For all practi 
cal purposes, the only supplier now ts 
Dow, with two sea-water recovers 
plants, one a government facility at 
Velasco, Tex., and the other its own 
layout in Freeport, Tex. ‘The company 
has bid $19.1-million for the Velasco 
plant, but the Justice Dept. hasn’t yet 
ipproved the sale. ‘The two plants arc 
operating in excess of their combined 
imnual capacity of about 76,000 tons 

Ihe most likely secondary source is 
\labama Metallurgical Corp., a joint 
venture of Brooks & Perkins, Inc., of 
Detroit and Dominion Magnesium, 
Ltd., of Canada Alabama Met has 
ordered the structural steel for a 12,000 
ton-capacity plant to produce high-pu 
rity magnesium from dolomite ore by a 
thermal process 

GSA will put a Painesville (Ohio) 
magnesium plant, now in standby con- 
dition, on the auction block Sept. 12 
\ buyer for that would be a big help 
to the supply situation. END 
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Next, No. 4 NO-OX-IDized wrapper for protection against abrasion 


THIS PIPE 


Twenty-five years ago NO-OX-ID 
combinations sealed this pipe against 
corrosion. Today, after two and one- 
half decades of uninterrupted service, 
the pipe is as good as new. 


HOW DO WE KNOW THIS? 
Recently, new construction made re- 
location of the line necessary. Inspec- 
tion revealed the original NO-OX-ID 
coatings and wrappers had chemi- 


Drarvbowuw NO-OX-ID | .* 


For Long-Term Protection 
Against Pipe Corrosion 


USE THIS COUPON 
FOR MORE INFORMATION 


cally and mechanically stopped mois- 
ture penetration and corrosive attack. 
Not a foot of pipe was replaced. After 
cleaning and a new application of 
NO-OX-ID coating-wrapper combi- 
nation, the pipe was lowered in. It’s 
now ready for many more years of 
additional service. 

Many leading pipeline companies 
and utilities rely on NO-OX-ID com- 
binations for lasting pipeline protec 


Gentlemen: 


Finally, NO-OX-ID Filler Red "C," a seal coat, completes protection 


IS 25 YEARS YOUNG 


tion. Consult your Dearborn repre- 
sentative next time you move pipe or 
lay new lines for the right combina- 
tion to meet your soil conditions. 


NO-OX-ID ADVANTAGES 


Coats more feet per man-hours be- 
cause less material is needed+ Applied 
hot or cold + By hand, by Traveliner 
or at the mill « Requires less equip- 
ment * No noxious fumes. 


Dearborn Chemical Corporation 
Dept.BW, Merchandise Mart Plaza 
Chicago $4, Illinois 


Have a Dearborn Pipeline Representative call 


Send me NO-OX.-I1D literature 


Company.... 


Address 





Clutter-Prootf Desks 
the Shaw-Walker Clutter-Proof 


sk the drawers can organize 

rything from paper clips to re 
Entirely eliminates clutter 
top and inside. 58 color combi 


nations. Now on display in 438 cities 


GHAW-WALKER 


MUSKEGON 1, MICHIGAN 
Largest exclusive mokers of Office Equipment 








Pulp 
Dewatering } 
Problem? 


DENVER Disc Filters, 
Agitotor Type Disc 
Filters & Complete 
Dewatering 

Eq ment 


Write today 
ENVER 
uispmnerd 


1414 17th St., Denver 17, Colorado 


BUSINESS WEEK is your “shop- 
ping center” for business goods and 
services. For instance, BUSINESS 
WEEK has led all news 


agement magazines in Stationery 


and man- 


and Miscellaneous Paper Goods 
advertising for 12 years. Source 
Publishers Information Bureau 
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NEW converter translates analog curves into numbers that can be fed into computer. 
T Electronic Brai 


Coordinate Their Work 


The many attempts made to get the 
inalog and digital computer to work to 
gether have not been very successful 
The problem is that they work so fast 
that converters—electrical and mechani 
cal instruments used to coordinate the 
mathematical flashes—wear out before 
they can be put to heavy duty use. This 
lack of reliability has kept a very valu 
able production-control system out of 
plants. ‘The instrument in the picture 
called ADIT, is considered the answer 
by its manufacturer, Weston Electrical 
Instrument Corp., of Day 
strom, Inc 

ADIT’s work is cut out. An analog 


computer is contemptuous of n imbers 


a subsidiary 


It judges speed, temperature, electric 
current, and such things at verv high 
speeds without bothering about hum 
drum figures. The result is answers that 
resemble the level of mercury in an un 
marked thermometer. A digital com 
puter works with facts and figures, not 
theories. It can’t make complex calcu 
lations like the analog; instead it does 
he same work by irithmetic, 
And it gives 
( information that 
can be put on punch cards and tape and 
stored for later use 

Ihe computer converter has to take 
the curves plotted by the analog com 
puter and read them off as numbers 
that can be fed into the digital com 


simple 
ind so is a lot more stable 
mecret numerical 


puter. In other words, it puts numbers 
on the thermometer and then reads 
them accurately 

Previous converters tried do the 
job by using a combination vact 
tubes and mechan relavs. But 
often had less than 1/100th sec 
Mechanix 
parts often broke down in less than 24 
hours because of the strain. The threat 


+ 


transfer th information 


} } 


ft large amount ~f down time k pt 
industry at a distance 

ADIT works entirch 
without mov 


clectronicall 
arts. In the model 
signed for industry, the 


parts are 


I 
placed D\ ransistors which at 
pected to 1] 


laboratory 


} 
| 
i 


mode can 


for more than eight months 
failure, uses vacuum tubes 

e At Work—ADIT works like this 
mation of the 


comes into e converter as an clect 


numberless infor 


current varving with the quantity meas- 
ured. ‘To give the current a number, 
it’s matched against a much stronger 
current set at a constant level in the 
converter. The result is a ratio between 
the strong current and the weak over a 
set period of time This provides a 
numerical fraction that the digital 
computer can read and register in its 
memory core 

Che system is expected to have im- 
mediate use in the chemical and petro- 
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Rely on your AIM*. .. Menasha Container of California did... 
Steel Strapping Machine unitizes corrugated boxes 


Acme idea Man, 
Ray Vilas worked 
with Menasho 
Container to 
develop this better 
packaging system 


Modern ideas call for handling larger units with mechanical equipment. To 
better serve their customers, Menasha Container of California, Anaheim, 

straps corrugated boxes in large units with the Acme Steel F3 Strapping Machine. 
The result is increased economy, ease of handling, better stacking, simpler 
inventory counts—and greater product protection. Menasha benefits too— 

for units are compressed and strapped efficiently in high volume 

at one centralized location. (Idea No. $3-20) 


The F3 successively compresses the unit and tensions, cuts and seals one strap— 
or two or three straps simultaneously—while the unit is still under compression. 
Air powered and electrically controlled with push-buttons, it applies each 

strap with uniform, pre-determined tension. After each application, the platen 
rises and the strapped unit moves down the conveyor. While the following unit 
moves into the machine, straps are feeding into position for the next application, 
Units of various sizes can be compressed and strapped in 

any sequence without machine adjustment. 


*RELY ON YOUR ACME IDEA MAN. His files are full of service-proved Ideas 
that can be made to work for you 


Call him today at the nearest Acme Steel office. 
Or write: Dept 


BGS-87, Acme Steel Products Division, Acme Steel Company, 
Chicago 27, Illinois. In Canada, Acme Steel Company of Canada, Ltd., 
743 Warden Avenue, Toronto 13, Ontario. 


EGG] STEEL STRAPPING 








All America 
is Borg-Warner’s Customer 


In one way or another, Borg-Warner 
products touch the life of almost every 
American every day. 

In millions of homes B-W appliances, 
air conditioning, heating, bathroom 
equipment, insulation and other build- 
ing products make living more conveni- 
ent and comfortable. In 19 of the 20 
makes of cars, such essential B-W parts 
as automatic transmissions, radiators, 
clutches, universal joints, oil coolers and 
timing chains add to the efficiency, econ- 
omy and pleasure of driving. Everyone 
who flies in commercial planes is sped 
on his way with the help of B-W fuel 
pumps, hydraulic pumps and air pumps, 
electric motors, and other related 


DESIGN IT BETTER 


electric-driven accessories for aircraft. 

In the petroleum industry, every oil 
field uses a wide range of B-W equip- 
ment. In agriculture, B-W plow and 
harrow discs, tractor components, steel 
fence posts and other products will be 
found on 9 out of 10 farms. In elec- 
tronics, nucleonics, plastics and steel, 
B-W products are becoming increas- 
ingly widespread, 

All of these products bear ample evi- 
dence of Borg-Warner’s basic aim: “de- 
sign it better—make it better.” In the 
years ahead, adherence to this principle 
will continue to mean more and better 
products benefiting almost every Amer- 
ican every day. 


MAKE IT BETTER 


PRODUCTION 


BORG-WARNER. 


310 S. MICHIGAN AVENUE 
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CHICAGO 4, ILLINOIS 





chemical industry. An analog computer 
set to check 600 or more points of the 
production stream could compute the 
rate of flow at one of them within milli- 
seconds and sent the information to the 
converter. Then the number would be 
fed to the digital computer where it 
would be matched against the control 
number stored in the magnetic memory 
core. If it matches, fine. If it doesn’t 
match, the proper command is sent 
from the memory core to the check 
point, and the correction is made auto 
matically. The analog moves onto the 
next point and repeats the procedure. 
lhe operation continues during the pro- 
duction run, keeping a constant check 
throughout the system. 

here's also talk of controlling pro- 
duction so that a plant will always be 
producing the optimum quantity for the 
current raw material cost and 
volume. The commands for making the 
proper changes could be stored in the 
memory core and released by punch 
card or tape when a change is wanted. 

The ADIT transistor model designed 
for industry $8,500; the 
vacuum tube model for labs and smaller 
operations, about $4.000 


sales 


costs about 
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A TV device about the size of a cigar 
box that hooks on the outside of a 
television camera is expected to double 
the life of a camera’s most expensive 
component. It prevents the burning-in 
or sticking of images on I-O or image 
orthicén tubes. These are the tubes 
that pick up images and change them to 
electronic signals for transmission to 
television receivers. Cost of the General 
Electric device is $1,200 

° 
A protective spray for outdoor piles of 
bulk materials that is similar to ait 
plane cocooning material has been de- 
veloped by Johnson-March Corp., of 
Philadelphia. The preparation is a col- 
loidal suspension that forms a tough, 
flexible, water-resistant film when ex- 
posed to air. It is suitable for coating 
stockpiles of coal, ores, coke breeze, 
fivash, sulphur, and all types of material 
in dead storage regardless of composition 
or particle size. ‘The solution, which is 
mixed with water, is called Permaspray 
and sells for 65¢ a gal 

* 
A gold-plating concentrate that gives a 
permanent 24-carat gold plate to many 
metals without using electric current or 
special equipment is being marketed by 
Baker & Co., of Newark, N. J. The 
concentrate, called Atomex, is mixed 
with water, and the object to be coated 
is dipped into the mixture. It costs 
about the same as electroplating mate 
rial. 
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Someone Has to Buy the Product 


Sylvia F. Porter, International Financial Columnist for Hall Syndicate, Inc., says: 


‘*Producing goods was the primary challenge 
facing American business from 1946 to 1956. 
In 1957, 


problem is marketing . 


the emphasis has shifted. Today’s 
: distributing goods 
in sufficient volume to sustain our growing 
level of production. 

“How do we do this? \dvertising, promo- 
tion and public relations are all essential, but 
advertising is by far the most important. It 
plays a more crucial role today than at any 
time since World War II. 


‘‘Business management is generally inclined 


to cut advertising budgets at the first signs of 


a slowdown. This is absolutely wrong! At the 
very least, these budgets should be maintained; 
or ideally, increased. For only by continually 
encouraging buying at every level can sales 
be stimulated.” 

If you have a financial interest or respon- 
sibility in a company, encourage its manage- 
ment to invest adequately in advertising. You 
will find that McGraw-Hill business and tech- 
nical magazines, read by key men in industry, 
provide the most efficient way to reach many 


of today’s major business markets. 


VieGraw-Hill Publications 


McGraw-Hill Publishing Company, Incorporated + 330 West 42nd Street, New York 36, N. Y. 





To The Solution 
of Management 


clues: oes 


=== POSITION VACANT 
Sates and Profits in Sletrict Management are 


“ualifications of young (37) executive seek- 
ng position with advaes ement potential in 
wh caliber company. Employed in consume 
oduct field salary well in five Retsen. 
lave references of distinctior P-5917, Bus- 
ne 


Week 


=== POSITIONS WANTED 
vV-P Mfg or Gan 


Operating Executive $1. 
Prefe Chicago o1 
burgh. Write for resume. PW-5791 
Week 


2 100 hase 


susiness 


Young woman with accounting, management, 
and executive secretarial experience desires 
challenging job in midtown New York area. 
Resume upon request PW-587 
Week 


susiness 


Sales Engineering—M.E.. 8.S.. 
wraduate work Engineer Officer 
Interested Sales position 


considerable 
Korean War 
technical products 

th concern having good training program 
lrefe eventual Midwest or Milwaukee HQ 
PW s Business Week 


Executive Engineer-Administrator, M. ASCE. 
C.t P.t New York, extensive foreign con- 
struttior and industrial experience seeks 
opportunity preteranty South 
ailable Sept. 1 p. 3, Caraca 


challenging 
America \ 
Venezuela 


Manutacturing Executive, 22 years exp. in 

metal products. Expert all phases df tooling 
& cost reduction. M.E. with M.S 
PW-5905, Business Week 


SELLING OPPORTUNITIES 


=== Selling Opportunity Available 
Distributors new established and well rated 
wanted for long established and nationally 
t ertised Hild portable vacuum 
ind scrubbing-polishing equipment essential 

AAA-1 rated manufacturers, 
rug cleaners 


cleaners 


carpet and 
public institutions, office build 
hotels, etc. Many thousands in 
Hild Line meets every mainte- 

equirement with its complete range of 
e und models, and pays substantial com- 
Initial sale brings steady and 

table repeat volume on necessary sup- 

Initial investment for 
stration equipment your salesmen need 
y $1 00.00. Write fully to Joseph Roti, 
lent Hild Floor Machine Company, 
Ww Washington Blvd., Chicago 7, 


BUSINESS OPPORTUNITIES 


Free Catalog; Hundreds of Bargains on busi- 
ness farms and income property for sale 
throughout the U. 8S. Deal direct with own- 

Write t Buyers Diges 1608 Hilhurst 
\ve Dept. BW6, Los Angeles 27, Calif 


nw stores 
ise for years 


nance 


aml accessories 


goeasrente Mtg. Desirous of Adding To Line 

o Mfg. and Distribute proven electronic ma- 
h ne ol control, eliminates die 
cee iter nt market potentia! 
ible financial arrangement 
ness Week, 


damage 
Mutually accept- 
BO-5883, Busi- 


Need Transtation? All Languages. Your Ads, 
manuals, catalogs, film scripts, house organs, 

les letters lurn-around service on busi- 
ness correspondence, type on your own let- 
terhead. Technical and industrial material a 
specialty backed by years of experience 
Write Overseas Business Services. McGraw- 
Hiil International Corp., $30 West 42nd St., 
New York 36 


Machinery on a No Risk Basis. 
Incorporated, Westport, Conn. 


Special 


Mec haneers 


How te Save Money on Motors! We offer 
Guaranteed new and rebuilt motors at special 
Every type, speed, to 1000 HP. 
atalog. Power Equipment Co 10 Cairn St., 
Rochester 2, N Phone Collect, GEnessee 


8-7222 


low prices 
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CHARTS OF THE WEEK 





Slab Zinc 


Data: U.S, Bureau af Mines; Americon Zinc Institute. 


Inventories Keep on Rising 


Ihe imbalance between consumption 
and production continues to plague 
the zinc industry. At the end of July, 
smelters’ inventories of slab zinc had 
climbed to 146,000 tons. For 15 
months, consumption has been running 
behind year-ago levels. And production 
has exceeded consumption for some 
time. Slightly lower production in July 
than in June failed to prevent another 


increase in inventories on July 31 

Ihe American Zinc Institute, how- 
thinks 1957 will a good zinc 
Its estimate for the 
down from 1955 
and 1956 levels, but slightly higher than 
1954. The institute believes demand 
tor zinc is continuing at a high level 
and will grow as over-all production in 
the economy rises. 


ever, 
consumption vear. 
vear 1s 950,000 tons 


- Agricultural Exports 


—_— of Dollars 


1948 1949 1950 1951 


Dota: Dept. of Agriculture. 


1952 


1955 1956 1957 
Yeor ending June 30th 


1953 1954 


Hitting Unprecedented Levels 


Exports of farm products soared to a 
record $4.7-billion in the fiscal vear 
ended June 30, 1957—up. 35% over the 
preceding year and up 16% over the 
previous high set in 1952. Government 
programs making cotton and other CCC 
commodities available for export at com 


petitive world prices played a big part 
in the foreign marketings. In addition, 
the reduced foreign stocks of some com 
modities and the continued expansion 
of economic activity and monev incomes 
ibroad helped bring about the unprece- 
dented U.S. farm exports. 
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Appraising the Fourth Quarter 


All through the first half of this year, businessmen 
felt that the economy was in a temporary pause 
that would be followed by a fourth-quarter upsurge. 

But now they have growing doubts about the 
fourth-quarter upsurge. The stock market—an 
imperfect business forecaster but a pretty accurate 
indicator of business sentiment—has been register- 
ing a switch from confidence to anxiety. 

Anxiety has grown on a spate of disturbing reports 
—about excess capacity in many industries, cuts 
in defense spending, a stretching-out of the inven- 
tory adjustment, a contraction in foreign demand, 
Communist gains in the Middle East, the zestless 
mood of consumers at home. 

Are these elements sure and fixed for the period 
ahead—or are they aspects of a bad dream that 
will fade with the autumn? We’ll soon know ... 

Or will we? How will we know whether the 
fourth quarter is living up to expectations and is 
breaking out of the stagnation—or whether the 
autumn pickup is so weak as to confirm indications 
of a gradually faltering economy? 

Obviously, if the fourth quarter brings dramatic 
changes—booming sales of autos and other durables, 
or, in the opposite direction, a lurch in sales, plum- 
meting of the securities markets, or sharp increases 
in unemployment—everyone will know. 

But what if we get only a continuation of the 
sideways movement of the economy until Thanks- 
giving Day? Will there be any way of knowing for 
sure whether we have passed a turning point? 

Unfortunately, economic indicators, such as those 
of the National Bureau of Economic Research, are 
not wholly reliable forecasters of business cycle 
turning points. The National Bureau’s indicators 
are pointing down now, but in the past they some- 
times signaled downturns that never happened. 

Another indicator is the annual rate of growth 
in the money supply. This has turned down about 
one year before the start of every contraction in 
the economy in the past 50 years, except for the 
short-lived slump of 1949-50. 

For two years now, our money supply has been 
growing only slowly—yet we have had no decisive 
indication that we are turning toward recession. 

Here, though, we have a question of cause and 
effect—and one that may be critical. 

For the Federal Reserve Board has deliberately 
checked the growth of the money supply as part 
of its policy of restraining inflation. 

Chmn. William McChesney Martin still is con- 
cerned about inflation. He is determined to hold 
tight for a while longer in the face of the evidence 
—evidence in the form of excess capacity and dis- 
appearing shortages of everything, as he concedes, 
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except money—that the steam is leaking out of 
the boom. 

But until businessmen can be sure that the price 
of fighting inflation will be no more than a pause 
in the economy, they can be forgiven for worrying. 
No one can be sure, particularly after the spectac- 
ular changes in the U.S. economy since World 
War II, that a major cyclical downturn now could 
be reversed easily. 

There is no simple, mechanical way of knowing 
when the economy will reach the end of the plateau 
and begin to grow again—or to turn down. But 
the next few months may well tell the story. 


Civil Rights 

AS BUSINESS WEEK goes to press, it’s still not cer- 
tain that a civil rights bill will be passed. But 
this much is clear: If any civil rights bill is to become 
law this year, it will be essentially the Senate bill 
or none at all. 

We believe the merits of the Senate bill have been 
obscured in the furious conflict of emotions, ideals, 
and politics on this issue. 

The Senate bill concentrates on protecting and 
enforcing the Negro’s right to vote. It authorizes 
the Attorney General to seek federal court injunc- 
tions against violations of voting rights. It empowers 
federal judges to rule against violators of voting 
rights in cases of civil contempt of the courts’ 
injunctions, but it requires a jury trial to convict 
violators in cases of criminal contempt. 

This is a strong bill—the first piece of real legis- 
lative machinery empowering the federal govern- 
ment to act in civil rights cases. Yet, by that pro- 
cess of compromise through which the Congress 
has often justified faith in the democratic process, 
the Southern leaders of the Democrats in Senate 
and House, the two Texans, Sen. Lyndon Johnson 
and Speaker Sam Rayburn, have accepted it. So, 
too—though they would have preferred not to have 
the jury trial amendment in criminal cases—have 
such leading civil rights advocates as the National 
Assn. for the Advancement of Colored People and 
the AFL-CIO. 

We would have preferred a measure that offered 
even stronger protection of the rights of Negroes. 
But a bill that can command such broad-based sup- 
port, and that goes so far to secure and protect 
the Negro’s right to vote, should not be rejected 
for narrow political motives—or because it does no 
more than what is presently possible. Favorable 
action on this bill in this session obviously does 
not preclude further progress on civil rights in 
future sessions of Congress. 
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Why there’s much less 
wait for freight today 


ONE REASON IS WELDED RAIL. Many will miss the rhythmic 
“elickitv-clack” of wheels on track. But by eliminating 
troublesome bolted rail jomnts, welding he ps trams roll smoother and 


faster. with far fewer delays due to track maintenance work. 





ONE MORE BIG REASON Ts TY AEE TY-ROLL BEARINGS 
for non-stop freight. No need to delay this car for bearing 
inspection or lubrication—he can see at a glance they re dependable 
HY ATT Hy-Rolls! That means there's a 3-vear lubricant supply 
sealed in. Lt means no more hotboxes. Et means husky straight 
evlindrical rollers with extra load-carrying capacity for extra 
reliabilitv. Vhat's why 38 leading lines have already adopted the 
HYATT Ey-Roll as a basic part of their modernization programs 
to help ceive America even faster freight service 


livatt Bearings Division of General Motors ¢ orporation, Ilarrison, N. J. 


Another contribution to railroad prosperity 
mina : 


WAT @ 4". 2022 BeaRnnGs 








Another new development using 
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The new Convair 880 jet passenger liner uses wiring made by many of the leading wire and 


cable companies. B.F.Goodrich Chemical Company supplies the Geon polyvinyl material only. 


15 MILES OF GEON HELP JET-LINER BEAT THE HEAT 


OVING East to West justa step be- 

hind the sun, this new jet passen- 
ger liner will make it from New York 
to Los Angeles in 4 hours 32 minutes. 
Hard at work inside this plane of to- 
morrow will be wire whose 15 miles 
of tough insulation is made of a unique 
new Geon polyvinyl compound. 


Why Geon Was Chosen—Geon 
8800 compound has 5 ¢/mes the insu- 
lation resistance of previously avail- 
able insulations over the full operating 
temperature range. The exceptional 
heat stability of Geon 8800 provides 
the superior performance required 


for jet aircraft wiring. These proper- 
ties offer advantages as well for appli- 
ances, computers, machine w Iring 
and similar applications. 
How We Can Help You — Versatile 
Geon polyvinyl materials, in addition 
to providing flexible electrical insu- 
lation, are used for rigid piping and 
valves, protective coatings for steel, 
paper, upholstery. B.F.Goodrich 
Chemical supplies hundreds of types 
of resins, plastics, latices, and poly- 
blends tailored to specific uses. 

For information on applications 
write Dept. FA-9, B.F.Goodrich 


Chemical Company, 3135 Euclid Ave., 
Cleveland 15, Ohio. Cable address: 
Goodchemco. In Canada: Kitchener, 
Ontario. 


B.F.Goodrich Chemical Company 
a division of The B.F.Goodrich Company 


B.EGood rich GEON polyvinyl materials - HYCAR American rubber and latex - GOOD-RITE chemicals and plasticizers - HARMON colors 





